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Great Lumberman Called by Death | 





























DWARD HINES its 


Early on Tuesday 


dead. 
morning of this week that brilliant and 
spectacular business career which has made lumber history 
during the past forty years came to a close after an illness of many 
months, which the tremendous and determination of this 
indefatigable man had never permitted to interfere with his con- 
tinuous and attention to his .multitudinous affairs and his 
functions as president of the various with which he 
maintained his associaticn up to his last moments. 
Mr. Hines suffered a severe heart attack in June, 1930, and his 
But that great will power of his enabled 


courage 


close 
companies 


life was then despaired of. 


him to recover to such an extent that, while he could not resume 
his activities as in the past, he never ceased to carry on as head 


oi his companies, keeping in close touch by telephone and by mail 
with all his wide-spread interests; keeping his secretary always with 
him to care for his great volume of correspondence. He spent last 
winter in Arizona and returned to Chicago in the spring apparently 
with renewed vigor, but it was soon evident that he could not main- 
tain his usual pace, which distressed him exceedingly. He spent the 
summer months at Harbor Point, Mich., and during the fall visited 
heart specialists who warned him he must not overtax his strength. 
He insisted on going on with his business affairs, however, returning 
to Chicago and his home in Evanston. Then came an attack of 
pneumonia which after several days of unconsciousness ended the 
struggle at 5 o’clock Tuesday morning, Dec. 1. 

Mr. Hines was 68 years old. He was born in Buffalo, N. Y.., 
July 31, 1863, the eldest of seven children, and the only son, of 
Peter and Rose McGarry Hines. His parents moved to Chicago 
when he was two years old and he received his education at the 
public schools in this city. When he was only 14 he began his 
lumber training as a tally boy with a cargo commission firm, after 
a brief experience as a grocery errand boy at $10 a month. A few 
months later he secured a position as office boy in the then famous 
wholesale lumber firm of S. K. Martin & Co., with a remuneration 
of $4 a week. Seven years later, when he was barely 21, the firm of 
S. K. Martin & Co. was succeeded by the S. K. Martin Lumber 
Co., and Edward Hines was its secretary and treasurer. During 
those seven he served four years on the road as traveling 
salesman and was successively bookkeeper and general office man. 
It was a practical business as well as lumber training and from 
the beginning he showed remarkable ability, particularly as a sales- 
man. It has been said that Edward Hines was the greatest lumber 
salesman in the business and many stories are being told today of 
those early experiences of his where his initiative and determina- 
tion carried him through many a difficult transaction. From 1884 
to 1892 he continued as secretary-treasurer of the and 
was, in connection with Mr. Martin, in charge of the affairs of that 
great business. 


years 


company 


In May, 1892, Mr. Hines resigned from the Martin company and 
with his former associates in that the 
Edward Hines Lumber Co., with a capital of $200,000. Mr. Hines 
was president, L. L. Barth, vice president and C. F. Wiehe, secre- 
tary. Associated with these young men at the outset was Jesse 
Spalding, one of the outstanding lumbermen of early Chicago days, 
whose reputation, experience and financial standing were of great 
help to the new organization, especially as the disastrous panic of 
1893 followed so shortly after its formation. Through those trying 
times the unusual ability and dynamic personality of the young 
Edward Hines carried the business and when prosperous years 
came they found the Edward Hines Lumber Co. firmly established 
as one of the biggest and fastest growing lumber concerns in the 
ereat Chicago market. 


two of concern, organized 


A few years later Frederick Weyerhaeuser obtained the holdings 
of Jesse Spalding and Robert McElwee in the company and was a 
director until his death in 1914. Out of this grew a 
deep feeling of friendship and devotion between the two lumber 
pioneers that remained until broken by death. The new company 
prospered from its first day in business to such an extent that it 
was soon found necessary to increase its capital to $300,000. Under 
Mr. Hines’ untiring energy and leadership [Turn to page 44] 
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Any basement equipped with wooden sash 
now can be given 50% to 80% more light, 
proper overhead ventilation, and the many 
other conveniences provided by the Vento 
“Premier’—Ace of Basement Windows—at 
a surprisingly small cost regardless of wall 
construction. An ordinary mechanic aver- 
ages not more than one hour per opening. 
Don’t overlook this source of extra sales. 
It’s an idea you can sell to your customers 
in connection with remodeling jobs—for it’s 
easy to convince home owners that Vento 
“Premiers” will add several times their cost 
to the value, convenience, and comfort of the 
home. Details for replacing will be gladly 
supplied. Write today. 
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Leading firms in the Lumber wes Si 
Industry find in Metropolitan ha We 
District important contacts with airy. * 







industrial and business groups. 
Here, also, are located the of- 
fices of the major transportation 
lines. 


. Metropolitan Dis- 
trict at the heart of 
Seattle's business is the 
logical office center for 
the Lumber Industry. 
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AMERICAN LUMBERMAN 


A Trade Convention Really Is a 
Business Clinic 


HE LIST of “Coming Conven- 
7 tions,” printed on another page, 

is lengthening. Most of the big 
associations have set their dates, and 
secretaries and convention committees 
are assembling talent and are planning 
entertainment. Other 
special groups will be added to the list 
later; and already it is apparent that 
extraordinary efforts will be made to 
put special values into these gather- 
ings. 

No hundreds, and perhaps 
thousands, of retailers are already try- 
ing to decide about the advisability of 
attending. It may be suspected that 
the results of these personal debates 
between I and Me will turn rather less 
upon advance notices and secretarial 
propaganda and rather more upon each 
dealer’s own idea of what a convention 
is. If he thinks of it as a vacation and 
a chance to get away from the grind of 
business he may decide against going. 
Vacations always have their uses; but 
in times of anxiety, when money is a 
little hard to come by, it might seem 
misplaced enthusiasm to spend the 
necessary amount to play around for 
two or three days. 

Most dealers, however, think of this 
expenditure as an investment in educa- 
tion. Some of these dealers, however, 
occasionally are disappointed in what 
they get. They expect, if not too 
much, at least something different 
from what they actually receive. When 
this happens, it is because these men 
have their own special problems, usu- 
ally not duplicated exactly in any other 
yard; and yet they expect each speaker 
to deal in detail with that problem and 
to tell them precisely how to handle it. 
Only in case of pure accident do they 
get these answers neatly done up in 
packages and ready to use without 
change. 

The AMERICAN LUMBERMAN, how- 
ever, believes in conventions and urges 
its friends to attend. Such meetings 
have become a real part of business, 
and when properly understood they 
operate much like any other educa- 
tional business experience. Learning 
the retail business is not so much a 
matter of mastering a standard routine 
as it is a process of infiltration. Now 
and then a convention speaker will 
deal with a general business principle 
that will stick and be useful. More 
often it is something said in passing 
that rings the bell; something that will 
join up with the hearer’s partly worked 
out method. Perhaps some one tells 
how he manages delivery charges; and 
the hearer, who already has a cartage 


conferences of 


doubt 


charge system, will apply something in 
the method to the problem of collect- 
ing accounts. Stranger results than 
this have been brought about. 

A convention really is a_ business 
clinic. Those who attend are profes- 
sionals who know the principles of 
business pretty well. They all are 
looking for improved details that can 
be used in their own practice; and that 
is what a clinic is for. No one depre- 
ciates the set speeches that deal with 
basic ideas; but the average man in at- 
tendance usually gets as much of real 
value from stray, incidental sugges- 
tions that come up in speakers’ illus- 
trations, or from the informal conver- 
sations around the exhibits and in the 
lobby. Each man has his own prob- 
lems much in mind and is looking for 
solutions. No place is a better hunt- 
ing ground for such solutions, or at 
least for the raw materials from which 


December 5, 1931 
they are made, than a big assemblage 
of men in the same line of business, 

The courage which may be drawy 
from inspirational speeches, the analy- 
ses of national and international cop. 
ditions, and the presentation of basic 
principles, are useful and figure in the 
values which are to be gotten from the 
big shows. But in addition to these 
things, the visitor who is imaginatively 
on the watch can pick up many an in- 
provement for his every-day technique. 
No surgeon ever got to be a master of 
his craft solely by studying text books, 
nor does he rely entirely upon his own 
experience. Both as a student and as 
a practising surgeon he has attended 
numberless clinics where he 
watched masters in action and _ has 
heard them lecture; and he picks up 
many a useful bit of technique, even 
from men less distinguished than him- 
self. A convention can be an invalu- 
able place for a lumberman to check 
and correct and add to his practical 
business technique, provided he brings 
the imagination and the urge to adopt 
and adapt what is offered. 


has 


The Once Despised Knot Has Joined 
the Aristocracy 


APPENING to have occasion re- 
cently to refer to some rather 
ancient files of correspondence 

in the office of the AMERICAN LUMBER- 
MAN, one of our editors chanced to 
come across a letter written this paper 
“away back” in 1920, by a subscriber 
in Buenos Aires, Argentine Republic, 
in which we were taken rather sharply, 
albeit good naturedly, to task—for 
what do you think? 

The offense was no less—and no 
greater—than that of having printed 
in one of the June, 1920, issues an edi- 
torial entitled “The Ornamental Value 
of the Knot.” To quote the first para- 
graph of the editorial will give suffi- 
cient idea of its content: 

“The AMERICAN LUMBERMAN has al- 
ready advocated on more than one oc- 
casion the value of knots in wood as 
decorative features. It sees no reason 
where woodwork is to be finished in a 
way to reveal the grain of the wood 
that it should require material abso- 
lutely free from sound knots, although 
this is a common practice in America.” 

Our South American friend of a 
decade ago (we trust he still flourishes) 
clipped the editorial and sent it to us 
with some rather caustic comment, as 
follows in part: 

“The enclosed article must have got 
past you at some unguarded moment. 
Just think what harm you can do to 
those American homes you are ever on 


the alert to protect, beautify and re- 
fine ; think what this clipping from the 
timber jack’s bible means in the hands 
of a retail lumber dealer with a pile of 
resawn slab culls to sell when he standg 
in front of the wife of an American 
farmer. She would soon have the 
finish worn off swatting knots as flies! 

“The danger of the thing comes 
from your having subtly left out of 
your otherwise truthful statements 
that the cherished knots of the ancients 
harmonized in color with the body 
wood like the exquisite toning of 
shades in knurled walnut, but not 
knots as knots.” 

This was not the first, or only, time 
that the AMERICAN LUMBERMAN has 
“drawn fire” because of being a little 
in advance of the procession. That is 
the usual fate of pioneers. When this 
journal first advanced the idea that 
sound knots imparted beauty to wood 
finish, rather than detracting from it, 
there were those who thought the no- 
tion was pretty far-fetched. Knots, in 
their view, were blemishes, to be con- 
cealed or got rid of, rather than decor- 
ative effects to be paraded. In view 
of the present popularity of knotty 
wood for parfeling and other interior 
finish the AMERICAN LUMBERMAN is 
perhaps justified in feeling a mild de- 
gree of satisfaction at having seen what 
was a new doctrine ten or twelve years 
ago come into general acceptance. 
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AMERICAN LUMBERMAN 


Clearing the Decks for the Better 
Times Ahead 


UST AS in the days of 1830, when 

the famous essayist Macaulay ad- 

dressed the people who could see 
only clouds ahead of them on the busi- 
ness horizon, many lumbermen can 
see no hope in the future; and yet it is 
probably this lack of hope, or vision, 
which will influence them to do the 
things necessary to bring about the 
better times which surely are ahead. 

During the last decade, excepting 
1930 and 1931, lumber consumption in 
the United States has ranged in the 
neighborhood of 34,000,000,000 to 38.- 
000,000,000 feet. In 1930 production 
dropped to 26,000,000,000 feet. For 
1931 the present estimate is 18,000,000,- 
000 feet, or scarcely more than one- 
half the average for the last ten years. 
In the meantime transportation has 
speeded up to a point where, on the 
longer hauls, such as Pacific Coast to 
middle-western or eastern points, lum- 
ber is delivered in about one-third the 
time formerly required. This means 
that if as much lumber were moving 
today as at that time, the amount in 
transit would be from one-half to one- 
third as much as formerly. This faster 
transportation has been an important 
factor in bringing about the so-called 


hand-to-mouth buying on the part of 
distributers, dealers and large consu- 
mers. Steadily declining price trend 
has also contributed largely to the at- 
titude of the buyer who will not buy 
anything until it is sold. It is well 
known that stocks in the hands of deal- 
ers and wood using industries are 
probably at the lowest ebb in the last 
quarter of a century. On the other 
hand, stocks at the mills are said to 
be excessive on the basis of 1931 con- 
sumption. However, based on con- 
sumption during the period from 1923 
to 1929, these stocks would not repre- 
sent any surplus. 

As compared with the rest of the 
country, in the greatest producing dis- 
trict, the Pacific Northwest, stocks are 
in relatively smaller surplus. It is also 
pointed out by buyers contacting the 
manufacturers, that possibly 50 per 
cent of stocks going to make up these 
totals in the Pacific Northwest are 
items which at present are not mar- 
ketable, and therefore, the more desir- 
able items are actually scarce. 

Survey of the situation in the Pacific 
Northwest shows that production will 
be materially decreased during the 
next three months. In the mean- 


24 


time large industrial users such as the 
railroads, particularly, have during 
the last two years bought and used 
as little lumber as possible. Well in- 
formed observers say that railroad 
companies, and some other large con- 
sumers, must of necessity come into 
the market in the very near future 
because of their equipment and main- 
tenance demands. 

Unlike other periods of market re- 
cessions, in the North Pacific region 
there has been no increase in mill ca- 
pacity, but, on the contrary, consider- 
able mill capacity has been taken out 
of the picture permanently. It would 
appear that a reasonably small upturn 
in demand might quickly bring about 
a condition whereby dealers, railroads 
and factories would be greatly disap- 
pointed in attempting to place orders 
for the quick delivery they have be- 
come accustomed to in the recent past. 

A West Coast Lumbermen’s Associ- 
ation analysis of Douglas fir costs 
and sales returns for 21 typical mills 
shows an average loss of $2.20 a thou- 
sand for the first eight months of the 
year. It would seem apparent that 
there will be little accelerated produc- 
tion among mills until this condition 
is considerably improved. Unques- 
tionably, responsibility toward em- 
ployees is the prime factor in keeping 
many Pacific Coast plants operating, 
even on the restricted schedule that 
they are at present maintaining. 





Mill Resumes on One Shift 
Schedule 


RHINELANDER, Wis., Nov. 30.—Officials of 
the Thunder Lake Lumber Co. announce that 
the company’s big sawmill here, which has been 
closed since last spring, will resume operations 
early in December. The plant will run on a 
one shift schedule during the winter. 





Large Orders Placed for 
Southern Pine Timbers 


JACKSONVILLE, FLA., Nov. 30.—During the 
last week an order for 1,800,000 feet was placed 
in this territory by Allen N. Spooner & Son 
(Inc.) contractors, for work on the North River 
piers Nos. 88, 90 and 92, at New York City. 
Of this amount there was about 1,000,000 feet 
of 5x6-inch cutting, 14 and 16 feet long. The 
rest of the order was made up principally of 
10- and 12-inch sizes. Also an order for 700,000 
feet, mostly 10- and 12-inch, was placed for 
bulkhead work from 38th to 42d Streets, North 
River, by Tilt-Hargan Construction Co. The 
Geo. W. Rogers Construction Co. has also been 
awarded recently a contract calling for 250,000 
feet of timbers, of which 130,000 feet of 12x12- 
inch averages 22 feet long, 75,000 feet 10-inch 
averages 20 feet long, and the rest of the order, 
3, 4, 6 and 8 by 12-inch averages 20 feet long. 
Besides this, there are several other orders that 
have been awarded the contractors for dock 
work and bulkhead work in New York City that 
have not as yet been placed with the lumber 
people. Among those not placed is a job for 
Pier No. 45, North River, awarded to Allen N. 
Spooner & Son (Inc.), that calls for about 
500,000 feet of southern pine. 





New Orveans, LA., Nov. 30.—Three million 


feet of longleaf pine will be utilized in the con- 
struction of the new approach to the free bridge 
at St. Louis, Mo., according to O. N. Cloud, 
general manager Long Leaf Yellow Pine (Inc.). 
Offers are being received on the project. Long- 
leaf is specified. 





A Great Conference 


The President’s conference on 
home building and home owner- 
ship, with an attendance of more 
than 2,000 people from all parts 
of the country, was opened in 
Washington, Wednesday night, 
with an inspiring address by Presi- 
dent Hoover. Broadcast over a 
nationwide radio hookup, this 
message on home owning was 
heard by millions. While re- 
ferring to many phases of the 
subjects to be discussed in the 
conference, the President particu- 
larly stressed the necessity for pro- 
viding a way to finance home 
building and make it easy for de- 
serving people of small means to 
secure homes of their own. A 
comprehensive report of the pro- 
ceedings of the conference, writ- 
ten by the AMERICAN LUMBER- 
MAN’S own. staff representative, 
will appear in the issue of Dec. 12. 











Furniture Plant Has Orders for 
90 Days’ Operation 


RockrorD, Ity., Dec. 1—K. E.: Knutsson, 
president of the Illinois Cabinet Co., has an- 
nounced that the plant here will provide normal 
employment for at least the next ninety days. 
The company has just been awarded a Govern- 
ment order for bedroom furniture for the 
United States Army officers’ quarters. Prep- 
arations are now being made to start on this 
order, which must be completed within three 
months. This is the second Government con- 
tract awarded to a furniture company in Rock- 
ford for furniture for officers’ quarters. 





No Change in Lumber Tariff 


[Special telegram to AMERICAN LUMBERMAN] 


WasHINGTON, D. C., Dec. 3.—President 
Hoover has approved the recommendation of 
the tariff commission that no change be made 
in the lumber tariff. This recommendation and 
its approval by the President were made after 
an investigation under the flexible provisions of 
the tariff act. 





Dealers Buy "Paul Bunyan" 
Lumber 


KALAMAZOO, MicH., Nov. 30.—Four local re- 
tail lumber concerns shared in a car out of the 
Paul Bunyan “Prosperity Special” train of 
lumber recently shipped by the Red River Lum- 
ber Co. from its plant in Westwood, Calif. 
These concerns are the Van Bochove Lumber 
Co., North Lumber & Manufacturing Co., God- 
frey Lumber Co., and the South Side Fuel & 
Lumber Co. 
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UERY AND COMMENT 


Round and Octagon Brooder Plans 


We would like to get some plans or pictures 
of round or octagon brooder houses. Do you 
have any such plans or pictures in your files, 
or do you know where we could get same?— 
INQUIRY No. 2732. 

[This request comes from a Michigan retail 
lumber concern. At the moment another Mich- 
igan dealer is known to make octagon brooders, 
and he has been asked for the source of plans. 
It is possible that the agricultural colleges of 
the various States, some of them at least, are 
able to supply bulletins or plans of round or 
octagon brooders. Dealers who can help with 
plans or information are invited to respond to 
this inquiry.—EpbIror. ] 


Steel for Home Construction 


What have you 
cle, which I have 
of the Literary 
—INQUIRY NO. 


to say to the enclosed arti- 
clipped from a recent issue 
Digest? Shall we have to quit? 


972 
#iol, 


[This interesting communication came from 
an eastern lumber manufacturer and refers to a 
story that tells of a late development in the 
promotion of steel framing for residences. 
There would seem to be no valid reason why 
any lumberman should have to quit business 
just because the steel interests are becoming 
unusually active in promoting steel frame 
houses. That is a development of the times, 
but instead of quitting the lumbermen ought to 
get just as busy as the steel men are and do 
a little more extensive promotional work them- 
selves. A concern in one of the eastern cities 
promoting steel built homes has completed a 
plan to construct homes on a considerable scale 
and make it possible for these to be financed. 
One of the greatest needs today is a workable 
and generally available finance plan for homes, 
and if the lumber industry will provide a plan 
of that kind it will do much to encourage home 
building and the greater use of lumber. Whether 
the steel built home will prove to be a passing 
fad and that kind of construction prove unsatis- 
factory over a period of years, or whether this 
type of house is going to be permanent, remains 
to be seen. It is quite certain, however, that if 
the lumbermen sit idly by and do little in the 
way of real promotion to offset the work that 
is being done by the steel industry, the home 
market for lumber will become greatly re- 
stricted.— Ep1Tor. | 


Why Build Houses Without Porches? 


I want to refer briefly to the house plans 
No. 186 and No. 187 which you show in your 
Nov. 14, 1931, issue. 

There is just one question I want to ask 
and that is, Why do they plan and build 
houses with unprotected entrances? The un- 
desirable features of this sort of entrance 
were brought to my attention very recently 
by a friend who has purchased a house very 
much like your plan No. 186. He said he did 
not fully realize what a drawback an un- 
protected entrance was until he had lived in 
this house. 

It so happens that the house was some- 
what exposed to prevailing winds on the side 
which had this unprotected entrance. The 
result was, he said, that his door was ruined. 
Rain would be driven underneath it during 
storms and snow piled up against it during 
snow storms. Guests coming to his home 
and leaving were compelled to step directly 
into the storm or were compelled to wait un- 
protected for an answer to their ring when 
calling. 

In fact, this 
drawbacks to 


friend mentioned so 
this sort of construction that 
I wondered and am still wondering what 
brought this home building fad upon us or 
how it came about that architects who pride 
themselves upon planning comfortable homes 
ever came to produce this particular type in 
America. It seems to be replacing, to some 


many 


extent at least, our colonial architecture, 
which colonial architecture, I believe, in- 
cludes porches and protected entrances. 

I take it from the fact that you are featur- 
ing this architecture in your current pages 
that it is still for some unknown reason 
popular. Can you let me know whether, in 
your opinion, the trend in modern architec- 
ture in America is along the line indicated 
by these two house plans No. 186 and No. 187? 

I myself certainly think that it is a great 
mistake to build a home with unprotected 
entrances. If there are good reasons for this 
style of architecture I would appreciate it 
very much if you will call my attention to 
its advantages. Its disadvantages are quite 
apparent. 

I will be very much pleased to hear from 
some one of your organization who can give 
me information on this subject.—INQUIRY No. 
2729. 


[This inquiry comes from a well known 
manufacturing concern in the Pacific North- 
west. The house plans referred to are two in 
a series prepared by the AMERICAN LUMBER- 
MAN, that represent houses that have been con- 
structed and now are being lived in. It seems 
to be the custom or fad, if that is preferred, 
for homes now to be built without the porches 
that are such a pleasing feature of colonial 
architecture. The objections mentioned in the 


above inquiry certainly seem reasonable, and 
this type of architecture that does away with 
porches may not continue permanently popular 
as these particular objectionable features be. 
come more generally recognized. Comments 
on this subject from any of our readers will 
be appreciated.—Eptror. | 





Interested in Flowers From Wood 


The writer was very much interested in the 
enclosed clipping taken from a copy of the 
AMERICAN LUMBERMAN and would like more 
definite information regarding these flowers 
if you are able to supply it. Would you have 
the address of any firm selling them?—Iy. 
QuIRY No, 2730. 

[This inquiry comes on the letterhead of a 
wholesale lumber concern in one of the im- 
portant lumber producing centers of Washing- 
ton, and refers to a news story about flowers 
made from wood. These flowers made from 
wood are produced by a concern in Los An- 
geles, Calif., and since the publication of a story 
in the AMERICAN LUMBERMAN about tliem, 
many inquiries have been received, asking for 
the name and address of the manufacturer, in- 
dicating that there is considerable interest in 
this novel and unique use of wood.—EbiTor.] 
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The situation at a majority 
of the markets west of Chicago 


has been very discouraging. 
Many mills are shut down, 
yards are overflowed and the 


rains have delayed work gener- 
ally. At many points the cut 
will be several million feet less 
than it would have been with- 
out the interruption and the 
production on the whole will be 
materially lessened. The result 
has become apparent. Mills are 
refusing orders, and it is evi- 
dent that the stocks that will 
be carried into the winter will 
be unexpectedly small. 
* *# @ 


It is stated that the Kirby- 
Carpenter Co., at Menominee, 
Mich., has purchased its winter 
supply of dried apples, 
amounting to 15,000 pounds. 
Hank Fifield, of the Menomi- 
nee Herald enviously notes the 
fact and innocently remarks 
that, after feeding on such a 
generous diet all winter, with 
plenty of water, the boys ought 


to come out of the woods 
plump in the spring. 

- . — 
The sawdust nuisance is 


again troubling Ottawa, Can- 
ada. The grand jury has been 
called upon to inquire why the 
mill owners persist in running 
sawdust into the river to the 
possible obstruction of naviga- 
tion. The mill men respond 
that the law was repealed pro- 
hibiting deposit of sawdust in 


-the stream after a thorough ex- 


amination had proved that it 
did not impede navigation. It 





is argued that if the prohibi- 
tion should be reinstated the 
mills could not run, such would 
be the expense of removing the 
sawdust, and that would de- 
stroy an industry that Ottawa 
cannot afford to lose, for on it 
the prosperity of the city is 
now based. 
a * * 

The new railroad ferry boat 
which is to ply between St. Ig- 
nace, Mich., and the railroad 
terminus across the straits and 
thus connect the two portions 
of the Detroit, Mackinac & 
Marquette line, is ready for 
business. She is capable of 
breaking thick ice and is ex- 
pected to run nearly all winter. 

* *# @ 

The Atlas Engine Works, of 
Indianapolis, Ind., are building 
two Corliss engines, of 100 and 
150-horse power, for the Chi- 
cago, St. Paul, Minneapolis & 
Omaha Railroad, and they are 
to be placed in the new shops 
at St. Paul. 


Around Lake Tahoe there 
has been an immense body of 
timber, and although it has 
been cut into very largely, it 
is believed that there are 
about a billion feet still stand- 
ing. Hope Valley has a large 
quantity of timber untouched. 
At the north end of Tahoe 
there is a very nice lot of tim- 
ber that is falling before the 
axes of Folsom & Marlette’s 
men. Between Tahoe and the 
town of Truckee there are 
nearly 500,000,000 feet that 





can be reached by the Truckee 
Lumber Co.’s works, which are 
very complete, and comprise 
dams on the river for floating 
logs and chutes in the moun- 


tains for transporting them 
down. 

* . * 
The Sturgeon Bay Lumber 


Co. will soon begin the con- 
struction of several barges on 
which the company proposes to 
freight all its lumber product 
to Chicago regarding the 
method much cheaper than to 
forward by sail vessels. 
* * * 


Joel Lucian, foreman in the 
A. C. Conn mill at Suamico, 
Wis., has invented a new ap- 
pliance for turning logs while 
on the carriage. It consists of 
a steel rack and pinion, and is 
said to be far better than the 
hook and chain now in use. 

* * + 


E. J. Copley, last week, sold 
his mill at Round Lake, Mich., 
to Cobbs & Mitchell, of Cadil- 
lac, for $25,000. The latter 
firm owns about 40,000,000 feet 
of pine in the vicinity of 
Round Lake which its recently 
acquired mill will be employed 
in cutting. 

. 

C. K. Eddy has _ broken 
ground for a new mill on the 
west side of the river above 
Genessee Avenue bridge, Sagi- 
naw, Mich., the structure to be 
completed the coming winter. 
It will be 54x160 feet in size, 
and will be furnished with a 
circular saw and a gang. 


— 
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December 5, 1931 


LUMBER MARKET REVIEW 


Southern Pine Mills Have Booked Some Large Orders 
for Construction Sizes 


Southern pine orders fell below production in the week 
ended Nov. 28, but shipments were above production. The 
market has been disturbed somewhat by the offering of 
low-priced air dried stocks, to avoid carrying them through 
the rainy season, while on the other hand the larger mills 
have been taking a stiffer attitude on prices, and retailers, 
who wish to go over the year-end with low inventories, have 
been hanging back, as their needs are not pressing. The 
mills have been cheered by receipt of some large orders for 
construction timbers, with more in prospect, and it is felt 
that railroads can not much longer delay entering the mar- 
ket. Line yards are generally the buyers who are among 
the first to sense a turn in the market, and it is reported 
that they have sent in inquiries recently for December 
shipment. The trade feels that it will not take much in- 
crease in demand to bring about stronger prices, and that 
larger buying may be expected soon. 


Western Pine Bookings More Than Double Output— 
Now Curtailed to 11 Percent Capacity 


Western pine production reached extremely low levels 
during the week ended Nov. 28, being only fractionally 
more than 11 percent of mill capacity, and less than a quar- 
ter of the average for the preceding three years. Identical 
mills reported a cut of less than half that for the correspond- 
ing week of last year, but their bookings amounted to about 
83 percent of last year’s. Restriction of output is creating 
a quite bullish attitude on the part of the mills. Supplies 
of shop and selects are none too plentiful, and it is believed 
that commons will be much depleted before spring. Hand- 
to-mouth buying has been carried to ridiculous extremes, 
an instance being the placing of an order for a single car last 
week by a big industrial consumer which often in the past 
has ordered blocks of five to twenty-five cars, and then 
following it up by three telegrams in the space of about 
four days. This case is really typical, some industrials 
insisting on having their orders wired in, and car numbers 
within twenty-four hours. Representatives say consumers 
will not order until they can see the bottom of their bins, 
and that they are surely scratching bottom. Prices can 
not be said to have strengthened in the week Nov. 24-30, 
but leading mills are firming up their lists and expect to 
be able to effect early advances. Retailers in the middle 
West and East are reluctant to start adding to their stocks 
until after inventories, but the feeling of many of them is 
that the placing of orders should not be delayed too long. 


West Coast Production Declines to 24 Percent of 
Capacity and Sales Are 10 Percent Above 


Identical West Coast mills reported that production was 
10 percent less and orders 13 percent less than in the pre- 
ceding week. Total orders of all mills exceeded the pro- 
duction by 10 percent, the production showing a decline 
from 27 percent of capacity the preceding week to 24 per- 
cent. Export trade was much less than its average for the 
preceding three weeks, and there was an appreciable decline 
in rail business, but domestic cargo volume gained. 

The middle West market has lost some of the stimulus 
of increasing wheat prices. Both retailers and industrial 
users admit their stocks are low, and that prices are quite 
attractive, but current requirements are small and they are 
not disposed to buy beyond these, at least until after the 


Lumber Statistics Appear on Page 37; 
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turn of the year. Board and dimension prices stiffened 
a little during the period ended Nov. 30, but flooring and 
siding averages were off. The yards are thinking chiefly of 
prospective demand, and any loosening up of the supply 
of mortgage money would undoubtedly put them in a much 
more bullish frame of mind. 

In the East, business is quiet. The intercoastal rate is $9, 
but cargoes are moving at $8, and some sellers have been 
quoting on this basis. Doubts are expressed as to whether 
rates will hold even on present low levels, but nevertheless 
more interest is shown in stocking up. The inquiry indi- 
cates that many of the yards will soon be in the market for 
spring supplies. The California market has recently been 
rather quiet. 

The bulk of exports has been to China and Japan, and 
their political difficulties are causing a tightening in credits. 
Import restrictions and depreciation of exchanges make it 
difficult to sell in Europe and South America. 


Hardwood Inquiry Indicates That Large Consumers Will 
Soon Be Entering the Market 


Southern hardwood sales in the week ended Nov. 28 
were about one-third larger than the cut, and northern were 
about six times the cut. As total reported sales in the first 
forty-six weeks of the year have exceeded the output by 
18 percent, mill stocks are getting depleted, and those of 
consumers are at the minimum. Some furniture factory 
buying is reported, as retail furniture sales in some séctions 
have improved. Stocks of automobiles are pretty well 
cleaned up, so that dealers are ready for the new models, 
and buyers for the automotive factories have begun to 
scout around for supplies, mostly in the South so far. There 
is not much demand from planing mills and retailers, but 
call for flooring is fair. The United Kingdom has been 
sending in good orders for oak, but as prices of this wood 
have stiffened as a result of scarcity, buying has declined. 
Some domestic consumers are regaining confidence, and 
have been putting out a larger number of inquiries recently. 


Carolina Pine Mills Are Refusing Low Price Offers; 
Roofer Trade Is Very Limited 


Trade in North Carolina pine kiln dried stock has been 
rather slow in the last week or two, because production of 
competitive air dried stock has been helped by unusually 
fine fall weather, though the smaller air drying mills are 
not disposed to produce heavily at present market prices. 
The larger mills, having shipped 22 percent more than their 
cut during the first forty-six weeks of this year, do not have 
large stocks, and those of the better grades are very small. 
They therefore expect that when winter rains curtail small- 
mill output, they will be able to get better prices for kiln 
dried stock. November prices were slightly less than Octo- 
ber, but the only serious decline was in No. 1 box. The 
range seems to be narrowing, prices at the top having soft- 
ened a little, but lower range prices have been pretty firmly 
held. More frequently now, low offers are being refused. 
Retailers are deferring purchases until after inventory time, 
and box makers are taking no more than current require- 
ments, but both classes of buyers seem to be keeping in 
close touch with the market. 

Production of the smaller roofer mills has been increased 
as a result of favorable weather, and there are opportunities 
to buy 6-inch at $9.50. The larger plants are restricting 
their cut, and insist on at least $10. The bulk of current 
demand is from the Southeast. 


Market Prices and Reports on Pages 57 to 60 
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Wood Heel Manufacturers 
Organize 


Wasuincton, D. C., Nov. 30.—At a meeting 
of wood heel turners in Boston, on Nov. 20, 
the National Wood Heel Manufacturers’ Asso- 
ciation was organized. The wood heel industry 
recently held a trade practice conference before 
the Federal Trade Commission and one of the 
activities of the association will be to aid the 
commission in enforcing the code of trade prac- 
tices which has been approved by the industry. 
Headquarters of the association will be in the 
Shoreham Building, Washington, D. C., with 
Thomas R. Charshee, an experienced trade 
association director and attorney, as commis- 
sioner to direct its activities. The following 


were elected to the board of directors: H. S. 
Snyder, Snyder Wood Heel Co., Haverhull, 
Mass.; Joseph Burger, Williamsburg Unity 


Wood Heel Co., Brooklyn, N. Y.; A. L. Mer- 
cer, Vulcan Corporation, Portsmouth, Ohio; 
Parker A. Brown, Lynn Wood Heel Co., Keene, 
N. H.; H. E. Vernick, Salem Wood Heel Co., 
Salem, Mass.; Dana Bray, Bray Wood Heel 
Co., Orleans, Vt., and C. Dozier, United Wood 
Heel Co., St. Louis, Mo. 





Resumes for Winter Operation 


LaureL, Miss., Dec. 1.—After a complete 
shutdown of several months, the Eastman, 
Gardiner & Co. sawmill plant here resumed op- 
erations yesterday. According to an official of 
the company, market conditions do not justify 
a resumption of operations but in order to pro- 
vide employment during the winter for men 
who have been without work since the mill 
closed down, it has been decided to operate at 
least during the winter months. Should mar- 
ket conditions improve materially by early 
spring, the mill will continue to operate regu- 
larly. 





Proposes Reorganization to 
Liquidate Mill Properties 


MILWAUKEE, WIs., Nov. 30.—Reorganization 
of the Owen-Oregon Lumber Co. and the Med- 
ford Logging Co., of Medford, Ore., securities 
of which are widely held in Wisconsin, is now 
being proposed to salvage as much as possible of 
the timber properties held by these companies. 
The stockholders propose to form a new com- 
pany to take over all property of the corpora- 
tion and liquidate the inventories. 

Principal and interest due Aug. 15 and Nov. 
16 this year were omitted on $2,000,000 in bonds 
dated Nov. 16, 1925, and $600,000 dated Aug. 
15, 1927. The mill at Medford, Ore., has a 
book value of $1,800,000. The railroad, run- 
ning from Medford to Butte Falls in Oregon, 
was listed at more than $1,000,000. More than 
47,000 acres of land and 3,668 acres of timber 
rights in Jackson County, Oregon, are owned 
by the company. Bondholders are now asked 
to deposit their bonds with the First Wisconsin 
Trust Co., Milwaukee, named by a bondholders’ 
protective committee as a depository. 

The present plan is to shut down operations 
and not attempt to market the timber available. 
It is believed that if the timber was cut and 
marketed the company would show a loss. Con- 
sequently the plan is to save the timber with 
the hope there will be a turn in the lumber 
market. 

The statement sent out to bondholders by the 
protective committee follows: 

This proposal has been negotiated and ac- 
cepted after careful consideration. In effect 
it means a moratorium for two years; it 
promises a substantial reduction in the costs 
of asserting the bondholders’ rights, and is 
designed to obtain the maximum realization 
from the unmortgaged assets; it contemplates 


that the bondholders’ security will not be 
invaded; that no priorities will prime the 
bondholders’ claim; that there will be no 


assessment on the bondholders over a three- 
year period, with the possibility that a reor- 
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ganization or sale within that period may re- 
lieve the bondholders of direct ownership re- 
sponsibility. Further, it keeps alive the in- 
terest in the Owen-Oregon Lumber Co. stock- 
holders, which factor, we believe, materially 
advances the prospects of developing ulti- 
mately a reasonably satisfactory refunding 
or readjustment of the bond issue. 

The committee has as members Joseph A. 
Auchter, vice president of the First Wisconsin 
Trust Co., Milwaukee; James E. Danaher, De- 
troit, Mich.; George W. Ronald, banker, Du- 
luth; Walter A. Graff, Chicago. George R. 
Birkelund, Chicago, has been named secretary. 


SS Ses es SE Ss Se SE 
Christmas, 1931 


I'm sitting at my desk 

Going over a lot of old papers 

And wondering what I shall do with them— 
Reminders of the fact 

That the year is drawing to a close. 








At this time of the year 

There comes over you a deep longing; 

You wish you could give presents to all 
Your relatives and friends; 

You would like them to know 

That you thought of them. 

And then, too, you'd like to have them 
Think kindly of you. 


If you only had an unlimited bank account— 
Not that you want to spend money 
Foolishly, rather spend it sensibly 

In getting the really worthwhile presents 
That would be useful, 

Though of course you would like 

Them to look good too. 


But you say “I must quit my dreaming 
And get down to facts; 

I haven't the money, and after all, 

If the folks love me as I love them 
They will be glad to get some little 
Simple token of remembrance, 

No matter how inexpensive it is— 

If it’s only a kerchief or a picture card; 
But a hand written message counts for 
More than a richly engraved card with 
A gaudy picture.” 


Well, why not start in now and write 

A few cards, just play for the next two 
Weeks that Christmas is right here 

And you will be laying the foundation for 
Some nice presents of letters 

Coming back to you early next year. 


There is, after all, nothing that takes the 
Place of love, every heart is hungry for 
Love, some expression of affection. 

There are so many ways of showing it; 
Each individual has his own manner 

Of putting it into motion 

The promptings of his heart, if he would 
Only do it without being afraid someone 
Would criticize, or speak slightingly. 


Oftimes we miss a perfectly good time, 

A lovely feeling of joy, because 

We are afraid to act on the impulses of our 
Hearts, then, this year, let’s do the thing 
We have wanted to do for a long time. 


Tell them simply 

You love them and you are writing them 
A letter to tell them so; 

Can’t afford a big costly present 

But you remind them that friendship and 
Affection are something that cannot be 
Bought and you wish them to know that 
They have yours. The clock strikes a late 
Hour and all the house is quiet. 


This is my first letter; and 
I bid you good night 
And a Merry Christmas. 
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New Wholesaler Holds Inspec. 
tion Ceremony on First Order 


Toronto, OnT., Nov. 30.—The Brunton Lum. 
ber Co. (Ltd.) a new wholesale concern which 
has just opened up for business in Toronto 
adopted a unique method of making its advent 
known to the retail and wholesale lumber trade. 
H. F. Brunton, vice-president and managing 
director of the company, whose office is in the 
Sterling Tower Building, Toronto, invited 
number of leading wholesale and retail lumber- 
men and failroad representatives to pay a visit 
to the yards of the Bowden Lumber Co. (Ltd.), 
on the morning of Nov. 23. At the Bowden 
yard a carload of white pine lumber shipped by 
George Gordon & Co. (Ltd.), Cache Bay, Ont, 
was on the siding waiting to be opened. This 
was the first carload sold by the Brunton com- 
pany and so the company decided to make a 
ceremony of its opening. Following the cere- 
mony at the yard, Mr. Brunton and his guests 
adjourned to the Royal York Hotel for 
luncheon. 

Those present at the Bowden yards and at 
the luncheon included A. C. Manbert, president 
of the Canadian Lumbermen’s Association, To- 
ronto; J. C. Irvin, chairman of the Toronto 
branch of the Ontario Retail Lumber Dealers’ 
Association, Weston, Ont.; J. L. Campbell, sec- 
retary of the Wholesale Lumber Dealers’ Asso- 
ciation (Inc.); A. E. Cates, of Terry, Nichol- 
son, Cates (Ltd.), Toronto; J. F. Bowden and 
A. H. Bowden, of the Bowden Lumber Co. 
Toronto; Bower Bain, of the George Gordon 
Lumber Co. (Ltd.), Cache Bay; M. H. Brown, 
divisional freight agent of the Canadian Pacific 
Railway; F. G. Gould, divisional freight agent, 
and Percy Cronk, lumber representative, of the 
Canadian National Railway; W. F. Nantke, 
North Tonowanda, president, and E. W. La- 
bushesky, secretary-treasurer, of the Brunton 
Lumber Co. (Ltd.); G. B. Van Blaricom, To- 
ronto, and Horace Boultbee, secretary-manager, 
the Ontario Retail Lumber Dealers’ Association. 

At the conclusion of the luncheon, Mr. Brun- 
ton welcomed his guests and asked A. C. Man- 
bert to act as chairman. Mr. Manbert made 
a few fitting remarks and was followed by J. C. 
Irvin, J. L. Campbell, H. Boultbee, and G. B. 
Van Blaricom. All of the speakers extended 
a warm welcome to the new wholesale firm and 
predicted success for it. 





Georgia Mills Resuming 
Operations 


SANDERSVILLE, Ga., Noy. 30.—The lumber 
business in Washington County is showing a 
definite upward trend at this time. Several 
mills in the county have resumed operations, 
and planing mills that have been operating 
only one or two days a week have resumed 
nearly normal hours, with anticipation of reach- 
ing full time within the next month. Logs 
are being brought in to three sawmills here, 
and one automobile dealer states that he has 
sold every truck he had in stock to lumber- 
men resuming operations. 





Mainites Demand Embargo on 
Russian Pulpwood 


EL_tswortH, Me., Dec. 1.—Seldom have the 
unfortunate effects of importation of a com- 
modity from Soviet Russia at “unfair” prices 
been demonstrated more directly than in the 
case which has led the Ellsworth Chamber of 
Commerce to demand of the administration at 
Washington an embargo against the shipments 
of pulpwood from that country which are pour- 
ing into Maine. Since these importations began, 
one Ellsworth concern alone has lost the sale 
of 25,000 cords of native pulpwood annually, 
and the pulpwood industries of Ellsworth and, 
in fact, the whole of Hancock County have been 
paralyzed. Last year’s orders, it is pointed out, 
“remain piled up, undelivered and unpaid for,” 
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consequently the Ellsworth Chamber of Com- 
merce is invoking what it believes to be the 
jaw, and calls upon the Maine senators and 
representatives and all other trade bodies in 
the State to back up its demand. 

Another big cargo of pulpwood from Rus- 
sia has just been unloaded at Portland, whence 
it was diverted from Boston, Mass., because of 
the longshoremen’s strike. It is consigned to 
the International Paper Co. Many lumbermen 
may think they are not concerned with the vi- 
cissitudes of the local pulpwood industry, but 
the local chamber believes they will eventually 
discover otherwise and to their cost. If pulp- 
wood produced by forced labor and delivered at 
American ports at starvation prices can not be 
excluded from the American market, lumber 
will inevitably follow. Another shipment of 
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3,000,000 feet of Russian spruce from the con- 
vict labor section of Russia has just entered 
New York, admitted, according to United States 
customs officials, because they are unable to 
prove that “convicts” had anything to do with 
its production. The spruce lumber was brought 
to this country by the Amtorg Trading Cor- 
poration, was produced near Archangel in an 
area from which importations were supposed to 
be barred by Treasury Department instructions, 
and yet the suave assurances of the Soviet rep- 
resentatives who presented papers to show that 
convicts’ labor was not used have been readily 
accepted by F. X. A. Eble, commissioner of 
customs, late advices from New York inform 
the gravely perplexed pulpwood men here. 
Senators White and Hale and Congressman 
Nelson of Maine have been petitioned to join 
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that small group in Congress who believe that 
the only method of excluding unfair Soviet 
products is through a special Act of Congress 
setting up a specific piece of machinery for 
such exclusion. The need is easily recogniz- 
able, but a direct embargo on the goods of any 
foreign country is claimed by Washington au- 
thorities to be a difficult thing to accomplish. 

The present sad conditions in the pulpwood 
industry in this territory undoubtedly illustrate 
what the lumber industry elsewhere in this 
nation may expect unless the situation is met 
forcefully and positively. The pulpwood men, 
many of whom also have important lumbering 
interests, hope that American lumbermen gen- 
erally will join in their present move, appealing 
to their own senators and representatives to 
co-operate. 








GLEANINGS FROM THE 


MAIL BAG 








Exchange Situation Will Adjust Itself 


An Ohio lumberman, who is a large exporter 
of hardwoods, in a recent letter made some 
comments on a question that has given lumber 
shippers considerable concern—that of proper 
adjustments of exchange since the abandon- 
ment by Great Britain of the gold standard. 
Speaking particularly of transactions with Can- 
ada, he said: 

It looks very much as though these matters 
will finally adjust themselves. From our own 
experience, we have been receiving the dif- 
ference in the rate of exchange between our 


countries and we think that probably the 
attitude of the Canadian government in in- 
sisting that if stock is paid for in Canadian 


money, it would come under the dumping 
clause, has much to do with matters finally 
adjusting themselves. It works a hardship 


on our Canadian neighbors, but they are be- 
ginning to realize that we were in no manner 
at fault on the account of the change in 
exchange. 


Business Men in Fireside Group 


From a man on the Pacific coast whose oc- 
cupation brings him in close contact with the 
lumber industry and also gives him opportunity 
to know of conditions in other lines comes a 
letter in which an interesting experience is re- 
lated. There is an idea suggested also that 
should be helpful. Why not have more of these 
fireside group meetings where men in different 
lines could visit, exchange experiences, and 
freely discuss their problems? This writer said: 

I spent an 
a so called 


interesting evening recently at 
fireside group meeting of a few 
business men, where we sat around and each 
one told of his own experiences in his own 
business, told about what he had been doing, 


and what condition his business was in at 
present. There were eight of us and there 
was no one who was really downright pes- 
simistic; no one who was crying; all were 
going ahead, making plans and each felt 
that his own business was a good business, 


although several were making little progress 


right at the present moment. 
There was a baker, who has built up a 


big business, starting with a little bakery, 
Where he worked in the shop and his wife 
Waited on the trade in the front, until he 


had a large sized plant, which he sold to a 


big baking company, and was made local 
manager. 
There was a gear manufacturer, whose 


Plant is working not 
but he is not downecast 
his business. 

There was a man who 
warding business and makes up pool cars, 
and all that sort of thing; doing a fairly 
00d business, and well satisfied that it will 
work out and come back to something quite 
Worth while again. 


more than 10 percent, 
nor at all fearful for 


has a freight-for- 


Another man owns what he calls a mailing 


bureau, 
direct 


which 
mail 


has really 
advertising 


developed 
company. 


into a 


Another was a wholesale dealer in bicycles, 
and his business has suffered a lot, but he 
is still financially sound. 

Another man was district 
American Express Co. 

Another is. assistant 


manager for the 


superintendent of 
and you could certainly learn a lot 
of worth while things from this assistant 
superintendent of schools in a city where 
five years ago 68 percent of the school chil- 
dren went through high school and today 
90 percent are going. 


schools, 


Forget Money Making—Talk Patriotism 


A well known lumber manufacturer in the 
South, in a letter to the AMERICAN LUMBER- 
MAN, takes a philosophic view of the situation 
and expresses the thought that encouraging 
patriotism among the people just now is more 
important than the making of money. This 
lumberman, individually, and his company are 
outstanding in their efforts to see that no em- 
ployee shall suffer want during this period of 
travail for the industry. In his letter he said: 

I am not optimistic over the outlook but, 
on the other hand, I am not “down in the 
mouth” or pessimistic about it. We have 
a world condition which we can not solve 
for the time being and, while the lumbermen 


are carrying their part of the load, never- 
theless we have had, for the last ten years, 
an era of prosperity and I think it is up to 


us to accept the situation as it is and talk 
more patriotism to our people and forget for 
the time being the making of money. 


Optimism in lowa 


From the Northwest comes a letter indicat- 
ing that dealers in at least a portion of that 
territory are viewing with equanimity the pres- 
ent situation and prospects for the future. None 
are satisfied with present volume, of course, but 
it is encouraging to note the confidence dis- 
played by the dealers that business is on the 
upgrade. This letter was written by a man 
closely associated with the industry who, with 
a well known dealer, recently has had occa- 
sion to make some first hand observations of 
the situation. He said: 

I recently have returned from a week's trip 
through northwestern Iowa, with Mr. . 
You might be interested to know that while 
the lumber business in the territory we have 





just visited is considerably less than last 
year, there is, nevertheless, a spirt of op- 
timism among the dealers. While they smile 
when they say that business is far from 
satisfactory, they express the hope and the 
firm belief that we are on the upgrade and 
that 1932 will be a much better year for the 
retail lumbermen than has been the past. 


Frankly, we rather expected to run into con- 





Be a shareholder in your com- 
munity—Own a home. 


siderably more gloom than we did. Upon 
our return, however, we actually congratu- 
lated each other because of the spirit of cour- 
age, optimism and grim determination we 
found in practically every lumber office we 
had visited. 





Yards Figuring More Bills 


That the situation as it affects the lumber 
and building industry is not altogether bad is 
shown in favorable reports that come, with 
rather pleasing frequency, from various sources. 
For example, there is considerable comfort to 
be derived from a letter such as this, received 
from a prominent line yard operator, who said: 

Business is no doubt in the best light today 
that it has been for two years. Our yards 
are figuring more bills; everybody seems to 
be happier and as long as wheat and the 
stock market advance, you will see public 
confidence restoring itself in like proportion. 
I feel more encouraged this week than I have 
for a long time. 


From the Young and the Old 


There are plenty of disagreeable things in 
the life of a trade paper editor; not a few 
criticisms of the publication drop out of the 
mail bag, but there also are often helpful sug- 
gestions for improving the service to its read- 
ers; then there is that far larger number of 
letters that come from readers who appreciate 
and profit by many of the things they read and 
who take the time and trouble to write the edi- 
tor about them. Among such letters two are 
quoted here because they come from two ex- 
tremes—a young man in a retail lumber yard 
who is alert to enlarge his capacity for use- 
fulness; and a manufacturer who, in his ripe 
old age, looks back upon a busy career with 
its rich experiences and who appreciates more 
than ever the finer things in life. From Texas 
comes a letter from a draftsman in a retail 
lumber yard: 

In a recent issue of the AMERICAN LUMBER- 
MAN there was an article that interested me 
very much. This was in the Query and Com- 
ment department and referred to salable 
articles made in spare time, and said that 
you had a booklet entitled.“‘Some Suggestions 
to Make Your Home More Convenient.” I 
am draftsman for the lumber concern by 
whom I am employed and if you have one 
of these booklets I would appreciate it very 
much. The AMERICAN LUMBERMAN comes regu- 
larly and is greatly enjoyed. Lots of good 
information can be had from this journal. 

Then, from one of the old timers in the south- 
ern pine industry in Alabama comes this in- 
teresting comment: 

The front page of your Nov. 21 issue “Uncle 
Hiram,” is a dandy. I think this is the best 
front page I have seen in my continued 46 
years of reading the AMERICAN LUMBERMAN. 
At 80 years of age, I congratulate you on the 
continued enterprise of the best all-round 
lumber trade paper in the world. 
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Issues Minimum Price List: 
Further Advances Probable 


BrookKs-ScANLON LuMBER Co. 


BEND, OREGON 


Nov. 25, 1931. 
Ta Our REPRESENTATIVES : 

We have carefully worked up, and are attach- 
ing herewith, a complete list of minimum prices, 
for your information and guidance as well as 


our own. Very few items have been advanced, 
but sticking to them will mean a slight ad- 


vance, as in numerous instances during recent 
weeks we have been accepting somewhat lower 
prices. 

Stocks held by the manufacturers throughout 
the West are diminishing quite rapidly, and the 
indications are that conditions have started to 
improve to a certain extent. Now is the time 
to begin getting a little more money for our 
product, and before very long we expect to be 
getting even more. We are quite certain that 
possibly within two weeks, or at least by the 
first of the year, further advances will be justi- 
fied, hence you should be prepared to receive 
another set of prices irom us in the near fu- 
ture. 

Other mills are beginning to stiffen up a 
trifle. We are seeing evidences of it every day. 
Of course, unheard of prices are still floating 
around here and there, and are seriously retard- 
ing matters, but all of us will see less of that 
sort of thing as time goes on. 

We have no shop of any description, and will 
be out of the shop market for quite a number of 
months, except as to small amounts in mixed 
cars. 

Our D selects are about all gone. C is still 
available, but in comparatively small quantities. 
Yours very truly, 
BrookKs-SCANLON LuMBER Co., 
H. K. Brooks, General Manager. 
F, F. Fairchild, Sales Manager. 





‘Never a Train to Compare 


With It" 


H. V. Scott, manager of the Chicago office 
of the Red River Lumber Co., has received a 
letter from Willis J. Walker, president of the 
company, expressing appreciation of the co- 
operation of Mr. Scott and his associates in 
making the “Paul Bunyan Prosperity Special” 
of 171 cars the great success it was. In his 
letter, Mr. Walker said: 

The mo 
by head 
lington, 
were 


this 
the 
Pacific 


ement of 
officials of 
Western 
most 


train was witnessed 
Great Northern, Bur- 
and other roads who 
enthusiastic. Arthur Curtis James 
dit, “This is the greatest sight I ever 
saw in my life. There never was a train in 
all the world that is comparable to it.” So 
we feel the efforts of ourselves and our friends 
were well justified. 

Six locomotives were required to 
train of 4,350,000 feet of lumber products to 
consignees in 21 States, and we hope that a 
shipment of this magnitude will help the 
feeling of optimism towards the return to 
prosperous conditions that seems to be de- 
veloping all over the country. 


express¢ 


move this 





New Wood Preservative-Treat- 
ing Plant 


JAcKSONVILLE, Fia., Nov. 30.—Of interest to 
users of piling, railroad ties and structural tim- 
ber of every sort is the announcement of the 


completion of a wood preservative manufac- 
turing plant at Commodores Point in Jackson- 
ville and the beginning of actual pre-treating 
of timber and the manufacturing of wood pre- 
servative materials of the Wood Preservative 
Manufacturing Co. Officials of the company 
state that in excess of $85,000 has already been 
invested in the plant. This capital, it is stated, 
has been brought into Jacksonville from out- 
side sources. The officials of the company are 
L. M. Gray, president, well known contractor 
oi Alachua County, Florida; J. P. McPherson, 


AMERICAN LUMBERMAN 


vice president, a resident of Jacksonville and 


well known contractor of structural timber; 
W. T. Foulks, known throughout Florida and 
the Southeast as an outstanding authority on 
bituminous materials and formerly connected 
with the laboratories of the Barber Asphalt Co. 
of New Jersey, is secretary and treasurer. 

The Wood Preservative Manufacturing Co. 
will manufacture products under the general 
trade name of “Guaranteed Products” which 
will include in addition to wood preservatives, 
an anti-toredo marine paint, non-corrosive metal 
paint and preservative paints for shingles and 
floors. In addition to the manufacturing of 
these materials the plant is fully equipped for 
the pre-treating of structural timber in carload 
and trainload lots. The company has installed 
at the plant what is said to be the largest pre- 
treating tank of its kind in the South. 





. f . 
Improving Manufacturing 
ele,e 
Facilities 
RAYMOND, WASH., Nov. 21.—In order to im- 
prove its manufacturing facilities, the Pacific 
Fruit Package Co. is making a number of 
changes in its plant at this place. Among other 
improvements, a suction tunnel dryer designed 
and furnished by the Moore Dry Kiln Co., of 


North Portland, Ore., is being added to the 
present battery of dryers, and additional dry 
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Flooring Factory Resumes to 
Aid Employees 


MELLEN, Wis., Dec. 2.—The flooring fae. 
tory of the Foster-Latimer Lumber Co. here 
resumed operations last week on an 8-hour day 
basis, and it is planned to keep the plant jn 
operation during the winter. The management 
has announced that this action is being taken 
not because of any appreciable improvement jn 
hardwood flooring demand or lack of stock 
with which to fill orders, but solely to give 
employment to as many men as possible and 
help out conditions in Mellen during the win- 
ter months. 





“Model House for President's 
Conference | 


WasHIncTton, D. C., Dec. 1.—A practical 
demonstration of good housing will be given 
the hundreds of delegates who attend the Presi- 
dent’s Conference on Home Building and Home 
Ownership, which assembles here tomorrow, in 
the model, lumber-built house which will be on 
official exhibition throughout the conference, 
This model was prepared, on invitation of the 
conference, by the National Lumber Manufac- 
turers’ Association as a part of its trade ex- 
tension work. 


The N. L. M. A. re- 








Front view of model house (with both ells attached) for President’s 
conference 


storage is being provided for accommodating 
seasoned stock. The office building also re- 
cently has been enlarged. 

This company specializes in the manufacture 
of rotary cut fruit and vegetable packages from 
Sitka spruce stock exclusively. The company 
serves the territory extending eastward from 
Michigan and Indiana south to Texas and Ari- 
zona. The operations are under the supervision 
of O. W. Crandall. 


—. 


Thinks Tonnage Fair Basis for 
Surcharge 


LoviIsviILLE, Ky., Dec. 1—J. S. Thompson, 
manager of the Louisville division of the South- 
ern Hardwood Traffic Association, says the ob- 
jections of certain classes of shippers to the 
railroad proposal that surcharge on freights be 
made on a tonnage basis, instead of on per 
car basis, had brought no support from lumber 
shippers. He says lumber interests feel that 
the tonnage basis is fair, average carload being 
around 54,000 pounds. A charge per car would 
place a premium on big cars, and cause rail- 
roads a lot of trouble in supplying them to 
shippers wishing to use them to reduce the 
surcharge average per ton. He held that, on 
average cars, the surcharge was not figured to 
run more than 11 cents a ton on lumber, and 
that on a tonnage basis the shipper of a big 
car would be paying on the basis of quantity 
shipped—a more equitable plan, considered from 
every angle. 








— cently published, as a 
part of its dealers’ sales 
literature series, an at- 
tractive brochure of 
plates and text describ- 
ing a delightful small 
home which by addi- 
tions and modifications, 
as the family needs and 
purse expand, becomes 
a decidedly impressive 
dwelling. The booklet 
was titled “The Home 


for the Growing In- 
come.” It was officially 
accepted as_ reference 


literature by the com- 
mittees which have en- 
gaged in home building 
research preparatory to 
the conference. 

The model house 
which will be presented 
to the conference illustrates in actual, though 
miniature, construction the booklet idea of “The 
House for the Growing Income.” It is built 
to scale and so constructed that two ells, which 
go to form the complete model, can be sepa- 
rately removed, thus demonstrating the actual 
appearance of the house in three stages. 

The model, approximately 44 inches long by 
2 feet wide and 2 feet high, is constructed on 
a terraced and landscaped lawn, on a stand 
measuring 3x5 feet. It was prepared under the 
supervision of Eldred Mowery, A. I. A., author 
and illustrator of the booklet. 


Leaves for Washington Home Conference 


St. Lovis, Mo., Dec. 1.—Julius Seidel, presi- 
dent Julius Seidel Lumber Co., and chairman of 
the Construction Industries Division of the Bet- 
ter Business Bureau of St. Louis, invited to 
attend President Hoover’s conference on home 
building and home ownership, left today for 
Washington, to be in attendance at the first ses- 
sion of the conference. The invitation to this 
conference is undoubtedly in recognition of the 
outstanding service of Mr. Seidel through the 
Better Business Bureau to the small-home build- 
ing public in St. Louis. 

During the last three years, under the leader- 
ship of Mr. Seidel, the Construction Industries 
Division of the Better Business Bureau has 
developed plans, making available a handbook 
of small home building construction, which 


serves as a guide to the home builder, the con- 


— 
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tractor and the home financier, in assuring 
proper quality and standards in the erection of 
a home. This booklet, “Good Practice Specifi- 
cations for Building Construction,” has had 
wide distribution in and about St. Louis and 
has met with considerable national demand. 
Recognized leaders selected from twenty-two 
branches of the construction industry, comprise 
the executive council of the Construction Indus- 
try Division of the Better Business Bureau of 
St. Louis, with Mr. Seidel as chairman. The 


'|ndependent Industry Shou 
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work accomplished by this division has been 
recognized as one of the most forward steps 
undertaken by the industry in the last decade. 





Australia Imposes Heavy Duty 
on Russian Cargo 


_ Wasuincton, D. C., Dec. 1.—Russian lumber 
interests have run into a “snag” in their busi- 
ness with Australia, according to word received 


Have Some Protection’ 


With reference to the inter- 
esting subjects for discussion 


[From W. A. Cockrum, president of the Cockrum Lumber Co., Knox- 
ville, Tenn., comes a suggestion as to a subject for discussion at coming 


Id 
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through reliable sources in Washington. <A 
shipment of 890,000 feet of so-called box lum- 
ber was recently shipped to Australia. Cus- 
toms officers, however, decided the lumber was 
better than box material; that it could be used 
for construction. Since as box lumber it could 
be sold at a lower price than native material 
with which it might compete for other pur- 
poses, the full Australian dumping duty was 
assessed: against it. Further cargoes on this 
basis are proving unattractive to importers. 


This Lumberman Believes Re- 
vision of Antitrust Laws, 


Higher Wholesale Prices and 
Higher Wage Standards Neces- 


sary to Industry’s Success 


which would mean maintenance of 
the consuming power to the max- 


: imum. 
> annual conventions that . Dias ; : — ; 

. age i: weiidae ta te annual lumber conventions that should be of outstanding interest and When this principle is estab- 
lave yee > ( > , ‘ on . ~4 ’ 
cia ERICAN LUMBERMAN. I value to the industry. Mr. Cockrum, a well known Iumberman and a Sa ae a 
AME re zu SR MAN, F A fs J 3 ) € oO 4 
have reached the conclusion local legislator, has expressed his views in considerable detail and something that will maintain an 
C c . “qe . - . . . 

: : : ‘  crih. solicits comments on these suggestions. The AMERICAN LUMBERMAN will equilibrium for industry in this 
that the most outstanding sub aa ik Ge an ae 


ject that could be discussed 
would be the revision of some 
points in the antitrust laws in both 
our State and Federal governments. 

I believe that serious consideration .should be 
given this subject by every independent manu- 


facturer and producer in this country and if you . 


will pardon a rather long letter I will discuss 
what I consider a partial solution of our panicky 
conditions. After thirty years of experience as 
a manufacturer and distributer, I have reached 
the conclusion that the independent industry 
should have some protection either by revising 
the antitrust laws or by a super-council to 
which we could appeal for protection against 
unfair competition. 

Now it is a well known fact that railroads 
and public utilities are protected by Govern- 
ment regulation of their tariffs. The automo- 
bile industry, the steel industry and the alum- 
inum industry are protected somewhat by mass 
production and centralized control. The radio, 
the electric refrigerator and a number of other 
industries are controlled by patents and monop- 
oly. All of these industries can maintain a 
rather high standard of wages, because of their 
being regulated either by a monopoly or patent. 
Of course, there are a number of smaller indus- 
tries that have stamina enough to maintain a 
reasonable selling price and a high standard of 
wages, thereby giving employees of such indus- 
tries a fairly high standard of wages, which 
means a reasonably high purchasing power. The 
purchasing powers of the employees of these 
industries are the ones we have to depend on 
to bring this country back to normal. On the 
other hand, the independent manufacturer and 
the farmer, for the lack of some protection or 
regulation, are jumping at each other’s throats, 
lowering the prices on their commodities to the 
wrecking point. They have eliminated all their 
profits. They have lowered the wages of their 
employees to the point where the employees 
have no purchasing power. Now, there can be 
no great improvement in conditions until in- 
dependent industry re-establishes a higher 
wholesale price and_ re-establishes a higher 
Standard of wages for its employees. 

There are two ways in which this can be 
done. First, by a continuation of the depres- 
sion until a good portion of the industries are 
Closed down and eliminated from the field of 
competition, which would be a signal for those 
left in the business to begin to advance their 
prices to a point where they could pay larger 
wages, thereby creating a greater number of 
consumers with a larger purchasing power. 

Second, for the independent manufacturer and 
producer to re-establish a higher wholesale 
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price and give labor a higher wage. In order 
to do this it would be necessary either to have 
a control council authorized by the Government 
and States or a revision of the antitrust laws 
so that the producer and manufacturer could 
make contracts between each other as an indus- 
try, and establish a higher standard wage scale. 
This would cause an over-production unless the 
production could be controlled by the establish- 
ment of shorter working days and a fewer num- 
ber of working hours to the week. 

However, we can not expect a return to great 
prosperity so long as only about one-half of the 
people in the United States have a purchasing 
power that will supply all of their needs, while 
the other half are not able to buy what they 
might consume because industry itself has taken 
the purchasing power from them. It would be 
much better for all the available labor in the 
United States if we used fewer days and less 
hours at higher wages, in order that they might 
all have the maximum consuming power, as 
one man or woman can consume only so much 
either in food, clothing or for recreation and 
pleasure. Therefore, the man who is now re- 
ceiving a sufficient salary to supply his needs is 
probably doing exactly what the man is doing 
who is either out of employment or has had 
his wages cut to a mere existence, and is trying 
to save too much of his salary for fear that he 
will find himself deprived of a means to get 
more money. If industry could be awakened to 
the necessity of making every man and woman 
in this country a maximum consumer by lower- 
ing the price of money to all people alike, by 
giving more people work, working shorter days 
and fewer hours, we would soon eliminate the 
depression. 

I don’t know that it would be exactly wise, but 
I have about reached the conclusion that various 
industries and independent producers who are 
not controlled by Federal regulation or monop- 
oly or patents should be controlled to the extent 
of having a minimum wage scale and be forced 
to work shorter days and shorter hours on the 
production end only. While we are adding 
larger and more modern machines to take the 
place of labor we are at the same time diminish- 
ing the purchasing power of the consumer by 
cutting him entirely off of our payrolls. It is 
well known that the labor saving machines do 
not consume the products which they make; 
therefore, when we introduce machinery that 
will produce at a price below our competitor 
we should maintain prices of the product and 
divide the profits of that machine between the 
labor and owner of the industry, thereby, main- 
taining the purchasing power to a maximum, 


bring the value of money down to 
the point where the individual and 
industry can liquidate their accounts payable. 
The trouble is, always has been, and probably 
always will be, that every one wants the other 
fellow to do the things that I have discussed 
and let him do the opposite. In other words, 
we have to cut selfishness out of business before 
we can establish a Utopia on this old earth. 
Since becoming a member of our city council 
a few months past and serving on the unem- 
ployment committee and finding the necessity of 
some relief to both labor and industry, I am 
gathering some data and views on this subject 
and I would like very much to have your com- 
ments and those of other lumbermen. 





Talks to Engineers on Structural 
Material 


Topeka, Kan., Dec. 1.—One of the most 
interesting features of the annual convention of 
the Kansas State Association of County Engi- 
neers, held here recently, was an address by 
C. E. Close, Chicago district manager of the 
trade extension department, National Lumber 
Manufacturers’ Association. Discussing the 
subjects of grading, specifications and procure- 
ment of lumber and timber for highway struc- 
tures, Mr. Close briefly described logging and 
sawing methods and then went into detail on 
the grading of lumber and timbers, with special 
emphasis on structural material. 

The influence on strength and stiffness of the 
various factors of density, rings per inch, knots, 
shake, slope of grain etc., were explained by 
Mr. Close, who also told how these factors are 
recognized in the scientific grading of timbers 
where working stresses are required. He also 
discussed the basic . provisions of American 
Lumber Standards, the American Society for 
Testing Materials, and the American Railway 
Engineering Association, and told how they are 
adapted by regional associations in formulating 


their published grading rules and working 
stresses. 
Mr. Close defined association standard size 


lumber and timbers and told of some unethical 
practices in the matter of scant sawing of ma- 
terial for highway uses. In his talk he also 
gave consideration to the grades recommended 
by the regional associations of lumber manu- 
facturers for the specific parts of bridges and 
the published working stresses of the regional 
associations for these particular grades. 

This address by Mr. Close was heard with 
keen attention by the engineers, all of whom 
seemed deeply interested. 
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REALM OF THE RETAILER 


Retailing in the Historic: East 


Bathrooms Blossom Out—A Lumberman Confronted by Substitutes—Jobbing 
in Big Yards—A Place of Camps and Summer Living in the Hudson Hills 


Trenton, N. J., is an industrial 
town whose chief industry is a 
subsidiary or at least a parallel 


of the building business. This 
is the production of sanitary 
pottery. They tell me there are 


a good many houses being lived 
in that have no bath rooms or 
kitchen plumbing, and plumbers 
and lumbermen occasionally do 
themselves a good turn by per- 


suading such owners to add 
these modern pieces of equip- 


ment. Several lumber dealers of 
our acquaintance have been 
carrying in stock ready-built 
cess pools which make such in- 
stallations possible beyond the 
reach of city plumbing systems 
and sewage disposal plants. 


Pottery as a Building Index 


But when modernization has 
done its practical best to bring 
such comforts to houses built 
without them, the fact remains 
that the big and dependable 
market for sanitary pottery is 
in new construction; detached 
residences, apartments, hotels, 
office buildings and the like. So 
the Trenton potters look with 
no.less interest than we do at 
the barometer of new construc- 
tion. Of late this pottery 
taken on new _ splendors; 
bath tubs and lavatories 
literally blossomed out in pas- 
tel shades and primary colors, 
in silver and crystal and chro- 
mium. Modernists among the 
artists who design interiors 
have let their imaginations soar 


has 
and 
have 


in the building of bathrooms. 
Most of us have a touch of the 


Byzantine in our makeup which 
we bring to the surface in cer- 
tain private matters. A man’s 
underwear and his taking of a 
bath are quite personal affairs; 
and look at the peach-colored 
shirts and the blazer shorts 
which the haberdashers have 
been displaying in their win- 
dows to catch the trade of the 
young master! Within the bath- 
room and under the blue serge 
suit we’re likely to explode into 
colors and splendors that could 
have given Solomon a few point- 
ers on the glorious. 

It is no that houses 
have not been built in this year 
of grace with the speed shown 
just after the war. Perhaps, 
however, the construction is bet- 
ter than it was in 


secret 


those shot- 


gun days; at least we hope so. 
But at the time of our call the 
demand for sanitary pottery 
was not at its height. However, 
this is an old industry and one 
that is quite as sure as any in- 
dustry to have a long continued 
story of future demand. Bath- 
rooms are hardly the passing 
fad that one suspects pajamas 
on the streets to be; and the 
potters can look forward with 
assurance to a recovery of 
demand for their product. 


A Time of Patience and 
Some Cheer 

We happened to call first at 
the office of E. S. Willey & Bro., 
a yard on the outer edge of the 
city. Mr. Willey seemed quite 
cheerful as he said that trade 
was not so brisk as he could 
wish. Time and again we have 
come across this rather contra- 
dictory attitude; patience and 
but mild complaint in the face 





money; and as soon as there is 
a demand for houses based upon 
reasonable credit setups 
will be money at hand to take 
up the mortgages. 

The Realm was unfortunate 
in finding James J. Wilson, of 
the Wilson & Stokes Lumber 
Co., out of the city. This is a 
powerful company, and Mr. Wil- 
son has a diversity of interests 


that keep him very busy. He is, 
among other things, a_ promi- 
nent banker of the city. G. H. 
Grover, with whom we talked, 
admitted that trade was at a 


quiet center for the time being, 
waiting for local industries to 
add to their payrolls. 
is at the head of navigation of 
the Delaware River, and so the 
city gets some of its shipping 
done by water; though the hab- 
its of the river make dredging 
necessary from time to time. 
This is another strong local 
market for western lumber, and 








The East builds of wood, even when the house is huge 


of stagnant business. Probably 
it springs from the fact that the 
reasons for the slowing up of 
trade are hard to find and from 
the knowledge that it isn’t hit- 
ting just isolated industries. 
Business men have settled down 
to the immediate job of getting 
through, confident that since 
such things have always passed, 
this period of recession will also 
pass. At the moment there 
were quite a few empty houses 
in Trenton, due in part to the 
fact that numerous families are 
living two or three in a house. 
This in itself is enough to check 
new house building for a sea- 
son. Mr. Willey said the Tren- 
ton banks had quantities of 


there is quite a possibility that 
some time soon the city will be- 
come a distributing point with 
one or more concentration 
yards. The Wilson & Stokes 
yard is a big and_ well-kept 
place, carrying a large and di- 
versified stock. 


A Lumberman Postmaster 


Charles H. Updike, president 
of the Updike-Kennedy Co., 
combines at least two businesses 
in his range of interests. In ad- 
dition to being a lumberman he 
is also the city’s postmaster. 
He, too, was away; looking after 
Uncle Sam's mail service. 

G. Horace Updike, treasurer 
of the company, mentioned the 


there 
: 


Trenton. 


fact that a new post office is jp 
prospect for the city; and this 
reminded him of a situation 
which he considers rather seri- 
ous. He stated that his father 
was rather furious to learn that 
the plans for this building in. 
cluded steel sash. He had not 
known this fact until the plans 
were complete, for the depart- 
ment of Government’ which 
builds post offices, which I be. 
lieve is the Treasury Depart- 
ment, does not see fit to con- 
sult local postmasters about 
building plans. 

“This is an instance of a state 
of affairs lumbermen ought to 
take into account,” said Mr. Up 
dike, junior. “Lumbermen are 
seeing their goods displaced by 


other materials and are doing 
little about it. The representa- 
tives of the substitute men 


study every avenue of informa- 
tion; and when they learn 
through engineering magazines 
that a building is being pro- 
jected, they at once reach the 
architects or the commission 
and make every effort to have 
their stuff included in the speci- 
fications. Some of these prod- 
ucts may be fairly good, and a 
lumberman could not complain 
of their use if they are distinctly 
better than lumber for a given 
purpose; but in too many cases 
they are inferior and are sold 
to persons who have no real 
way of testing relative merit. 
No doubt it is aggressive mer- 
chandising on their part, and 
lumbermen might learn some- 
thing from their methods. We've 
been entirely too content to rest 
on the merit of wood and to 
take it for granted that every 
person has_ the _ information 
which we have. That happens 
not to be true; and it isn’t g0- 
ing to do us much good to wait 
to convince the purchasers that 
they were wrong, until substi- 
tutes fail in a building. By that 
time still other commissioners 
are likely to be in office who 
know nothing of these earlier 
mistakes, and they’ll make the 
same mistakes over again. | 
think the associations ought to 
get together on this matter and 
give lumber a fair show.” 
The Realm suggested that the 
engineering service of the Na- 
tional Lumber Manufacturers’ 
Association has done excellent 
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work in this field. Mr. Updike 
agreed and added that this 
service deserves a more active 
co-operation from retailers, even 
to the extent of financing a 
proper percentage of it. Financ- 
ing of houses, so Mr. Updike 
says, is usually done through 
puilding and loan associations. 
He himself is a director of one 
of these organizations, and he 
finds this relationship of mutual 
value to the association and to 
the lumber company. 

This, too, is a big plant. We 
noticed in the window a novelty 


article that has quite a local 
market among boys. This is a 
flat boat; with the pieces cut 
to size but not assembled. The 


cut lumber and the simple blue- 
print for making it are sold for 
a small sum. It is the sort of 
boat a boy would like to make 
for himself. 


The Samuel Heath Co. is a 
long established yard that does 
some jobbing as well as selling 
at retail. This combination of 
local wholesaling with the usual 
retail trade seems to be quite 
usual among big eastern yards. 
It has its mutual advantages. 
The village yards. don’t all fit 
the same pattern, and quite fre- 
quently one finds a big stock 
and a wide-spread trade in a 
village yard. But the majority 
are not so big and must depend 
upon quick service to nearby 
customers. Carrying big stocks 
is too expensive and runs into 
too much capital: so it seems to 


be a normal arrangement for 
such a yard to have informal 
arrangements with a neighbor- 


ing city plant. Distances are not 
so great, so it’s possible on 
short notice to send a truck to 
the bigger place and to get the 
needed material. It also helps 
the big plant to turn its stock 
and to carry a wide variety of 
items; thereby serving its own 
retail trade the better. On the 
Heath signboards is the leg- 
end, “If it’s in the woods, Heath 
can furnish the goods.” 


H. Heath, with whom we 
talked, has long been the head 
of the company. He had many 
amusing stories to tell of his 
own experiences as a lumber- 
man. He expressed the wish 
that local dealers could stand- 
ardize their businesses along 
the lines of uniform policies. 
Working at cross purposes, even 
if that is not done intentionally, 
demoralizes trade a bit. 


Where Lumber Yards Handle 
Only Lumber 


The fact that Trenton dealers 
Stick very closely to traditional 
lumber sales is indicated by the 
fact that H. J. Siegel, of the 
Trenton Lumber & Millwork 
Co., said his was the only yard 
in the city handling millwork as 
well as lumber. Aside from this 
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yard, stock millwork in Trenton 
seems to be handled as a ware- 
house proposition. Mr. Siegel 
stated that his company owns a 


good many rent houses; some 
85 altogether. Many of these 
houses contain two or more 


families each, again illustrating 
the old device for getting along 
when rent money is hard to 
come by. 

Frank J. Stevenson, of the J. 
E. Stevenson Co., mentioned 
the fact that the rubber indus- 
try, which is an important line 
of Trenton manufacture, is very 
busy in its brake-lining shops. 
Thermoid is manufactured here. 
We can. believe that brake lin- 
ings get worn out, after driving 
through these floods of eastern 


mer-home region for many New 
Yorkers. They tell me it has 
become a favorite of people of 
Jewish blood. The big city at 
the mouth of the Hudson has, I 
suppose, more Jews than ever 
lived at one time in Palestine; 
and in summer they, like every- 
body else, want to escape to 
the country. I am told that 
many camps for Jewish children 
are located nearby. In fact, G. 
J. Creed, of Creed Bros., said 
that in summer time there are 
probably 100,000 people within 
seven or eight miles of Peeks- 
kill, of whom 85 percent are 
Jews. This has its influence 
upon the local trade, for these 
camps are always in the market 
for a greater or less amount of 








A typical white meeting house of the East 


traffic. Mr. Stevenson added 
that the local real estate board 
had made a survey and an- 
nounced that Trenton had few 
empty houses. In Mr. Steven- 
son’s opinion this is a rather 
far fetched conclusion; but he 
admitted that many of the va- 
cant houses would hardly rent 
if there were an acute shortage; 


not at least withaut extensive 
repairs. 
Like most of these eastern 


cities, Trenton has many chap- 


ters of early history. It was 
here that Washington fought 
the Christmas morning battle 


after the famous crossing of the 
Delaware. The city is likewise 
the capital of the State. 


Along the Hudson River 


Peekskill, N. Y., is one of the 


long row of cities along the 
Hudson River, along the great 


artery of highway, river and rail 
traffic between New York City 
and Albany. All these cities and 
towns, at least as far north as 
Peekskill, serve largely as New 
York’s bedrooms. It takes about 
an hour and ten minutes to 
make the trip, and that isn’t a 
long time as New Yorkers meas- 
ure such things. 

Peekskill is surrounded by 
beautifully rugged country, and 
it seems to be a favorite sum- 


lumber. Summer homes are 
built, and there are great estates 
that represent large investments 
in buildings. 

Mr. Creed mentioned with re- 
gret that the passion for low 
priced lumber, regardless of 
quality, has broken out locally. 
He is trying to meet and check 
this development by stocking and 
advertising certain high grade 
items; but marketing them is 
rather uphill work. We can not 
believe this is anything more 
than a passing reaction to the 
economic curve. Certainly many 
of the country houses and sup- 
plementary buildings look to be 
well and properly built; and it 
seems probable that when con- 
ditions start new construction in 
the old volume it will be pos- 
sible to sell quality materials at 
fair prices. 

In this yard we happened to 
notice a big stock of red cedar 
bean poles; an item seen fre- 
quently in the market garden- 
ing country. Apparently these 
bean poles, like the celery 
boards of Michigan, are a long- 
time investment. They are good 
for many years of service. 

N. Dain’s Sons Co. is a long 
established Peekskill business. 
It is located near the Hudson 
River and beside the New York 
Central tracks. This is a town 
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of hills; doubtless part of the 
Hudson Highlands; and from 
the Dain yard to the retail cen- 
ter of town is quite an interest- 
ing climb. 


A Company That Finances 
Customers 


H. P. Dain tells this depart- 
ment that the company has long 
made it a practice to carry Se- 
lected mortgages in its own 
portfolio. I think it does not 
advertise this service; but it se- 
lects especially desirable ones 
and invests part of its surplus 
in this way. Such investments 
appear to be rather common 
among eastern dealers, though 
it is a matter to be handled 
cautiously and as a sideline. I 
have not yet happened to find 
a yard that organizes for it es- 
pecially or that attracts outside 
capital through sales of bonds. 
These loans are merely a means 
of placing surpluses in safe 
loans that at the same time will 
encourage building and thus aid 
in the sale of materials. 

Mr. Dain says that most 
houses are built on a contract 
basis for the owner-occupant 
and that no great amount of 
speculative building for sale has 
gone on within the townof late. 
The company handles Ander- 
sen’s frames; always a sign that 
an effort is being made to en- 
courage quality construction. It 
had recently taken on some of 
the services of the United 
Leaders. 


. 
Finds Lumbermen 
. . . 
More Optimistic 

SEATTLE, WASH., Nov. 28.—R. 
E. Seeley, manager of the Puget 
Sound Associated Mills (Inc.), 
has just returned from a six 
weeks’ trip during which he 
visited many customers and rep- 
resentatives of his firm adjacent 
to the Atlantic seaboard. Mr. 
Seeley found nothing to indicate 
an immediate upturn in demand 
but he emphasized the impor- 
tance of the wide-spread feeling 
that “the worst is over—im- 
provement will be continuous 
from now on,” which was ex- 
pressed frequently by not only 
the heads of lumber firms but 
other business men with whom 
he came in contact. Combined 
with this feeling that business 
is on the mend is the known 
fact that stocks in the yards of 
dealers are very low; in fact the 
lowest in the history of most 
yards. Due to instability of 
prices in the past the dealers are 
still reluctant to buy until they 
have the lumber sold, but when 
it becomes evident to these deal- 
ers that prices will remain firm 
many of them will increase their 
stocks. 

He found lumbermen generally 
have adjusted their operations to 
meet present-day conditions, and 
consequently are more optimistic 
regarding their future than they 
have been in many months. 
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Jottings by a Retailer 


Lumber manufacturers are blue; perhaps be- 
cause when they had a chance they did not save 
some of their big war profits. 

They are now giving away their stocks. When 
they come back to their senses, if they ever do, 
they will make money again. 

I know of no waste equal to theirs. They will 
regret it in days to come. 

Things bring just what are asked for them. 
If producers will sell for less than cost of pro- 
duction we must conclude they are not financiers 
enough to save themselves from bankruptcy. 

Same, somewhat, with the oil men. Same 
with the farmers’ lands. They took off year 
after year, until they now must put something 
back. We are wasting our productive resources. 

Do they know their costs? I often wonder. 


I know of nothing worse than sales managers 
who urge and demand more and more orders 


from salesmen; more than the business will 
justify. 
They crowd the buyers and force sales at 


reduced prices and favors. Each manager thinks 
he can steal his competitor’s business, while all 
he does is to lower prices, and away go profits. 

Salesmen beg and petition. Their approach 
is wrong. The silent, soft-spoken salesman gets 
the business if he has the stock. 

Manufacturers are selling direct more and 
more all the time. It is because we are unor- 
ganized. 


As to retailers: 

I attend meetings and sit silently and listen 
to smart men advocate small stocks; small cap- 
italization; quick sales and small profits. 

This means they must buy from cities much 
of their stuff, and they do not have advantage 
of big carload buying again. 

They have small stocks, can not supply the 
demands, do not encourage use of stocks, with 
the result that the bigger yards do the business. 
Like the big department stores, you do not see 
them cutting down stocks; they buy more and 
more and the people go to them. 

I wonder if the retailers are properly 
financed? Banks are perhaps refusing them 
good sized loans and they, being poor collectors, 
have two lumber yards—one in their sheds and 
one, or two, more on their books. 


I read often of form letters which will charm 
a debtor in. Funny to me. We have terms and 
enforce them. Never thought of doing other- 
wise. We use the lien law. Folks know it, and 
pay up rather good; just like they do for their 
automobiles. They pay those who insist they 
must pay. 

So, it looks like dealers, as a rule, are not 
good financiers; do not collect; do not keep 
up stocks; are fearful, are below the average 
in some instances. I wonder how much think- 
ing they really do. Worrying is not thinking. 

They often grab at a straw, some new idea 
which soon wears out, and seldom resort to the 
old unquestioned business method of keeping 
stocks, selling them at profits and collecting 
what is due them. 

We are not bothered much with shipping in. 
Price, however, never made business and it 
never will. 


« k « 


Retailers are not as bad hit as they let on. 
Naturally, they will not brag of sales. A good 


business man never does. A good collector is 
always “broke.” 

When you go after business real hard you 
stir up the competitor, because the buyer senses 
trouble and sees that his yard knows about it; 
he wants a cut in prices, too, and too often 
gets it. 

The quiet hunt is best. 

Cc. BE. Davidson, 
Greenville Lumber Co., 
Greenville, Ill. 





Celebrates First Anniversary 


San Juan, TEX., Nov. 30.—The Eagle Pass 
Lumber Co. recently celebrated the first anni- 
versary of the establishment of its yard here 
with a birthday party which was very largely 
attended and proved to be a most interesting 
occasion. The high school band played a num- 
ber of selections which were greatly enjoyed. 
Manager W. C. Shippee gave an appropriate 
talk, and a representative of the manufacturer 
of the line of paints stocked by the company 
gave an educational talk on the use of paints, 
emphasizing the fact that it pays to keep houses 
and other buildings in good condition by appli- 
cation of paint at regular intervals. At the 
conclusion of the program light refreshments 
were served, bringing to a close a very enjoy- 
able .evening. 


An Early Christmas Greeting 


MILWAUKEE, Wis., Dec. 1.—Doubtless the 
earliest Christmas greeting to reach most Wis- 
consin lumbermen was a message of inspira- 
tion and good wishes sent by S. S. Solie, presi- 
dent of the Wisconsin Retail Lumbermen’s 
association, to every member of the organiza- 
tion. On cheery Christmas stationery, Presi- 
dent Solie urges the lumbermen to unite in 
their efforts to overcome competition from other 
industries, and to look forward to the future, 
His greeting follows: 


My dear Fellow Lumbermen: 

The time is again near at hand when we 
will all pause in our kusiness activities and 
review what we have accomplished the past 
year. Results may be somewhat disappoint- 
ing to many of us, but “Let the dead past 
bury its dead” and let us look to the future. 
After all, it is the future that counts. 


Personally, I feel we should make a survey 
of our shortcomings—I believe we all have 
some—and I feel that one of them is that 
we are inclined to put too much stress on 
competition in our own line, rather than com- 
petition outside of our immediate business; 
which after all, is our biggest competition. 
Let us therefore at this “time make a reso- 
lution to get together and fight this outside 
enemy, who is after the consumer’s dollar 
with vim and vigor. I believe if we will do 
this the future will take care of itself and 





and patience on the farm. 


This Week’s 


This Device Is Handy on the Farm 


If you want to do a “good turn” for your farmer customers, tell 
them about this easily made moving pen for hogs. Inasmuch as a 
hog, left to himself, always wants to go in exactly the opposite direc- 
tion from the right one, this pen on wheels will save a lot of time 
Incidentally, it takes a little lumber to 
make it, which is not a bad thing for the dealer. The construction is 
clearly shown by the accompanying photograph, reproduced from 


Timely Tip 











or her new destination. 


fatigue of the animal. 








oo < 








Capper’s Farmer. The wheels, from an old cultivator, are on an axle 
made of 1-inch pipe, the axle being mounted so that the pen clears 
the ground by about 2 inches. The pen has no floor, and the “driver” 
simply wheels it along while the hog enclosed therein walks to his 
The pen is particularly useful for moving 
sows at farrowing time, as it prevents all needless excitement and 
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we shall all be well rewarded for our efforts. 

And speaking of “getting together” reminds 
us that our annual convention is in the off- 
ing, and our convention is second to none in 
the country. The members of our associa- 
tion by their whole-hearted support and at- 
tendance have made this possible, and your 
officers and directors earnestly ask your con- 
tinued support and attendance so that we do 
not forfeit this enviable position. Therefore, 
Jet us all resolve to attend the 1932 conven- 
tion to be held at the Milwaukee Auditorium 
on Feb. 16, 17 and 18, 1932, and make this the 
piggest and best convention ever. Let us not 
stand still, but let our motto be “Forward.” 


With sincerest wishes for a very merry 
Christmas, and the most prosperous New 
Year you ever had, I remain, 

Very truly yours, 


S. S. SOLIE, 
President, Wisconsin Retail Lumbermen’s 
Association. 
P. S—See you at the convention. 





New Lumber Products Bureau 
Starts Auspiciously 


CLEVELAND, OHIO, Dec. 1—Local lumbermen 
herald the formation of the Cleveland Lumber 
Products Bureau, with headquarters in the 
Building Arts Exhibit area of the Builders’ Ex- 
change Building, as an agency for effectively 
educating the public as to the merits of wood. 

The new bureau, which will be in charge 
of Robert E. Crawford, formerly of the Cleve- 
land Lumber Institute, has in its favor loca- 
tion in an exhibit of national character and 
reputation, where a dozen or more of the finest 
lumber exhibits in the world can be seen to 
advantage; the personal and financial backing 
of the leading lumber dealers, wholesalers, and 
manufacturers of this territory; and proximity 
to everyone connected with the building indus- 
try, including architects, engineers and _ indi- 
viduals interested in the building of homes. 

The bureau will be in a position to give 
out any information relative to the uses of 
lumber in all of its forms, as well as to 
provide new ideas on the uses of lumber; 
to act as a clearing house for costs, and 
to assist prospective builders in the prepa- 
ration of plans. It also will assist prospec- 
tive home builders in the financing of their 
homes and direct them along the lines which 
will be the most practical for the owner. 
Among the manager’s duties will be to serve 
all visitors interested in the lumber exhibits, 
and to act as representative in presenting a 
proper sales talk for each commodity. 

The bureau will advertise through the me- 
dium of Cleveland’s leading newspapers, and 
from time to time, in local magazines. The 
manager will regularly contact the banks and 
savings and loan companies to keep them con- 
stantly conversant with the merits of wood con- 
struction. Contact will be continued very much 
along the same lines with building commission- 
ers, architects, builders etc. 

_It will be the business of the bureau to 
iamiliarize itself with problems which pertain 
to the lumber industry as they relate to Cleve- 
land, and to recommend from time to time 
policy changes which shall accrue to the bene- 
fit of the industry as a whole; to establish at 
later dates such features as a certification sys- 
tem whereby quality lumber will be controlled 
and inspection service made available to set- 
tle all lumber disputes. Particular attention 
will be given to trade and grade marked lum- 
her, the beauty and economy of wood construc- 
tion, the insulating, structural and durable qual- 
ities of wood, and the comparative advantages 
ot wood construction in costs. 

_ The bureau proposes to keep a complete in- 
dex and samples of all materials handled by 
its members as a means of directing customers 
to the concerns from which these products may 
be obtained. With this information at hand 
the bureau will serve as a time-saving device, 
aiding people to get the kind of lumber and 
lumber products they desire. 

Since the opening of the Lumber Products 
Bureau on Oct. 15, its membership growth is 
very noteworthy. Pioneered by a few loval 
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retail lumber dealers, the membership has ex- 
panded to include all divisions of the lumber 
industry in Cleveland, as well as several na- 
tional manufacturers of lumber and lumber 
products. 





Christmas Displays Stimulate 
Year Around Sales 


DENVER, Coto., Dec. 1.—Interior and exterior 
Christmas displays greatly augment year around 
sales of the Carney Lumber Co., 1295 South 
Broadway, this city; besides bringing 10 per- 
cent of its holiday insulation business. 

An exterior display of fence and lattice is an 
unusual and productive feature of the Carney 
Christmas display program. To one side of 
the office building is a big grassed yard, dec- 
orated with evergreen trees and colored lights. 
Here are displayed, in addition to fence and 
lattice, cement flower pots and urns. Christmas 
sales in these lines are small, but the displays 
build up an interest productive of sales during 
the spring period. M. F. Carney, president of 
the Carney concern, considers a Christmas cam- 
paign important as a year around sales pro- 
ducer. He has found that any display tied up 
with a festive occasion will attract attention 
when it would fail to do so at any other time. 

Christmas displays occupy four of the main 
windows, the two remaining windows being de- 





[Sales-o-gram No. 103} 


FUTURES 


When you buy a suit of clothes and six 
months later you get a note from the tailor 
asking how it is wearing, with perhaps a 
hint that he is at your service if you need 
another, somehow you are rather pleased 
that he has kept you in mind. There are 
certain building materials which might like- 
wise be followed up. If a man buys ma- 
terials to fix up a room in his attic or base- 
ment it is easy to ascertain if there is space 
for another. If he installs a work bench for 
his boy there should be constant need of 
materials. If he builds some attractive 
garden furniture, his neighbor may catch 


an inspiration from him. Why not a future 
file? 





voted to insulating materials. The Christmas 
selling efforts of the Carney compatiy are con- 
centrated upon insulation. The holiday displays 
are miniatures of city homes, executed with 
seasonal gaiety. Fach display carries a message 
emphasizing the importance of one or two lead- 
ing winter sellers. 

The Carney Christmas display program also 
extends to its show rooms. A holiday atmos- 
phere is created by Christmas decorations. Mr. 
Carney considers interior Christmas displays of 
quite as much value as holiday windows. “We 
use the windows primarily to direct attention 
to our interior displays,” says Mr. Carney. 
“When the prospective customer stops before 
the store window his intention is usually merely 
to observe the miniatures, but his eye is drawn 
to the displays inside.” 

Located on Broadway, where there is a regu- 
lar passage of traffic throughout the 24 hours, 
the Carney yard benefits greatly from night 
lighting. Throughout the holiday season flood- 
lights play on the windows and interior and 
exterior displays throughout the night. 

In two show rooms, situated immediately 
behind the open backed Christmas windows, are 
displayed samples of practically every building 
specialty handled. Cabinets, mirrors, broom 
closets, built-in ironing boards, lath, doors, 
hardware and a variety of other materials are 
represented. Over fifteen kinds of built-in cabi- 
nets and*correspondingly large numbers of other 
supplies are shown. 

The walls of the two rooms are of different 
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kinds of wallboard. Windows and doors of 
several varieties are artistically arranged on 
three sides of each room. These are so laid 
out as to resemble rooms. Lined up against 
the wall in a corner of one apartment is a 
mounting of several different kinds of wall- 
board. Near it is a show card listing the dif- 
ferent kinds of lumber and other building prod- 
ucts handled by the firm. The background for 
these mountings is a tinted wall, in soft colors. 
Other similar board mountings are arranged 
about the walls on each side. 

Three built-in closets, a broom closet and 
two: built-in ironing boards form the centerpiece 
of the wall in one room. Around this display 
are arranged several different kinds of molding. 
The floors throughout both of the display rooms 
are of oak, beautifully polished. In the display 
rooms and on the grounds, prospective cus- 
tomers are invited to look, at their leisure, 
without the assistance of salesmen, if they so 
desire. No attempt is made to sell a prospect 
who is not definitely interested, or even to se- 
cure his name or address. Mr. Carney has 
found that if permitted to look unhampered by 
salesmen, many persons will make tentative se- 
lections which later result in sales. 


Prophecy of Cut in Yards and 
Profits Ils Questioned 


[Jn a letter to the AMERICAN LUMBERMAN a 
well-known Missouri dealer makes the follow- 
ing comment upon a subject which seems to 
have aroused considerable interest—Ev1rTor.] 

I note with interest in your issue of Nov. 21 
(page 40) a report of the annual meeting of 
the Northeast Missouri Lumbermen’s Associa- 
tion recently held at Moberly, Mo., at which 
our good friend John E. Waddill, of Kansas 
City, made the prediction that retail lumber 
yards will be reduced in number in the ratio of 
10 to 2, and that the margin of profit will be 
cut from 25 to 15 percent in the near future... 
The report also said that none of the eighty or 
more lumbermen attending the meeting agreed 
with Mr. Waddill, and that many were actually 
at variance with his opinion. 

At a meeting of the Northwest Missouri 
Lumbermen’s Association at St. Joseph, Mo., 
recently, Mr. Waddill made practically the same 
contention, and he failed to find a single lum- 
berman in that meeting who agreed with him. 
Mr. Waddill may be right, but in so far as find- 
ing converts to his way of thinking is con- 
cerned, he must be decidedly lonesome. 

At the St. Joseph meeting, as at Moberly, Mr. 
Waddill did not go into details regarding the 
proposed changes in handling the retail lumber 
business of the country other than to say that 
his proposition was based upon sound economic 
facts, and that in Pennsylvania and other east- 
ern States, where the population in the country 
districts is steadily decreasing, this policy has 
become the rule. He also said that the number 
of banks in the country was rapidly decreasing 
and the number of lumber yards should show 
a corresponding ratio of decrease. He did not, 
however, undertake to show the relationship 
existing between the bank and the lumber yard; 
between money and building materials. At the 
St. Joseph meeting he failed to convince the 
lumbermen present that his scheme was worthy 
of much consideration, or that it was econom- 
ically sound. 

As near as the writer could gather, Mr. Wad- 
dill’s scheme is to locate lumber yards in county 
seat towns, or towns located in strategic points, 
and serve the surrounding territory from such 
yards. Also, at the same time to make a radi- 
cal reduction in the selling price of lumber and 
building materials as compared with present 
prices. This order of things would undoubtedly 
result in a much larger investment and an addi- 
tional overhead charge. Mr. Waddill did not 
go into detail as to just how he would be 
enabled to reduce prices radically under such a 
program. Nor did he indicate just what steps 
he would take to get rid of the lumber yards 
now operating in the territory that would be 
served by the yards in question. 
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Business Quarters 


WeENATCHEF. WasH., Nov. 28—A_ few 
months ago the Great Northern Lumber Co 
inished extensive improvements in its yard 


} 


have made its plant not only attrac 





ere, W 
tive in appearance but convenient and uptodate 
from the operating and merchandising stand- 
points. Clean and spick-and-span with a new 
ce paint, the extensive frontage of the 
p a very attractive and inviting 
appearance to the public 
The new office is equipped with modern 
counters, display racks etc., for showing to best 


stocks of paints, bui!d- 
ers’ hardware etc., as well as built-in wood- 
Small articles are displayed on 


advantage the complete 


counter, the top of which is divided 

ito small compartments, with price tags refer- 
ring to each of the items shown therein. 

The office is 38 by 34 feet, Philippine ma- 

hogany trim, oak floor, and all panel work done 


imitation gum finish. The walls are deco- 
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rated in very beautiful 
and pleasing colors, bro- 
cade finish. 

The Northern 
Lumber Curries a 
complete line of paints, 
hardware, built-in wood- 
work etc.; as well as 
finish, flooring, cciling, 
sidings, moldings etc. of 
the 4-Square brand, 
which has been found 
to be very desirable ma- 
terial to handle. 

\ plan and service department is operated 
for the benefit of prospective home builders. 

The company’s recent connection with the 
Standard Lumber Co., of Spokane, Wash., 
through which it was made possible to affiliate 
with the Lumbermen’s Iinance Corporation, has 
put it in position to finance home building 


Great 
Co. 


Here LUMeLe 


Attractive front of retail plant of the Great Northern Lumber Co., Wenatchee, Wash. 
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Office and store, with glimpses of paint and hardware departments 
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where the prospect has his lot clear, and a 
small amount of cash. The company is find- 
ing this arrangement to be very helpful. 

The entire stock of lumber and affiliated items 
is kept under cover. The company has recently 
been remodeling the yard on the track side, to 
take care of fuel, which line was not heretofore 
handled. 


Wenatchee is a city of 15,000 inhabitants 
with a property valuation of $15,000,000 and 
bank deposits of approximately $7,000,000, 


Twelve miles below Wenatchee, on the Colum- 
bia river, the Wenatchee-Rock Island Dam js 
being constructed. This is one of the largest 
hydro-electric developments in the West. It is 
designed to develop 240,000 H. P. and the total 
cost of the project will be $28,000,00v. 





Real Salesmanship 









Johnny, age 10, on applying for a position as 
office boy was told by the smart manager : “No, 
I am afraid you are too small. I think the rea- 
son is because your legs are too short.” 

The young applicant had to look ’way up 
when he replied but he smiled confidently when 
he said, “Huh! What this place needs is brains, 
not legs.” 

He got the job. 


Bargain Sale Proves a Profitable Move 


LAKEporT, N. H., Dec. 1—W. D. Veazey, 
general manager of the Boulia-Gorrell Lumber 
Co., has been conducting very successfully this 
fall an interesting demonstration of how a re- 
tail lumber yard transmute some of its 
liabilities into assets. The demonstration has 
netted the local concern about $5,000 in quick 
cash. If this can be accomplished in such a ter- 
ritory as the quiet rurai countryside adjoining 
the long western shore of Lake Winnepesaukee, 
it is intriguing to speculate what might be done 
around urban districts. 

Even in the most prosperous times, matiy a 
retail lumber dealer has been distracted by the 
problem presented by the seemingly inevitable 
accumulation of various odds and ends in his 
stock. As one big city dealer recently remarked 
to an AMERICAN LUMBERMAN representative: 
“IT can about break even on my regular busi 
ness, and my profit is left tied up in the miscel 
laneous odds and ends left hanging around my 
yard.” 

With building in his territory abnormally 
quiet, and competition for the few house bills 
offered for figuring suggestive of a drowning 
man clutching for a life-preserver, Mr. Veazey 
pondered the double-barrelled problem of stir- 
ring up a little new business at a price worth 
having, and realizing something on the accu- 
mulated stock of odd lots cluttering up his 
yard. 
basis of th 


can 


Two simple and obvious facts were the 
upon. 


solution he decided First. 


anything, even a short length of weather- 
stained board, has some value to somebody, 
somewhere; and, second, no thrill so stirs peo- 
ple as the desire to secure a bargain. 

So Mr. Veazey planned a bargain sale. He 
told the entire countryside about it by means 
of a series of inexpensive, matter-of-fact dis- 


play advertisements in the local newspaper. 
Each advertisement listed a miscellaneous as- 
sortment of lumber bargains, and a definite 


price was named for at least one item to arouse 
the reader’s bargain instinct. He also shrewdly 
inserted in his advertising something to remind 
his prospective customers that the Boulia-Gor- 
rell Lumber Company was well stocked with 
fresh, up-to-date goods, and featured some 
timely, seasonable items. The result was that 
many of those drawn to the lumber yard by the 
advertising to acquire some particular bargain 
item and pay cash for it, also bought some- 


thing else from the fresh stock at regular prices. 


The sound advertising psychology of this sim- 
ple rural campaien will be seen in the follow- 
ing typical copy of one of Mr. Veazey’s ap- 
peals: 
One 
Gorrell 
1 small-lot of 
1 lot of 
kinds of 


BARGAINS at the 
Plant 


Lumber. 


more lot of 
Lumber Co 


Boulia- 


2x4 


2x6’s and up—all lengths and all 


timber. . 
Wide Pine, Planed 13/16” 
$20.00 per M at Mill 


10,000 feet of 


good lengths Price 





Charge of from $2.00 to $5.00 per M for de- 
livery. 

We have the car of Red Cedar Shingles in 
now. The price for fall delivery is $4.25 
for the best 5X Grade and $3.75 for the 10” 
Clears per Square. Will furnish these on 
monthly payments at slight extra cost and 
interest, if desired. 

We have various odd lots of Doors, Sash, 
Frames, Finish and Shingles at a low price 
to clear the stock. 

We can give attractive prices on Storm 
Doors and Windows. Those desiring comfort 


and wishing to fuel should call at once 


for prices. 
We will 


Save 


make payments to 
the month. guy at 
help a man to 


give time to 
people that can pay by 
home—save money—and 
a job in the shop. 


poor 


This sort of advertising “pulled” very well 
and everyone benefited throughout the commu- 
nity. Customers got lumber items that they 
needed, and were stimulated into making im- 
provements, alterations and repgirs. The lum- 
ber yard got about $5,000 and disposed of accu 
mulated odds and ends, in addition to stirring 
up some nice new business. Employment was 
furnished for men whose earnings helped sus- 
tain business for other merchants in the com- 
munity. And the newspaper got money for its 
most useful and essential service. 

Besides the retail yard operated by the Bou- 
lia-Gorrell company, Mr. Veazey's interests it- 
clude lumbering and the operation of sawmills 
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here in New Hampshire, the manufacture of 
boxboards and box shooks, and the production 
of various specialties. One important specialty 
is crutches. Another that is manufactured by 
the Boulia-Gorrell Lumber Co. to be distributed 
through retail stores is a set of musical chimes. 
This novelty is being featured by the lumber 
company as a very attractive and ornamental 
gift. It consists merely of six lengths of brass 
tubing from 8 to 18-inch long suspended from 
a hexagon-shaped block of wood with a wood 
back piece by means of silk cord and with a 
small suspended knocker. The chime effect is 
produced by tapping ends of the tubes with the 
knocker. 

At the recent meeting of the New Hampshire 
Lumbermen’s Association, Mr. Veazey urged 
his fellow members to equip their mills with 
the necessary modern machinery for sawing and 
dressing native softwoods to the same sizes as 
are now being shipped into the eastern market 
in huge quantities by the big West Coast mills. 
Regarding this idea, which he is carrying out in 
his own plant, Mr. Veazey told the AMERICAN 
LUMBERMAN representative : 

“It pays for the people in this part of the 
country to saw native lumber into dimension, 
dry it and dress it to the same sizes as they 
do in the West. That is what I am doing. 
Since I spoke at the meeting, several members 
of the association have called here to see for 
themselves and they appear very much im- 
pressed with the idea. Of course it is much 
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easier for me or any of the others to buy stuff 
all dressed, simply unload it into the yard, add 
a profit and then dispose of it. This might 
answer one purpose, but the point I wish to 
bring out is that by doing as I have suggested 
we furnish labor to our own people, we buy 
timber from the farmers and help our own sec- 
tion.” 





Promoting Steel Home Con- 
struction on Long Time 
Payments 


CLEVELAND, Onlo, Nov. 30.—Following an- 
nouncement made a few weeks ago by a group 
of subdivision operators and Steel Bilt Homes 
(Inc.) that arrangements had been completed 
by which an intending home builder having a 
reasonable down payment could have a house 
built with a long time to pay off the balance, 
there has been considerable activity along this 
line. Since the campaign opened more than a 
dozen home building jobs have been contracted 
for. 

While a number of subdivision operators are 
co-operating, the campaign is really sponsored 
by Steel Bilt Homes (Inc.). This concern em- 
ploys a full time architect to draw plans, has 
four salesmen calling on prospects, and has 
perfected an arrangement with a local financier 
for most of the capital required for the financ- 
ing. Most of the jobs after completion are 
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refinanced through local insurance companies. 
Local lumber and building material dealers who 
supply materials for these homes are required 
to wait until after this refinancing for payment 
for materials supplied. Discussing the plans 
and activities of this concern, a representative 
of the lumber interests said: 


Most of the lumber dealers do not enter 
into this program enthusiastically, primarily 
because of the desire of the company to pro- 
mote steel frame structures and also because 
it is necessary for the lumber dealer to wait 
for payment of materials furnished beyond 
a 90-day limit. Unquestionably Steel Bilt 
Homes (Inc.) is an aggressive concern and 
rightfully regarded with apprehension by the 
lumber dealers. 


As is the case in many sections, the fact 
that these homes can be purchased on an easy 
payment plan is having much to do with the 
success of the promotional efforts. In this con- 
nection a representative lumberman said: 

This concern has the added advantage at 
present of operating at a time when financing 
of homes is very difficult. For this reason 
individuals who really want homes and have 
only a little cash on hand are forced to com- 
municate with this concern. Except for Sears, 
toebuck & Co. there is no other concern here 
which offers financing up to 75 percent of the 
value of the property. However, there are 
some indications of an improvement in home 
financing arrangements after the first of the 
coming year, and there are favorable indica- 
tions that there will be a loosening up of 
bank funds at that time. 


Fix-it Department Is Business Getter 


Tuisa, OKLA., Dec. 1.—An interesting serv- 
ice maintained for its customers and the pub- 
lic generally by the Hanna Lumber Co., this 
city, is known as the “Fix-it Department.” In 
the opinion of President H. E. Hanna, this de- 
partment has done more than almost any other 
agency to keep the firm’s name and_ business 
before the people of the community. 

Like other lumber concerns, many varieties of 
building materials are handled, so there is no 
difficulty about supplying anything that may be 
needed for any sort of job around the house, 
whether the call is for repairing a leaky roof 
or basement, some brick work, carpentry, paint- 
ing, or any of the minor repairs that are con- 
stantly coming up. The woman of the house, 
who usually has to bear the brunt of these do- 
mestic troubles, usually does not know just who 
to call upon to get the work done. It was to 
supply this need, and furnish reliable workmen 
for all classes of repairs, that the Fix-it shop 
was established. 

In the Hanna company’s corps of artisans are 
not only carpenters, but plumbers, steamfitters, 
masons, cement workers, painters and giazers. 
The company is in close touch with not one, 
but from two to a half dozen of each of these 
tradesmen, so is always in position quickly to 
send a man for any sort of job. Besides these 
specialized artisans the company has two all- 
around service men who have been in its employ 
for years and from long experience can tell 
Just about the cost of any sort of repairs needed 
about a building. When a call comes in for a 
man to do some repair work one of these serv- 
ice men is sent out. He looks over the place 
and tells the householder what the job will cost 
complete, including labor and materials, no mat- 
ter whether it is merely a leaky roof to be re- 
paired, or complete modernizing of the home, 
including new plumbing, painting etc. 

Naturally, the householder is pleased, for he 
thus knows just what it will cost him to get 
his house put in shape, and at the finish he has 
only one bill to pay, instead of settling with 
half a dozen different individuals or firms. 
After the estimate is given the service man re- 
turns to the office and makes his report, where- 
upon a qualified man, or men, for each class of 
work is sent out. In this way much better re- 
sults are achieved than by having repairs done 


by a jack-of-all-trades, and moreover, the 
householder knows from the outset that he is 
going to get a first-class job, as the Hanna 
Lumber Co., not the individual workman, 
stands behind it. 

Mr. Hanna says that this system, while de- 
cidedly effective, does not cost as much as one 
might think. The artisans in the various 
lines of course receive pay, by the hour, only 
for the time they are actually on the job. In 





[Sales-o-gram No. 102] 


Worry 


You never seem really tired when you 
come home after a big and successful sales 
day—your elation kills that tired feeling. 
You never feel poor when you bank real 
profits. You never feel worried when you 
have worked out practicable and aggressive 
plans for the coming season—your enthusi- 
asm is your shield and protector. Turn the 
facts around. If you feel tired, defeated, 
worried, forget it in a wealth of new plan- 
ning, of hard selling, of creative thinking, 
of aggressive merchandising, of contact 
making. This is a recipe that always works. 





normal times, however, they are kept busy 
most of the time. They report for work, in 
person or by telephone, each morning, and are 
sent out in the order in which calls are received. 
If there is no work listed for the day they do 
not have to remain; but often they choose to 
do so, as calls for jobs may come in at any 
time. 

The workmen are chosen very carefully, most 
of them having been hooked up with the Hanna 
concern for a long time. When there is a va- 
cancy on the staff, or when a new man applies 
for a job, if he looks all right his name is taken, 
and he is sent out on the first job that calls 
for a man of that type, where he works under 
the supervision of a senior who reports back 
to the office as to the efficiency of the new man. 
In other words, he must make good if he is 


to be retained on the list of available workmen. 
Moreover, he is never sent out alone until he 
has “understudied” on a number of jobs. 

These repair men are very loyal to the com- 
pany and bring in considerable extra business. 
Naturally, if a man is sent out to a house to 
put in some shelves, he will look about and 
note any need for other repairs that may be 
evident, not only in the carpentry line, but also 
in plumbing, electric work, painting, wallpaper 
etc., as well as any need for door handles, 
locks etc. He reports this to the office, and 
if an order for additional repairs results the 
workman who reported the prospect gets the 
call, if it is in his line. 

The Fix-it shop is given constant publicity, 
both in the newspapers and by direct mail. The 
personalized letter has been found to be a good 
medium. All names on the customer and pros- 
pect lists receive a letter, or some other litera- 
ture, at least once a month. 

A letter sent out early last spring which got 
excellent results reads as follows: 

Like an avalanche down a mountain, prices 
are down to pre-war levels. Not only food 
and clothing, but paint, wall paper, lumber 
and labor are down to the point where wise 
home owners are taking advantage of the op- 
portunity to make the needed repairs and 
improvements on their homes and other prop- 
erty. 

From fixing a lock to building a house 
Hanna’s are organized to do it. A new roof 
or gutter, driveway, or sidewalk, painting and 
papering, sanding, finishing, polishing floors. 
A new porch floor, or railing, a cabinet or 
closet, screened or glassed in porches, extra 
light piugs, or fixtures. Stop leaks in the 
basement, or fence the back yard. 

Hanna's Fixit Department can help you. 
Concentrated responsibility will relieve you of 
worry and confusion, insure a better job at a 
reasonable cost, and, best of all, you have the 
assurance before you start of knowing what 
the job will cost you. 

Arrangements can be made to have your 


work done now and pay for it out of the 
household budget. 
Call 4-1161—have our estimator call and 


help you plan the things you want to brighten 
your home this spring. 

All of these letters are signed personally by 
the president, and are gotten out in four- 
page form, the various services offered being 
listed and described on the two inside pages. 
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A Home of Your Own 

















IT WON'T BE LONG NOW! 
Buy something for the baby, 
For Mother, too, and Dad, 
{ doll for sister, maybe, 
in engine for the lad. 
And yet, this glad December, 
As up and down you roam, 
The finest gift, remember, 
Is something for the home! 


Though something for a minute 
Some heart a moment cheers, 
The gift with Christmas in it 
Is something for the years. 
The little gifts are pleasant, 
The gifts as light as foam, 
But, for the great big present, 
Buy something for the home! 


There isn’t any other 

That hearts will hold as fast 
That pleases Dad and Mother 

Like something that will last; 
A chair, a table near it, 

A lamp to light to gloam— 
To bring the Christmas spirit, 

Buy something for the home! 

—Dovucéias MALLocu. 
7 7 
Kitchen Planning 


How does it happen that so many 
houses are badly planned and built? 
That speculative builders are able to 
dispose of houses that are built with 
little knowledge and less care for the 
needs of the dwellers therein? 

Because purchasers of homes are 
themselves too often ignorant of those 
factors that should be thoroughly in- 
vestigated before investing. Ventila- 
tion, lighting, the quality of the plumb- 
ing, the layout of the kitchen, even the 
paint and the hardware are points 
which may be slighted by the builder 
who expects to sell quickly and get 
out from under before the purchaser 
discovers any inadequacy. 

These things all deserve considerable 
study and the advice of reliable ex- 
perts. 

One of the most important features 
of the house is one which is neglected 
in many hastily constructed residences 
and which the purchaser too often for- 
gets to figure on and that is the layout 
of the kitchen. Correct kitchen plan- 
ning is still in the growing stage. 
Architects of small homes are just be- 
ginning to give it the attention that it 
needs. 

They 


wives 


26,000,000 house- 
States and for 
kitchen is the 


say there are 
in the United 
housewives the 


these 


workshop. Isn’t it about time that this 
workshop should receive some atten- 
tion? 

Just why is kitchen planning so im- 
portant? Well, here’s one _ reason. 
Government statistics show that the 
average housewife puts in about 56 
hours a week at her homemaking tasks, 
far above the average for man’s labor. 
Most of these 56 hours are spent in the 
kitchen. She walks on an average six 
miles a day in that kitchen. Some of 
us would say it’s a lot more than that. 
but Government statistics are un- 
answerable. That’s enough walking in 
a kitchen, anyhow. 

A properly planned kitchen would 





Neat, Removable Cupboards 


Here is a very good idea for the small 
kitchen where a convenient place for cooking 
utensils or other equipment is needed. A cer- 
tain handy man about the house constructed 
this movable double cupboard in his spare 
time and his wife has found it useful and con- 
venient. Here was a case where ready-made 
cabinets could not be used because of the water 
pipes under the sink. So the practical house- 
holder contrived this neat affair, which has all 
the appearance of a permanent, built-in cabinet, 
but is placed on castors and can be pulled out 
in an instant, permitting easy cleaning of the 
floor under the sink. Painted to match the 
kitchen woodwork, this double cupboard added 


immensely to the neat appearance of the 
kitchen, as can readily be seen from the 
photograph. 














cut down a lot of that walking. By 
actual experiment it was found in one 
case that by changing the layout of 
the kitchen, without any great amount 
of rebuilding, the six hours were cyt 
to four. 

In the light of these facts intelligent 
planning of the kitchen begins to look 
important. If 26,000,000 housewives 
can be saved two miles walking a 
day ! 

The point of this is that the indi. 
vidual purchaser of a house would find 
it well worth his while to study the 
layout of its kitchen. 

sf 5 A 


A Home in the Family 

“We are in hearty sympathy with 
the president’s efforts to promote 
home-building and home-owning over 
the country,” writes W. G. Sibley in 
the Chicago Journal of Commerce, 
“Owning his home gives a man a new 
stake in his country. It gives him a 
new kind of stability, 
tic content, and is a distinct social ad- 
vance. A home in village or town 
gives a man a reputation for prudence, 
and is an inspiration to his family. It 
is a great asset from any point of view. 

“We were long a truant in this re- 
spect. We were in our middle forties 
before we bought a home with an ini- 
tial payment of $300 that we borrowed. 
We thought our business more impor- 
tant. Yet we were not getting along 
well in it. But the home, loaded to 
the guards with a mortgage, was the 
influence that started us to saving, that 
improved our management of our bust 
ness, and added to our self-respect. 

“Things began to look up from the 
day we got the deed for it, and the 
years we spent paying for it were all 
enjoyable. When we got well along 
with that we started paying indebted- 
ness on our newspaper, and that was 
a joyous experience. Well we remem- 
ber the day both business and home 
were clear of incumbrance. We 
thought we were ‘made’ then, sure 
enough. We were, for the habits we 





had acquired spurred us on to further 


accumulations. And we began at 4, 
as a very lame duck.” 


-; - F 


The secret of any successful home is 
the right adjustment of the “conditions” 
to the “needs.” And since every one has 
different needs and different conditions, 
one can make no general rules. 

—Emily Newell Blair. 


This page is written for the general public with the purpose of encouraging and spreading the idea of home 


owning and home improvement and to help create business. Show it to your editor. Free reprint on request. 
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—_ National Production, Shipments and Orders 


Wasuincton, D. C., Noy. 30.—Following is the National Lumber Manufacturers’ Association report for week ended Nov. 21, and for forty-six 
weeks ended that date, covering mills whose statistics for both 1931 and 1930 are available, and percentage comparison with statistics of identical 
mills for the corresponding period of 1930: 














WEEK No. of Percent Percent Percent 
orewoods: i Mills Production of 1930 Shipments of 1930 Orders’ of 1930 
we Geast Lumbermen’s Adscclation......... 124 27,120,000 5 27,174,000 70 28,245,000 9 
gt Coast LUumbpermens ASSOCIATION. .......-. 191 63,375,000 59 79'065 756: . 
Soners Pine Association (Inland Empire and - 9,065,000 80 5,620,000 74 
California mille)  .......ecceeoes po escccees 87 18,619,000 53 29,196,000 65 28,339,000 65 
Northern Pine Manufacturers’ Association.... = i £gfveeccmens 7 1'600'000 76 “1514 a08 +4 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 16 504,000 36 1'062'000 85 rt y+ - 
B North Carolina Pine Association............. 37 3,831,000 76 4°351.000. 101 3,845°000 58 
i I i a a ee 462 113,449,000 59 142,448,000 75 "138,459,000 “71 
Tl One Hardwoods: 
ut of Hardwood Manufacturers’ Institute........... 202 13,477,000 73 16,587,000 95 15,897,000 99 
nount Northern Hemlock & Hardwood Mfrs.’ Assn.. 16 219,000 19 1,632,000 98 1'134,000 88 
re ¢ CCP EDE SOT EE ERT TOE 218 13,696,000 70 18,219,000 “95 47,031,000 99 
ut Gran COtMlS 20. ccccsccccevccscvereevevece 664 127,145,000 60 160°667.000 76 155,490,000 73 
PORTY-SIX WEEKES Mills 
ligent § Softwoods: Reporting* : 
Southern Pine Association............cees00% 118 1,370,526,000 64 1,557,969,000 78 1,543,962,000 79 
> look West Coast Lumbermen’s Association......... 191 4,404,905,000 72 4,618,728,000 76 4,403,188.000 75 
arses Western Pine Association (Inland Empire and 
WIves gE gee pracnpapey epee erst as tie 82 1,694,163,000 66 1,871,325,000 78 1,832,230,000 738 
ing a Northern Pine Manufacturers’ Association.... 7 99,399,000 51 118,075,000 71 112,712,000 71 
Northern Hemlock & Hardwood Mfrs.’ Assn... 21 86,850,000 77 59,752,000 69 56,861,000 71 
North Carolina Pine Association.............. 41 191,981,000 73 203,317,000 94 176,100,000 83 
oe ee 460 7,847,824,000 69 8,429,166,000 77 8.125,053,000 77 
d find § garawoods: 
vy th Hardwood Manufacturers’ Institute........... 192 689,981,000 61 848,928,000 82 841,481,000 86 
" ¢ Northern Hemlock & Hardwood Mfrs.’ Assn... 21 104,529,000 53 97,282,000 71 93'704.000 83 
NS gions cs eesacwiencesiees 21: ~ 794,510,000 60 946,210,000 81 935,185,000 = 
NO a arc ey ca ds dat Shp rcs aPC TO 652 8,642,335,000 68 9,375,376,000 78 9,060,238,000 77 


*Average weekly number. 


Bes. Relation of Unfilled Orders to Stocks Western Pine Summary 

















? ; 4 P s ‘ ” a el [Special telegram to AMERICAN LUMBERMAN 
Over Wasuincton, D. C., Nov. 30.—Following is a statement for five associations of the gross stock 8 af CAN sages 
€y Inf footage Nov. 21, and the percentage relationship of unfilled orders to stocks: PorTLAND, Ore., Dec. 2—The Western Pine 
nerce nes Orders of Aeon reports as follows on operations of 
No. of Gross Unfille Stocks— nland Empire and California mills i > 
L new —Association— Mills Stocks Orders Percent weelke Por ar ae a mills during the 
, Southern Pime ASSOGIAtIOR oc ccccicceccvccsceces 119 779,312,000 72,114,000 9 
1M af West Coast Lumbermen’s Association........... 170 1,340,930,000 194,252,000 14 Total number of mills reporting, 118: 
Imes-| Western Pine Association (Inland Empire and Actual production for week...... 15,794,000 
] CNOERIG. TRUTIED cc cde ccivccescessicveonssece 120 2,015,700,000 236,821,000 12 SN, a ean sscc ibs se tkce 28,260,000 
al ad- Northern Pine Manufacturers’ Association....... 7 254,051,000 14,922,000 6 Orders received ................ 32,183,000 
town Hardwood Manufacturers’ Institute.............. 163 865,859,000 107,334,000 12 Report of 85 mills: 
lense Operating capacity ............. 108,834,000 
q Average for 3 previous years.... 54,944,000 
y. It "a R ° A group of 223 mills, whose production for | Actual production for week... .. 12,305,000 
view. West oast Review the week ended Nov. 28 was 61,521,000 feet, | Report of 118 mills: 
iS re- reported distribution as follows: Average a 69,700,000 
‘ [Special telegram to AMERICAN LuMBERMAN] . — Fae 170,225,000 
orties : i ; = ‘ Shipments Orders Fa Stock on hand—Nov. 28......... 1,899,989,000 
= tak SEATTLE, Wasu., Dec. 2.—The 224 West Rail |. 19,855,000 19,532,000 54,677,000 | Identical mills reporting, 85: 
Coast Lumbermen’s Association mills giving pj omesiic hin aiert, Production— 
wed. production, shipments and orders during the cargo ... 25,218,000 31,395,000 106,311,000 Operating capacity ........... 108,834,000 
y Ty . ORT ri paend . 9 a Tage Rion a 
n por- week ended Nov. 28 reported: paper" ne weigttyee wig yes 70,616,000 Average for 3 previous years.. 54,944,000 
| Production 61,791,000 — sel = ns eh a i < Weekended Week ended 
along Shipments 62,331,000 _ 0.87% over production 62,332,000 67,238,000 231,604,000 wow. Tolees “Oy. ioe 
»d to iaiawe 62072 00K aa aan ‘ : we _ Actual for week.. 12,305,000 25,739,000 
a! rder: 98,073,000 10.17% over production 3 e ; ‘tl | t Shipments 24°120.000 38° 408 000 
, ° f C 2 : , . . DB wescosccs «4,120, 38, : 
s the A group of 343 mills whose production re- A ne ol pe aeons ad S, tc maga rege g Orders received /::  27'803'000 33°753.000 
that — ports for 1931 to date are complete, reported as 9! Production, shipments and orders are Identical mills reporting, 105: 
. follows: plete for 1930 and 1931 to date, reported as a Eo 
bust- Sinan weliee deen nee Cem follows: e Average for 3 previous years.. 60,918,000 
ct. Average weekly cut for 47 weeks— ‘ Week ended Average for 47 weeks Week ended Week ended 
he 1930 57.125.000 Noy. 28,1931 1931 1930 Novy. 28, 1931 Nov. 29, 1930 
1 the ~~ tl cadet dial dechdehdigtaedeahiinb: 157,125, ; Production 60,084,000 95,119,000 132,160,000 Unfilled orders ..... 35,511,000 183,640,000 
the PII ss cas i hectic a vain wt abe MT Sno ws ee ce 113,997,000 Shipments  60.358.000 99,614,000 130,287,000 Siciaai antaaing tai 
e all Actual cut for week ended Noy. 28 72,448,000 Orders 65,646,000 95,054,000 126,892,000 ocean cieknes 1,714,039,000 1,900,403,000 
long 
bted Southern Pine Report 
wa} sales Are 21 Percent ove Output outhern Fine Kepo 
nem- [Special telegram to AMERICAN LuMBERMAN] New Or-eans, La., Nov. 30.—For the week 
” ‘ : ‘ d ‘ : ae a nded Novy. 21, Sz 7, 135 mills of a- 
10me Wasuincton, D. C., Dec. 3—Five hundred and sixty-six softwood mills of six associations | © ded Nov. 21, Saturday, 135 mills of total ca 


pacity 146 units (a unit representing an 
average monthly output of 1,500,000 to 2,000,000 
feet between Nov. 1, 1927, and Oct. 31, 1930), 


We® for the week ended Nov. 28 reported to the National Lumber Manufacturers’ Association pro- 
sure — ‘uction aggregating 107,003,000 feet, shipments, 124,615,000 feet, and orders, 128,014,000 feet. 
The week’s figures for production, shipments and orders follow: 

















Ss we Hecaggese report as follows to the Southern Pine Asso- 
No. 9 : 
rther Softwoods— Mills Production Shipments Orders ciation : Pet. of cutnet 
t 44 Southern Pine Association.................eeee- 121 24,317,000 25,326,000 22,575,000 3-year tom 
West Coast Lumbermen’s Association........... 223 61,521,000 62,331,000 67,237,000 | Production— Carst Feet Ave. tual 
estern Pine Association (Inland Empire and Aver. 3 years..... 61,309,000 eee ae 
California RN nic: (oi Geek rch th eta acac ale ow eh De ee 118 15,794,000 28,260,000 32,183,000 CS ae eee 28,981,000 47.27 ine 
Northern Pine Mfrs. Association........--.----.- - rr ee 1,915,000 1,543,000 Shipments* ....1,353 28,413,000 46.34 98.04 
: ge Hemlock & Hardwood Mfrs. Assn...... 20 432,000 601,000 280,000 | orders 
2 ¢ or i ard é c 9 - 
ne s Carolina Pine Association................ a __ 4,939,000 __ 6,182,000 _ 4,196,000 Received* ....1,403 29,463,000 48.06 101.66 
ions ae om 94 RIE ON On hand end 
ta a ee ee 566 107,003,000 124,615,000 128,014,000 WME 3 ci eucs 3,572 75,012,000 .... .... 
- las Hardwoods— *Orders were 103.7 percent of shipments. 
10ns, Hardwood Manufacturers’ Institute............. 244 15,786,000 16,532,000 20,401,000 tCar basis is 21,000 feet. 
orthern Hemlock & Hardwood Mfrs. Assn...... 20 239,000 1,657,000 1,312,000 tOrders on hand at above 135 mills showed 
> ° Total —— = Eee - . — od an increase of 1.42 percent, or 1,050,000 feet, 
s/alr. PO MII Sita td nt nccacaccconbas neues 264 16,025,000 18,189,000 21,713,000 © during the week. 
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Materials and Machinery— 


A Time and Cost Saving Device 
for Trucks 


Like truck operators in other lines of indus- 
try, lumbermen are demanding more accurate 
records of truck operation. They want to know 
exactly what their truck drivers are doing; 
where they have gone; how many miles the 
truck traveled; the exact operating and idle 
time of the truck each day. 

These accurate records are highly important 
in controlling delivery costs—or in the case of 














Showing how Pittsburgh truck recorder is at- 
tached to instrument board of a truck 
the 


an accident or carelessness on 


driver. 
Lumbermen, it is pointed out, may readily 


part of a 


have these records by installing a Pittsburgh 
truck recorder on each truck. This device 
automatically records by needle-point punch 


marks on a round recording chart the time a 
truck starts to move, when it stops, the speed 
at which it was operated and how far it went 
on any particular trip. The total mileage for 
a day is also shown. On the charts also are 
blanks to be filled out showing how much gas 
and oil is used and the total day’s time a truck 
is in operation. Thus, in addition to providing 
an accurate time, speed and mileage record, the 
daily charts can be used to provide an accurate 
cost record for any particular trip. 

The Pittsburgh Truck Recorder is small and 
compact and can easily be attached in an hour’s 
time to any truck. The timing device is operated 
by a Seth Thomas clock and the speedometer 
through the regular speedometer cable cali- 
brated to insure accuracy. Automatically, the 
Pittsburgh Truck Recorder registers every 
tenth of a mile by a needle punch mark on the 
recording chart in duplicate or triplicate, as 
desired. These charts form permanent records 
of each truck’s operation. They can not be 
changed as the truck recorder is tamper-proof. 

The Pittsburgh truck recorder is manufac- 
tured by the Pittsburgh Taximeter Co. with 
headquarters in Pittsburgh and branch offices 
at New York, Chicago, Boston, Detroit and 
Washington. 

This recorder is now in use by many of the 
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country’s largest truck fleet operators and in 
view of results obtained would seem to warrant 
the investigation of every lumberman who is 
interested in truck operating efficiency and 
economy. Those interested are invited by the 
company to send for illustrated booklet giving 
detailed facts. 





New Hygrometer for Kiln Use 


Every dry kiln operator has need for a small 
portable non-recording hygrometer, which can 
be taken into the dry kiln and used for checking 
operating conditions. There are thousands of 
such instruments in use. One disadvantage with 
those which have been available in the past is 
that they are hard to read inside the kiln, owing 
to difficulty in securing proper light on the 
scales. 

The National Dry Kiln Co. now has a new 
instrument of this type which overcomes the 
difficulty mentioned. This new instrument has 
what is known as the red reading mercury. 
This feature makes the thermometers very easy 
to read, thus obviating misreading and miscal- 
culation. This new instrument is a real benefit 
to the operator and undoubtedly enables him 
to secure closer observation of kiln conditions 
and from that secure better basis on which to 
proceed with his drying operation. 

The new instrument is most substantially con- 
structed; is 43g inches wide by 9% inches high; 
is equipped with large water bottle; the scales 
have large figures; a silk wick is used on the 


wet bulb thermometer; the thermometers are 
individually mounted; the temperatures are 
marked on the scale and not on the glass: The 


arrangement is such that, if either thermometer 
is accidentally broken, it may be replaced with- 
out replacing other parts. The entire instru- 
ment is neatly constructed and finished. 





Decorative Waterproof Sheets 
Open New Field for 
Retailer 


A new and beautiful waterproof construction 
material that is suitable for marketing through 
retail lumber yards because of the fact that it 
can be erected by carpenters, has just been 
perfected by the Roddis Lumber & Veneer Co., 
of Marshfield, Wis., in co-operation with the 
Panelyte Corporation, of New York City. The 
new material is offered in two forms, Decora- 
tive Panelyte and Roddis Panelyte. 

The Decorative Panelyte consists of solid 
sheets of the new synthetic material. Panelyte 
is constructed of sheets of paper impregnated 
with a resin, which under heavy pressure and 
extreme heat are combined into a single piece. 
The finished sheet is inert chemically, unaffected 
by ordinary acids or alkali, alcohol, varnish 
removers or other solvents, so will not stain. 
It will stand heat up to 350 degrees, and a 
lighted cigarette laid upon it will have little or 
no effect. Neither will it chip or crack. And 
it is waterproof, and thus easily cleaned. Burl 
walnut and verdi antique are among the many 
beautiful designs offered in this material, which 
is available in standard thicknesses of 1/16th, 
1/8th and 1/32nd of an inch. 

Roddis Panelyte, the other form in which the 
material is manufactured, consists of a core or 
backing of northern hardwood. When only one 
exposed surface is required, Roddis Panelyte 
makes it unnecessary to pay for two, when con- 
struction requires sheets 5@-inch thick or 
thicker, and the sheet may be had with the 
unexposed side treated with lacquer or shellac, 
this giving sufficient protection for all practical 
purposes. When thinner panels are required, 
however, it is necessary to have a backing of 
1/32nd inch thick Panelyte to guarantee against 
warping. The sheets of Panelyte are combined 
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New Developments of 
Interest to Lumbermen 


with the Roddiswood core by means of water- 





December | 


formation it 
be obtained 
poration, ©! 
cago. 


Portfoli 


proof glue, and may also be combined with | 


sheet iron, asbestos or with other composition 
material as a base. 

Lumber retailers will be able to secure many 
jobs, through offering this new material, that 
otherwise would go to others. It will enable 
them to supply waterproof tops for kitchen 
cabinets, sinks and outdoor furniture. It makes 
excellent tops for club, office and hotel furniture 
and restaurant tables as well as soda fountain 
bars. It also makes attractive paneling for jn- 
teriors of stores, restaurants, offices, banks and 
other commercial buildings. Retailers who wish 
to do their own fabricating may purchase the 
new material in sheets up to 4/% inches thick, so 
that moldings or other pieces may be cut to 
harmonize with the standard-thickness sheets. 

Fuller information and samples may be ob- 
tained from the Roddis Lumber & Veneer Co, 
of Marshfield, Wis. 





Shadowless Bathroom Mirror at 
Attractive Price 


At a cost comparing with that of ordinary 
unlighted mirrors, a new design of Edge-Lite 
house cabinet is now available. It has been de- 


signed to enable the retailer to meet the price | 


ideas of 
owners 


hotel managers and apartment house 
who do not wish to pay much more 
than they are accustomed to paying for ordinary 
mirrors, and yet realize the advantages of being 
able to give their tenants the satisfaction of 
glareless and shadowless facial illumination. 
While the new desien is a cheaper product, it 
is not a cheapened one. It is shown in the ac- 
companying illustration. The mirror is of high 
quality, with two wired lights which slide, at 
a finger touch, in the slots of its die-cast white 
brass frame, which has a charming lacquer 
finish. Women will especially appreciate the 
convenience of the new Tod House Cabinet, for, 
by its aid, cosmetics may be applied more 
daintily and effectively. In fact the Edge-Lite 
is an adaptation by A. A. Henkel, lighting ex- 
pert, of the cross-beam-light mirrors that are 
favored by the stars of Movieland. Men are 


great boosters for it too, as it permits them to | 
shave in a hurry and shave clean. 


Fuller in- 
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New design of Edge-Lite house cabinet 
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formation in regard to the new Edge-Lite may 
he obtained from the Henkel Edge-Lite Cor- 
poration, of 900 North Franklin Street, Chi- 


cago. 


Portfolios on Wood Sash and 


Frames 


A series of five portfolios on wood sash and 
frames has been issued by the West Coast 
Lumbermen’s Association. The title is “Wood 
Sash and Frames, Designs and Details.” This 
material was developed by Louis Van Snyders, 
association millwork specialist, in co-operation 
with J. Lister Holmes, A. I. A., Seattle, under 
whose direction the designs, illustrations and 
details were prepared. The portfolios cover 
construction principles for wood sash and 
frames, residences afid apartments, schools and 
hospitals, office and monumental buildings and 
industrial buildings. They are assembled in a 
cover bearing an American Institute of Archi- 
tects file number. The cost of preparing and 





A Retail Credit and Collection 


System 


This is the fourth of a series of articles on a 
credit and collection system, others of which 
will appear from time to time. Watch for suc- 
ceeding instalments.—Ep1Tor. 

In the collection department we pay no at- 
tention to an account until it has become thirty 
days old. 

Every week we go over the books and make 
out the collection sheets shown in the ac- 
companying illustration. These sheets go into 
an 18-ring looseleaf book which holds twenty- 
six sheets of accounts on each page, one below 
the other, and provides for about ten pages. In 
this book, each account name and address is 
visible at a glance. When putting them into 
the book we route the accounts, and the collec- 


| tor in going the rounds follows down the names 


on the page for his twenty-six calls. 

This sheet is a record for regular accounts 
and time payments. The name, address, amount 
due, job address, date of last delivery, pay- 
ments in arrears and amount due per month 
The amount paid, 
balance due after payment, promises to pay 
remarks are recorded by the collector 
The record under “Last De- 
livery” is useful when talking to a debtor, for 
the further back it is the more pressure can 
be exerted for payment. 

On the time payment plan, the customer pays 
a certain amount each month. The entries 
under “Payment in Arrears” show the collector 
how the customer stands as to payments missed. 
The amount “Due Per Month” reminds the cus- 
tomer and collector what should be paid each 
month. If the customer promises to pay at a 
future date, it is noted under “Will Pay.” 
There are often corrections necessary in an 
account, and a memorandum of these may be 
made under “Remarks.” 

The form used is press perforated, and has 
12 ring holes for an 18-ring binder. This 12- 
hole form is somewhat more expensive to print, 
but the sheet can be used in turn for four 
different accounts, simply by tearing off the 
strip containing data on a closed account, and 
using the remainder of the sheet for another 
account, and so on until it has served for col- 
lection records for the four accounts. 

There are many factors that make for suc- 
cess in collecting money due. The first thing 
to do is to watch credits. If credit is not ex- 
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printing the portfolios was met by a special 
fund contributed by northwest millwork firms. 

The purpose of the portfolios, the foreword 
states, is to present ideas rather than to furnish 
details for copying. As most of the ideas and 
details may be used interchangeably in whole or 
in part the architect utilizing these designs is 
free to select any combination that best suits 
a particular need. Considerable emphasis is 
given in the portfolios to a narrow stile sash, 
a feature developed in the last few years. This 
type of sash was prepared to provide designs 
that will meet the existing demand for sash 
with slender lines. 

The designs embody a number of ideas con- 
tributed by architects in various parts of the 
country for solving problems they have en- 
countered in designing windows for special pur- 
pose types of buildings, such as schools, hospi- 
tals and office buildings. 

The portfolios have been distributed to all 
architects in northwest towns where millwork 
plants contributing toward the preparation of 
the portfolios are located. A charge of $2 


That Works 


Part 4— Collection Sheet 


tended to poor risks, collections should not 
vary much. Of course there are some people 
who will pay under all circumstances, and 
again there are people who pay well only when 
they are called upon. 

The advisability of having Uncle Sam for a 
collector, or of employing one, is much dis- 
cussed. When an account is young, almost 
everyone is more eager to pay it. The older 
it gets, the less willing most people are to pay. 
To leave it to people to send in their checks, 
or bring in the money, is to create an ageing 
account. This company at times has been with- 
out a collector, and the way the accounts piled 
up was “nobody’s business.” It is worth some- 
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a copy, which is approximately the preparation 
and printing cost, will be made for sets of the 
portfolios otherwise distributed. Copies of the 
portfolios may be obtained from the West Coast 
Lumbermen’s Association at the price given 
above. 





Reorganizes Executive Personnel 


Vancouver, B. C., Nov. 28.—Following the 
recent death of Henry A. Stoltze, managing di- 
rector of the Stoltze Manufacturing Co., of this 
city, there has been a reorganization of execu- 
tive personnel, with Paul Webb as president 
and managing director. The business will be 
continued as heretofore, the mill operation be- 
ing conducted by Arthur Stoltze, jr., son of 
the late Henry A. Stoltze, and Charles Sobey, 
brother of the late James Sobey. Both have 
been actively engaged in the operation of the 
mill for the last sixteen to eighteen years. 
There will be no change in the sales manage- 
ment nor in the present program and _ policies 
of the sales department. 


By RALPH B. WILSON, 
Secretary-Treasurer and 
Credit Manager, 

The Portage Lumber & 
Building Co., Akron, Ohio. 


counts run behind. We have kept a record of 
the cost of having a collector, and it runs from 
15 to 20 percent of the money collected. This 
estimate does not give credit for money that 
comes in afterward through the call. 
Adjustments sometimes are necessary in ac- 
counts, and these only a coliector can find out 
about. When errors are rectified, settlement is 
quicker. While a collector may not see every 
customer on his rounds, he leaves a card and 
that often brings the customer into the office 
to pay. When the collector calls he can find 
out whether the debtor is working, and, if he 
is, a letter is sent calling the indebtedness to 
his attention. If he has moved, the collector 




















thing in peace of mind to have money brought finds that out, and sometimes the new address. 
in by a collector rather than to see the ac- Uncle Sam could not always find a new address. 
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This illustration shows two overlapping Collection Sheets, which are arranged in loose-leaf book 

according to route of the collector. When an account has been attended to, the top strip can be 

torn off and the sheet used for another account, and so on, each sheet being used for four differ- 
ent accounts 
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Wood Len 


BIRMINGHAM, ALa., Nov. 30.—One of the 
most distinctive woodworking jobs in the South 
has recently been completed in connection with 
the new $5,000,000 Jefferson County courthouse 
in Birmingham. Rare woods gathered from 
three continents were used for the interior cabi- 
net work and the result is another triumph for 
wood, 

The lumber was assembled, finished and in- 
stalled by the Enochs Lumber & Manufacturing 
Co. of Jackson, Miss., under a contract of 
$122,000. This company handled the cabinet 
work in the twenty courtrooms in the building. 
Different finishes were used in a number of the 
rooms by utilizing the following woods, all in 


their natural finish: American black walnut, 
French walnut, English brown oak, African 
mahogany, Austrian oak and butternut. No 
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ds Dignity to Court Rooms 


varnish or stains were used except on the Aus- 
trian oak. 

The finish is thoroughly modern although 
the dignified setting of the courtrooms suggests 
old English. The jury boxes, railings and the 
judge’s and clerk’s nooks are also finished in 
wood to match with the walls of the room in 
which they are located. The benches for spec- 
tators, supplied by a different contractor, also 
match as to finish. 

The architects, Holabird & Root, of Chicago, 
specified wood and were responsible for its use 
in the interior finish of the score of courtrooms. 
Wood creates a quieter and more restful atmos- 
phere in the courtrooms. The walls may be 
easily washed should they become soiled as the 
years go on. 

The lumber, after being milled at the Enoch 
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plant in Jackson was shipped to Birmingham 
wrapped in excelsior pads to prevent scratching 
or other damage to the highly finished surface. 
P. P. Brinson represents the Jackson concern 
in Birmingham as eastern district sales man- 
ager. He has many other noteworthy cabinet 
jobs to his credit, one in particular being the 
home in Birmingham of W. L. Hassinger, yice 
president of the Alabama Power Co. 

“We are more than pleased with the wood- 
work in the new courthouse,” said Jack Smith, 
Birmingham representative of Holabird & Root. 
“The courthouse is not only a credit to Bir- 
mingham but is one of the finest in the nation, 
The interior finish of the courtrooms has come 
in for much public admiration and will add 
much dignity through the years to the judicial 
procedures of the county.” 





Views of one of the twenty court rooms in Jefferson County’s new $5,000,000 courthouse in Birmingham, Ala., which are finished in wood 


Mill Workers G 


SHREVEPORT, LaA., Nov. 30.—What can be 
done to completely defeat Old Man Depression 
was demonstrated through a “live-at-home” 
exhibit at the recent Louisiana State Fair, 
which was made by fifty-two families employed 
by the Frost Lumber Industries (Inc.), in St. 
\ugustine County, 15 miles southwest of Cen- 
ter in east Texas. It was entered at the fair 
as an east Texas county exhibit and attracted 
widespread attention. 

The exhibit, known as the “Frost Company” 


entry, bulging with almost every imaginable 
agricultural product, demonstrated the profit to 
which cut-over timber lands may be turned, 


and was an encouraging testimonial that com- 
munity agricultural projects may be executed 
with utmost efficiency at minimum cost. 
Faced with a 10 percent wage cut and a 
2-day layoff each week because of demoral- 
izing conditions of the lumber industry, mill 
workers, guided by L. C. Smith, superintend- 
ent of the Frost enterprise, banded together 
and put 107 acres of cut-over lands into cul- 
tivation to field and garden crops. The com- 
pany encouraged the project, feeling that it 
would help the workers materially in providing 


for their families during the emergency sea- 
son. The 107 acres were fenced and each 
laborer was assigned a plot of ground on 


which to grow his products. The company 


assisted in the purchase of equipment and each 
worker tilled his soil during the two days he 
was off work, also during other spare time. 

Gardens, seeded in thirty-five different vege- 


row Crops to Meet Emergency 


tables, and field crops, representing diversified 


plantings, began to sprout. Harvest season 
found lumbermen gathering crops valued at 
$12,307.12, a community record in Texas. 


Wives and children of the workers contributed 
their share to the venture, canning vegetables, 
fruits and meats. Interest in canning activities 
was accelerated by farm and home demonstra- 
tion agents sponsored by the extension de- 
partment of Texas Agricultural and Merchan- 


ical College. Meat canning was something 
new to Texans. The San Augustine women 
preserved cow beef and a considerable lot of 
hogs. 


Harvested products included sweet and Irish 
potatoes, corn, watermelons, pumpkins, sugar 
cane, sorghum and an inestimable supply of 


feedstuffs for stock. The employees obtained 
all their milk and butter from cattle raised 
locally. 


For the fall season the mill workers joined 
in a 5-acre community turnip patch, from which 
families obtain table food. 

To be a member of the Frost farming dele- 
gation, workers had to can 250 cans of vege- 
tables and follow the balanced rations budget 





Many Opportunities Are Offered 
Kach Week—Watch the 
Classified Ads. 


as prescribed by the extension service of the 


college. 

Associated with Supt. Smith in the creation 
of the Frost community club were R. T. Nor- 
ville, saw foreman, and J. E. Jacobs, superin- 
tendent of hauling. 

Mr. Smith got the idea for the “live-at-home” 
project by watching wives of workers at Camp 
Worth (the company’s plant in St. Augustine 
County), going to the commissary and buying 


canned goods for meals for their husbands re- } 
The idea has | 


turning hungry from the woods. 
been worth thousands of dollars to the work- 
ers and much to the company, for it has helped 
in making the employees happy and contented. 
Their live-at-home efforts have more than 
offset the loss of work hours. 

Supt. Smith, speaking of the “live-at-home” 
program, said: “I have made a careful esti- 
mate of what we have on hand now in the 
way of food and feed (this was said recently) 
and it is conservatively worth $12,000. Fur- 
thermore, our conditions are better. Camp 
Worth is one of the finest communities in east 
Texas. It is not an ordinary logging camp, 
but a community of hard-working, law-abiding 
and patriotic folks who are not kicking at their 
government of the times. They have a feeling 
of independence now that they did not have 
two years ago.” It was two years ago when 
the plan was started in operation. 


FE. A. Frost, of Shreveport, president of the 
Frost Lumber Industries (Inc.), said of the 
plan: “This is a splendid achievement—some- 
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thing that commands admiration and at the 
same time serves as an excellent object lesson.’ 


Sawmill Labor Grows Crops on Cut-Over 
Land 


New Orveans, La., Nov. 30.—Sawmill 1la- 
hor that fares better during the present de- 
pression than when working full time is the 
unusual feature of a Mississippi operation. At 
present the men in the mill and the woods are 
not working because of a shutdown but through 
the far-seeing vision of a real developer they 


are living better and have more cash _ than 
when the mill was working practically six 
days a week. The operation is that of the 


Goodyear Yellow Pine Co., Picayune, Miss., 
and the developer is L. O. Crosby, head of 
the company and a real leader in the indus- 
trial, commercial and agricultural development 
of that State. 

When it became necessary to close opera- 
tions Mr. Crosby decided that a retention of 
the organized forces was essential and devised 
a system of agricultural development that put 
every man in the mill and woods at work. 
The company had thousands of acres of cut- 
over lands susceptible of development so the 
men were placed at work clearing the lands 
and planting crops. 

They were allowed a daily wage in clearing 
lands but in planting crops they shared equally 
with the company, except for some added ad- 
vantages that appealed especially to those with 
families to support. 

To start with the men are given free house 
rent while plant is down. They are given all 
the products necessary to the upkeep of the 
family, such as potatoes, peas, beans etc., this 
covering their needs during the winter months. 
Of the remainder of the production the com- 


pany gets half, profiting from its ‘sale. It 
then markets the half intended for the men, 
dividing among them the return. The men 


are taken out to the farm work every morning 
and brought back to their homes in the eve- 
ning free of charge. 

While the company is doing a generous thing, 
it also is paving the way for a future heavy 
financial return. For several years Mr. Crosby 
and his associates have been engaged in fruit 
growing and dairying on cut-over lands. 

When good times return and mill again goes 
to full time operation they will have many ad- 
ditional thousands of acres of well cleared and 
cultivated lands, at practically no cost to them 
and a real benefit to all employees. 





Starts Manufacture of Port Or- 
ford Cedar Battery Separators 


ANGELES, CALir., Nov. 28.—The Los 
Angeles Box & Veneer Co., which operates a 
box factory and separator plant here, recently 
has started a new Port Orford cedar battery 
separator plant at Arcata, in Humboldt County. 
The battery separator equipment is being moved 
trom the Los Angeles plant to the new loca- 
tion at Arcata. While it is the common belief 
that Port Orford cedar grows only in the Coast 
counties of southwestern Oregon, the range 
ot this wood extends into Del Norte and Hum- 
boldt counties, and sufficient Port Orford cedar 
timber is found tributary to keep this new plant 
In operation for many years. 

_ The timber will be brought into the plant 
in flitches. 


These flitches will be cut into 
blocks for production of sliced Port . Orford 
cedar battery separators. For seasoning the 
veneer a Moore reversible cross circulation 


veneer kiln is being installed. 
groovers are being installed in the finishing 
department and battery separators will be 
shipped to Los Angeles and to eastern and 
loreign markets. In addition to the Port 
Orford cedar battery separators to be manu- 
lactured in the Arcata factory, other articles 
will be manufactured which specify Port Or- 
lord cedar. 


Equalizers and 
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Tells Purchasing Agents About 
Redwood 


FRANCISCO, CALIF., Nov. 28.—One of 
the most interesting papers ever presented be- 
fore that organization was a talk on California 
redwood, made recently before the Purchasing 
Agents’ Association of Northern California by 
Mason E. Kline, sales engineer of the Union 
Lumber Co. Mr. Kline told something of the 
history of redwood and presented figures show- 
ing that there remains in virgin redwood alone 
sufficient timber to last, on an annual produc- 
tion basis of 500,000,000 feet, more than 150 
years. He discussed briefly the reforestation 
programs of some of the large redwood com- 
panies that will help to make the redwood in- 
dustry permanent. Discussing the markets for 
redwood, among other things Mr. Kline said: 


SAN 


As purchasing agents it 


May seem to you 
that the prices asked for redwood are un- 
reasonable, especially if compared with the 
price of other less durable species. Such 


should be 


comparisons 
the annual 


made on the basis of 
charges in place rather than on 
the initial cost. Here the proven durability 
of redwood will easily show it to be the least 
expensive in the long run. 


Responding to a hypothetical question as to 
whether the redwood people are endeavoring to 
keep abreast of modern production methods in 
an effort to give purchasing agents reasonable 
prices, he assured them that this is the case, 
and said: 


It is a thrilling 
from the old-time bull teams to the high 
speed logging equipment of today. Yet the 
very size of these immense logs requires ex- 
ceptionally heavy and expensive equipment 
which must, of course, be reflected in any 
reasonable selling cost. One normally thinks 
that in a logging woods the cheapest power 
on earth must be steam generated from wood 


romance, this transition 


Changes in 
Cedar 


SEATTLE, WaASH., Nov. 28.—The Red Cedar 
Shingle Bureau has announced that some 
changes have become necessary in the grading 
and regulations covering the manufacture of 
shingles by mills under contract with the bu- 
reau. These changes affect only the 16-inch 
No. 2 and No. 3 grade shingles. All other 
grades remain unchanged and have proved en- 
tirely satisfactory. It is explained that the pres- 
ent grade of “All clear, mixed grain” has not 
proved satisfactory to the trade. The retail 
dealer complains that it has been running too 


narrow and, in the main, has contained too 
much slash grain. The statement says: 

A wide shingle with a small defect or de- 
fects must be cut into two, three or four 


shingles, the clear pieces going into the pres- 
ent No. 2 grade and those with defects in the 
tip into the No. 3 grade, causing the manu- 
facture of a lot of narrow shingles in both 
grades. Such small defects do not affect the 
value of the shingle when sold as a No, 2 and 
when permitted will increase the amount of 
edge grain in the No 2 grade and, not having 
to be chopped up, will materially increase the 
average width of the shingle. 

To obviate this difficulty and also comply 
with the requirements of the fire underwriters, 
the association will abandon marking the 16- 
inch No. 2 grade “All clear, mixed grain,” and 
will clearly mark such shingles “No. 2 grade.” 
The new rules covering the No. 2 and No. 3 
grades of 16-inch shingles will become effective 
Dec. 1, 1931. These grades are to be marked 
“16-inch 5/2-inch No. 2 grade” and “16-inch 
5/2-inch No. 3 grade,” respectively. It is an- 
nounced that 87 percent of the entire machine 
capacity of the shingle industry in Washing- 
ton, Oregon and British Columbia is now under 
contract with the bureau and will conform to 
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fuel. This is not the 
mills were the first to apply 
to their logging operations, and, strange to 
found that it materially reduced their 

Likewise, they were the first to apply 
Diesel power to the woods, with a still fur- 
ther reduction in costs, and I feel safe in 
saying that when something better and 
cheaper comes along, they will not hesitate 
to adopt it. 


the redwood 
gasoline power 


case and 


say, 


costs. 


He expressed the belief that the actual manu- 
facture of redwood lumber in the sawmill is 
nearer to a true economic basis than in any 
other species. He said: 

As the logs come on the carriage, each is 
carefully studied and then cut into the best 
grades and sizes it will make, regardless of 
the conditions of the order file. Consequently, 
redwood mills carry large stocks and with the 
exception of very special items, sales are 
made from. stocks on _ hand. These large 
stocks are of immense value in providing im- 
mediate shipments of large quantities of 
lumber. Best of all, when stocking these 
large reserves, many of the grades are piled 
for air seasoning so that dry lumber is avail- 


able for installations where dry lumber 
should be used. 
Mr. Kline also discussed the conservation 


methods of the redwood manufacturers, even to 
the point of processing the sawdust and mar- 
keting it. He discussed, also, the durability and 
fire resistant qualities of redwood, the absence 
of warping and twisting, and the lack of serious 
checking when unseasoned or partly seasoned 
timbers are exposed to the sun. He also dis- 
abused the minds of his listeners as to the 
prevalent belief that redwood lacks the strength 
necessary for structural purposes. In this con- 
nection, he presented pictures of some outstand- 
ing structural uses of redwood that were con- 
vincing, and concluded his interesting paper 
with this statement: 

In closing let me impress upon you strongly 


that there is a redwood grade for every pur- 
pose. Be sure to get that grade. 


Grading Red 
Shingles 


these new rules. The grading rules for 16- 
inch No. 2 and No. 3 grades are as follows: 


16-inch—5/2-inch No. 2 Grade 


These shingles must be 12 inches clear or 
better and measured from the butt the shingle 
may contain not to exceed a total of 1 inch 
of sapwood for the first 10 inches. 

Shims and feather tips not permitted. 

No shingles shall be wider than 14 inches 
and none narrower than 3 inches, 

Defects may consist of knots or knot holes 
up to 2 inches in diameter, small rot pockets 
or worm holes. Aggregate defects must not 


exceed one-half the width of the shingle. 
Bundles must measure 8 inches across butts 
when green and a minus tolerance of 3 per- 
cent of the thickness of the bundle is allowable 
when dry. 
Packed 20/20 
dles to the 
posure. 


| 6-inch—5 /2-inch No. 3 Grade 


These 
better 


bun- 
ex- 


the bundle, 4 
based on a 5-inch 


courses to 
square, 


inches clear or 


sapwood. 


shingles must be 8 
and may contain 
than 14 


less 


Shims and feather 
inches long permitted. 


tips not 


than 14 inches 


inches. 


No shingles shall be wider 
and none narrower than 2! 

Defects may consist of 
up to 3 inches in diameter, small rot pockets 
or worm holes. Aggregate defects must not 
exceed two-thirds the width of the shingle. 


knots or knot holes 


Bundles must average 7% inches across 
butts when green and a minus tolerance of 


3 percent of the thickness of the bundle is 
allowable when dry. 

Packed 20/20 courses to the 
dles to the square, based on a 
posure, 


bun- 
ex- 


bundle, 4 
5-inech 
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Brighter Future Is Seen—Trade Extension Work Commended—Reports Show 
Production Greatly Curtailed—Furniture Executive Brings Constructive Message 


CINCINNATI, Oun10, Dec. 1.—Assured success 
and a brighter future for Appalachian hard- 
woods was the keynote of the fifth annual ses- 
sion of the Appalachian Hardwood Club, which 
convened today with a representative attend- 
ance. Depression talk was banished for the 
nonce. Hard times were forgotten, although 
it was admitted by President Fred Bringardner 
in his opening remarks that “the industry is 
in the midst of the worst panic that this gen- 
eration has ever experienced.” 

But in the same sentence President Brin- 
gardner sounded the keynote of the gathering 
when he said: “But out of all the gloom and 
pessimism attending this depression, we are 
unable to suppress a feeling of elation and 
triumph over the success of our trade extension 
department under the able direction of David 
G. White.” 


Only a year ago, he continued, the mere 
mention of the word chestnut was enough 
to cast a shadow of gloom over the most 


convivial gathering of lumbermen. Our yards 
were full of it. A number of operators were 
leaving the trees in the woods simply be- 
cause the blight propaganda had created a 
myth of unavailability in the minds of archi- 
tects and specifying buyers Of course, the 
solution of this problem was obvious. It was 
only necessary to remove the myth, a task 
too large for the individual operator that 
was taken over by our trade extension de- 
partment. And so well was it done that it 
resulted in a much larger decrease in chest- 
nut tocks during the last six months than 
could have been brought about by curtailed 
production or by improvement in market 
conditions. I feel that this single activity 
has amply repaid us for every dollar that 
we have invested in the Appalachian Hard- 


wood Club 


The president then took up in detail develop- 
ments of the summer and fall in business and 
finance, paying a tribute to the Hoover idea 
on the bankers’ credit organization, which he 
said would do much to restore confidence, and 
also asking the whole-hearted support of all 
lumbermen for the Hoover plan to establish 
the home loan discount banks to handle mort- 
gages and long time obligations through the 
Federal Reserve bank facilities. Mr. Brin- 
gardner suggested that the resolutions commit- 
tee draw up a resolution endorsing the pro 
posal of the President of the United States and 
that every lumberman should do his utmost to 
obtain favorable action by Congress. 

In conclusion, Mr. Bringardner urged that 
every Appalachian operator of sawmills or 
timber properties join the Appalachian Hard- 
wood Club and subscribe to the trade extension 
fund “in order that the work we are now 
doing among the architects and specifying buy- 
ers may be further extended, which will bring 
about a more general knowledge of the merits 
of Appalachian hardwoods and thus obtain 
markets which will absorb our production.” 


Report of the Secretary 


following the reading of President Brin- 
gardner’s report there came the report of Sec- 
retary Frank R. Gadd showing the numerical 
strength of the club to be 51 and that the 
finances were in fairly good condition although 
there was a net loss of seven members during 
the year just closed. Secretary Gadd also re- 
ported on several trips which he had made 
through the various sections of the Appalachian 
district obtaining co-operation from mills on 
curtailment of operations. Secretary Gadd 
said that the club members have a potential 
capacity of 618,000,000 feet log scale but in 
1930 the 51 firms produced 44 percent of their 
capacity or 272,000,000 feet. In 1931 the cut 





will be approximately 184,000,000 feet or 30 
percent of capacity. Thirty members of the 
club producing 170,000,000 feet or 68 percent 
of the 1930 production are supporting the trade 
extension program. Present contracts with 
these members will expire in January, 1932. 
He said if the other 21 members of the club 
who in 1930 produced 102,000,000 feet and 
are not contributing to the TX program, would 
do so the rate of assessment for all members 
might be reduced substantially. 

Speaking of the market conditions Secretary 
Gadd said that the surplus of unsold stocks in 
the Appalachian territory amounted to 1,400,- 
000 feet per unit as of Nov. 1, 1931. The 
demand for Appalachian hardwood in 1928 was 
72 percent of capacity; in 1929, 73 percent of 
capacity; in 1930 it was 47 percent of capac- 
ity and in the first half of 1931 it was 39 per- 
cent of capacity. During the third quarter of 
1931 it was 30 percent, making an average of 
36 percent for the first nine months of 1931. 
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lor October and November the demand was 
about 27 percent of capacity. He said the de- 
mand in the southern region had exceeded that 
in the Appalachian since January, 1931, by 28 
percent, but that this had been done at great 
sacrifices of values and with much distress 
lumber thrown on the market. This, he said, 
was largely due to financial necessities and also 
to the fact that hardwood lumber will de- 
teriorate more rapidly in the lowlands than 
in the mountains and had to be sold. 

Sizing up the Appalachian situation, Secre- 


tary Gadd said: “The fact remains that too 
much lumber is being made. Production in 
this section in relation to supply and demand 


is continuing at an unwarranted rate and fur- 

ther curtailment can no longer be avoided.” 
Speaking of business conditions in general 

and the outlook, Mr. Gadd reviewed the various 


factors entering into the situation and then 
said: 

The mental outlook has changed, the pub- 
lic mind has steadied, and from coast to 
coast come reports of confidence that busi- 
ness is once more on the upgrade. As the 
year moves into the final month, business 
and financial leaders are more inclined to 


put the past behind them and look with hope 
toward 1932. 

There have been so many false starts in 
the last two years that most business leaders 


hesitate to base any predictions on the im- 
provement in conditions that has been notice. 
able recently. Nevertheless, it is generally 
recognized that the recovery must start 
somewhere and there are not a few signs that 
the improvement, slight though it has been, 


may really be the beginning of the upturn 
that will carry the country back to more 
normal conditions. 


Furniture Representative Proposes Improve. 
ment Remedies 


One of the outstanding addresses of the ses- 
sion was that delivered by Dr. A. P. Haake, 
of Chicago, managing director of the National 
Association of Furniture Manufacturers. Dr, 
Haake took as his subject “Eggs and Omelets” 
and gave a masterly review of the present 
business situation, suggesting several well 
thought out remedies for the current economic 
ills. After telling of the orgy of speculation 
and folly that characterized the years 1928 and 
1929 he said in part: 

We must 
we now have. 
millions of 
purchasing 


construct a larger 
That means thawing out the 
dollars of frightened and frozen 
power; drawing money out of 
socks, mattresses and safety deposit vaults, 
But that is not going to happen overnight, 
or indeed any .too soon. 

We must work out a better distribution of 
wealth so that our workers, who are also our 
best customers—indeed nearly all of our cus- 
tomers—can buy back what they make. That 
will not happen overnight. In the meantime 
we take what business there is and make 
a living on that, encouraging what additional 
business can be encouraged by the trend of 
rising prices. It means that groups of men 
in each industry must exercise restraint and 
forego some present apparent individual ad- 
vantages for 


market than 


competition from their fellow industrialists. 

This is no mere theory. No one thing has 
been more clearly demonstrated than _ the 
futility of any one enterprise trying to get 
all the business. Advantages so gained are 
at best temporary. Price cutting is a game 
any one can play. No man is so poor that 
he can not shut his eyes to costs and in a 


bull-headed fashion cut off his nose to spite 
his face. It is surprising how many of us 
are experts at the game. It requires no col- 
lege course, no degrees, or even any coaching. 

The difference between success and failure, 
as measured in a percentage of gross profit 
is miserably small. Furniture manufacturers 
not only can afford to pay you a fair price 
for your product, but in their heart of hearts 
welcome the opportunity of doing so. They 
will beat you and browbeat you, in the effort 
to make sure that they are buying at the 
best price. But they are far more concerned 
at buying at a relatively fair price than they 
are with getting your product at a loss to 


yourself. What is most important to them 
is a reasonable stabilization of prices be- 
tween sellers of lumber. 

It is not difficult to know the costs. It is 


easy to include interest on investment in 
that cost, as it should be included. It is easy 
to figure approximately amortization neces- 
sary. And once you know what your costs 
are on the basis of volume you can reason- 
ably expect to do, having in mind that you! 
competitors also need business and will get 
it, the determination of price, including 4 
fair profit, requires no expert mathematical 
ability. 

Your organization is doing splendid work 
in extending trade opportunities, in educat- 
ing possible customers to increased use of 
your product. That is fine, and when the 
increased volume comes to you you should 
profit by it. In the meantime, make money 
on the business you now have. 

You can use your association to great and 
fair advantage. You do not need 100 percent 
co-operation to get results. A majority of 


(Continued on Page 56) 
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Specific Uses for Sugar Pine 
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For shelving and kitchen use 
Madera Sugar Pine is also 
unexcelled because of the 
at the ; , : ‘ 
= ; ¥ oT cushion-like quality its 
an they me = ; fe ya - % _| corky texture gives it. Its 
loss to . : : . a ee et oe : :. . : 
ag a = Feet ae ae - freedom from pitch and its 
“es be- a yh j softness also admirably 
rt is fo S a o adapt it for use for bread 
rent ia b> p boards and flour bins. 
neces} : A Madera Sugar Pine is 
r cost ° . 
Mi creamy white in color and 
at youl . 2 . ° - 
Madera Sugar Pine is cut from a virgin forest of very large, old Pa ony sheen, when sur 
growth, corky timber and can be had in any grade, width or aced, gives it a very cheer- 
thickness desired. ful, pleasing appearance. 


Nye) 


NA 





YY 











‘yy 


vill get 
ding 4 
matical 


Arse DSA: 
ADRS 


yyy 


d work 


a} 9. = MADERA SUGAR PINE CO., MADERA, CALIF. 


sat and 
percent 
rity of 














AMERICAN LUMBERMAN 


Decemd 
December 5, 193; 
Tr. Host 








Great Lumberman Called by Death ie 


(Continued from front page) 

it became one of the largest organizations 
of its kind. The Chicago plant, now 
located on Lincoln Street, south of Blue 
Island Avenue, covers an area of more 
than 45 acres, with a water frontage of 
over one mile and a lumber storage ca- 
pacity of over 80,000,000 feet. In addi- 
tion the company has acquired more than 
twenty retail yards in Chicago and Cook 
County. 

The company began to be interested in 
timber lands and mills in 1897 when it 
bought about 200,000,000 feet of standing 
timber near Ashland, Wis., from Weyer- 
haeuser & Rutledge. The following year 
it acquired the McCord & Co., sawmill at 
West Superior, Wis., including 150,000,- 
000 feet of timber, and in 1900 Mr. Hines 
purchased 60,000,000 feet of standing tim- 
ber near Duluth, from Street, Chatfield & 
Co., and later from the same company, in 
1901 purchased 300,000,000 feet in Douglas 
County, Wisconsin. In 1902, Mr. Hines 
bought a mill, timber and railroad from 
Bigelow Bros. at Washburn, Wis., and 
in 1905 purchased the properties of the 
White River Lumber Co., of Mason, 
Wis., with great timber tracts and the 
town of Mason. It is said that the pur- 
chase price was about $3,000,000. What 
a long way the $10 a month tally boy 
had come in twenty-five years! 

Early in the present century Mr. 
Hines, foreseeing the exhaustion of the 
northern pine timber supply, entered the 
southern pine industry, acquiring 260,000 
acres of timber in Mississippi. ° In 1906 
he purchased the sawmill, planing mill 
and timber of the Champion Lumber Co., 
at Orvisburg, Miss. At about the same 
time he acquired an enormous tract in 
northern Minnesota, over three billion 
feet, extending over the Canadian line, 
and thus became president of the Virginia 
& Rainy Lake Co., one of the largest 
operating companies of the northern pine 
regions for many years. Early in 1907 
the company purchased the entire plant 
of the Northern Wisconsin Lumber & 
Manufacturing Co., at Hayward, Wis., 
consisting of a sawmill with a daily ca- 
pacity of 375,000 feet, planing mill, rail- 
road, general store, bank and timberlands 
aggregating many millions of feet; also 
that year purchased the entire sawmill 
and planing mill plant and holdings of 
the Iron River Lumber Co., Iron River, 
Wis. 

In 1910 Mr. Hines purchased from 
Torinus Bros., of Stillwater, Minn., their 
large sawmill and planing mill plant, rail- 
road, general store, and the town of Win- 
ton, Minn., together with their extensive 
timberland holdings and in 1913  pur- 
chased from the Atwood Lumber Co., 
Park Falls, Wis., its entire sawmill and 
planing mill plant, together with over 
200,000,000 feet of standing timber, rail- 
road and equipment. A few years later 
the sawmill and planing mill plant, of 
the Rice Lake Lumber Co., Rice Lake, 
Wis., together with its large holdings of 
standing timber were acquired. In 1920 
Mr. Hines purchased from the Willow 
River Lumber Co., Hayward, Wis., its 
saw and planing mill and a large tract of 
standing timber, with plant equipment. 

Southern lumber operations began 
shortly and at once grew to important 
proportions. The Edward Hines Yellow 


Pine Co., with mills at Lumberton and 
Kiln, Miss., became one of the largest 
of the southern pine operations and con- 
tinued until a few years ago when the 
mills were closed and the remaining tim- 
ber holdings sold out. 

With the acquisition of enormous tim- 
ber holdings in Oregon, and the erection 
of one of the largest and most com- 
pletely equipped mills in the Pacific 
Northwest, at Hines, near Burns, Ore., 
Mr. Hines became the head of a new 
and vast lumber development which is 
only at the beginning of its career, the 
Edward Hines Western Pine Co. Thus 
today the lumbering interests of the Ed- 
ward Hines Lumber Co. extend from 
the Gulf of Mexico to the Canadian 
border and from Chicago to the Pacific 
Northwest, representing large tracts of 
timber holdings, modern sawmill plants, 
as well as railroads and towns in which 
its employees and families are housed 
under every modern convenience, all of 
which is the result of Mr. Hines’ cease- 
less energy, splendid business judgment 
and high ambition. 

Aside from his own vast enterprises, 
Edward Hines found time and energy 
for many activities in connection with 
the general welfare of the lumber indus- 
try. He was foremost in the industry in 
endeavoring to protect the consumer of 
lumber. In 1924 he originated the idea 
of plainly grade-marking each piece of 
lumber so that the consumer would know 
exactly what he was receiving. This in- 
novation was first adopted by the manu- 
facturers of southern pine, later by the 
northern hemlock manufacturers and is 
now practically universal in all species of 
softwood. 

Mr. Hines also originated the car card 
certificate for the protection of users of 
hardwood, under which plan the lumber 
is graded at the mill plant under the 
supervision of association inspectors and 
an exact record placed in the car in a 
sealed envelope, showing the contents of 
the car as to grade and quantity. This 
proposition he presented first to the 
Northern Hemlock & Hardwood Manu- 
facturers’ Association and by a hard, in- 
sistent fight finally won its adoption by 
that and other hardwood manufacturing 
associations. These two great movements, 
the grade-marking and car-carding of 
lumber, both of which mean so much to 
the ultimate consumer, should alone place 
Edward Hines at the top in leadership 
in the lumber industry. But these were 
only a small part of his achievements. 

In 1909 Mr. Hines was elected presi- 
dent of the National Lumber Manufactur- 
ers’ Association, serving for two terms, 
and was also for a number of years a 
member of the executive committee. He 
also served as president of the Lumber- 
men’s Association of Chicago, as a mem- 
ber of the board of directors and the ex- 
ecutive committee of the Northern Hem- 
lock & Hardwood Manufacturers’ Asso- 
ciation, and was an ex-president of the 
Lumbermen’s Council of the National 
Union. 

In every meeting of lumbermen which 
Mr. Hines attended the influence of his 
presence was felt. He was always greatly 
interested in the proceedings. He at- 
tended faithfully both his committee as- 
signments or the sessions of the meet- 
ings. No important action was ever 
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considered but what the members knew most bez 


what Mr. Hines thought about it. Always Mr. I 
a forcetul speaker he marshalled his facts sources | 
in logical order and made his points Yale U1 
clearly understood. He never stopped to Murphy 
ask whether a proposition was popular contribut 
or not—he was ever an advocate of those Chicago 
things he thought would promote the wel- cago’s ¢ 
fare of the lumber business. He was various 


listened to with utmost respect and his 
sincerity and judgment were unques- 
tioned. In these latter years he was 
thoughtful of the young men that he met 
at conventions and at gatherings of 
lumbermen—sons of lumbermen whom he 
knew—he often asked a young lumber- 
man if he was not the son of a certain 
friend (naming the son’s father). Fre- 
quently this inquiry brought a friendly 
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This kindly courtesy of Edward Hines of emp! 
made him respected and appreciated. He acute er 
had a wonderful memory and a desire ploymen 
to strengthen the friendships with lum- so lar a: 
bermen became one of his characteristics and wer 
in later life. He was always analyzing suffering 
some question before the industry. He rhis wa 
asked many men many questions—gath- by Mr. 
ering information — making deductions. no know 
He was clear thinking, quick, active, As an 
alert, always busy. He loved work. He } all times 
will be greatly missed in the lumber intereste 
industry. ‘ name C 
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He always considered the interest of 
P best equ 


the industry, as a whole, greater than 





his own, and frequently attended meet- pin West 
ings at considerable sacrifice to himself, psisted u 
and against the wishes of his physicians, ditions 

and without consideration for his own tremend 
personal comfort. It was this that partly peer sa 
led to his suffering a heart attack in employe 
June, 1930. At that time he was actively - =e 

engaged in the construction of the new ee a 
mill plant at Hines, Ore., and had trav- nen . 
eled almost continuously for a number of the less 
months, yet he insisted on attending an le ge 
important meeting of lumbermen at At- Associa: 


lantic City and hastening from there di- 
rectly to Del Monte, Calif., to attend a 
similarly important meeting of the manu- 


Hines d 
covering 
Sber busi 


facturers. Always an_ indefatigable Pan intin 
worker he never asked more of his asso- that hav 
ciates and employees than he would do p distribu 
himself. as did 

Mr. Hines was president of the Ed- importa’ 
ward Hines Lumber Co., Chicago; Id- Mr. ] 


ward Hines Yellow Pine Trustees, Chi- 
cago; Trustees of Lumber Investment As- 
sociation, Chicago; Edward Hines Yel- 


Gregory 
» Knights 
Concate 





low Pine Co., Mississippi; Edward Hines Pber of 
Western Pine Co., Hines, Ore.; Edward Charitie 
Hines Pacific Coast Lumber Co., Port- » In 19 
land, Ore.; the Virginia & Rainy Lake ithe Na 
Co., Virginia, Minn.; Edward Hines 1905 wz 
Hardwood & Hemlock Co., Park Falls ger of 
and Rice Lake, Wis.; Edward Hines ' Bank, 


Farm Land Co., Wisconsin; the Missis- 
sippi Southern Railroad; the Superior & 


much o 
years © 








Southeastern Railroad; the Oregon & Hof othe 
Northwestern Railroad; and also chair- shim to 
man of the Board of the Continental Coal Edw: 
Co., of Fairmont, W. Va. | Loretta 
Yet in the midst of his busy career, Mr. this un 
Hines devoted a goodly portion of his Charles 
time to other worthy causes and philan- idied w 
thropies, among which was the dcnating pin 1918 
of 320 acres of land in Broadview (now p Ciated 
Hines, Ill., a suburb of Chicago) and p years | 


mee 


§ panies. 


$3,000,000 in cash for the construction of Z 
» Howell 


the United States Veterans’ Hospital, 


PETS EEE 


which was officially designated by the late lg 
President Harding as the Edward Hines pvec. 3 
10a. n 


— 
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Ir. Hospital, in commemoration of Mr. Hines’ 
“on, Lieut. Edward Hines, jr., who died while 
srying his country in I*rance, in June, 1918. 
This hospital is now the largest and best 
equipped of its kind in the United States, pro- 
yiding for more than two thousand patients. — 

Mr. Hines likewise contributed $500,000 for 
the erection of the chapel of Saint Mary’s-of- 
the-Lake at Mundelein, Il., in 1921, one of the 
most beautiful chapels in America. 

Mr. Hines gave much of his time and re- 
sources in establishing a School of Forestry, at 
Yale University; also, in 1925, the John B, 
Murphy Memorial Association Hospital, and 
contributed to the new Medical School of the 
Chicago University, as well as to many of Chi- 
cago’s charitable institutions, and to others in 
various parts of the country. 

During the recent economic depression, the 
lumber industry probably was the greatest suf- 
ferer, being one of the largest employers, di- 
rectly and indirectly, of labor in the United 
States. Mr. Hines’ first thought was for his 
employees, numbering in the thousands in all 
sections of the country... He gave much of his 
time to considering their needs, and at his vari- 
ous mill points was the first to put into effect 
the rotation of crews so as to give as much 
employment as possible to the greatest number 
of employees. As conditions became more 
acute employees who could not be given em- 
ployment were housed in company buildings, 
so far as possible, were not obliged to pay rent, 
and were given free fuel, which obviated much 
suffering, especially during the winter months. 
This was just one of many similar kindly acts 
by Mr. Hines of which the general public had 
no knowledge. 

As another example of his thoughtfulness at 
all times for the laboring class, when he became 
interested in the coal industry (and under the 
name Continental Coal Co. of West Virginia 
the Hines’ interests are operating two of the 
best equipped, most uptodate and largest mines 
in West Virginia) Mr. Hines immediately in- 
sisted upon better housing and working con- 
ditions for his employees. This represented a 
tremendous investment in new dwellings, equip- 
ment etc., but the result was that the Hines’ 
employees were soon placed on the highest plane 
of any in the coal field, and has led to a bet- 
terment of conditions for all miners in the 
entire region. To the very last Mr. Hines’ in- 
terest never wavered in an endeavor to help 
the less fortunate. 

In response to a request from the Chicago 
Association of Commerce two years ago Mr. 
Hines delivered a remarkable historical address 


Pcovering his fifty years’ experience in the lum. 
P ber business. 


Probably no other man had such 
an intimate acquaintanceship with the changes 


) that have taken place in the manufacturing and 
p distribution of lumber in the last half-century 
as did Mr. Hines, and in which he played an 


— 


PKnights of Columbus ; 
) Concatenated Order of 
Eber of the Board of 


a 


important part. 

Mr. Hines was a Knight Commander of St, 
Gregory; a Knight of Malta; a member of the 
Loyal Order of Moose; 
Hoo-Hoo; and a mem- 
Directors of the Catholic 
Charities of Chicago. 

In 1903 Mr. Hines was elected a director in 
the National Bank of North America, and in 
1905 was instrumental in bringing about a mer- 
ger of this bank with the Continental National 


‘Bank, and became a director therein, giving 


much of his valued time and counsel during the 
years of its phenomenal growth and acquisition 
of other banks, until failing health compelled 
him to resign his directorship. 

Edward Hines was married in 1895 to Miss 
Loretta O'Dowd of Chicago, who survives. To 
this union were born four children: Edward, 
Charles, Ralph and Loretta. The eldest son 
died while in the overseas service in France 
in 1918, The other two sons have been asso- 
ciated in business with their father for some 
years past and are officials in the various com- 


panies. The daughter is now the wife of 
Howell Howard, of Dayton, Ohio. 
Funeral services were held on Thursday, 


Dec. 3, at St. Mary’s Church in Evanston at 


10 a. m., with interment at Calvary. 
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most prominent 


MORTON ROCKWELL, one 
citizens of Houston, 
widely known in lumber, financial and civie 
affairs for more than a third of a century, 
died suddenly at his home in that city early 
in the morning, Tuesday, Nov. 17. His death 
was wholly unexpected as he was apparently 
in the best of health and active up to the 
last. An attack of acute indigestion is sup- 
posed to have brought on a severe heart at- 
tack which caused his death. Only a few 
days before an AMERICAN LUMBERMAN repre- 
sentative spent a pleasant hour with him in 
his office in Houston, at which time he 
seemed to be perfectly well and his usual 
jolly self. Mr. Rockwell's death is a severe 
blow and a deep grief to the Texas lumber 
trade, for he was one of the best liked and 
most active of its members. At the annual 
meetings of the Lumbermen’s Association of 
Texas, Mr. Rockwell was depended on to put 
pep into the proceedings, and his interesting 
talks and many reminiscences of early Texas 
lumbering were looked forward to by its 
members. He was a director and a past 
president of the association, of which his son, 
J. W. Rockwell, was also president last year, 
Mr. Rockwell was born in Cloverdale, Ind., 
Oct. 24, 1863. With his family he moved to 
Texas in 1877 and was educated in the public 


of the 
Tex., 


schools at Albany, 
Tex., and finished, as 
he so often said, “in 
the university of hard 
knocks.” His father 
operated ae sheep 
ranch in Shackelford 
County and the son 
worked on it as a 


herder. He entered the 
lumber business at Al- 
bany in 1889 with the 
M. T. Jones Lumber 





THE 
J. M. 


LATE 
ROCKWELL 





o., and upon the 
death of Mr. Jones in 
1898 he became one of 
the executors of the 
estate, at which time 
he moved to Houston, 
where for fifteen years 
he handled its’ vast 
business. Later the 
firm of Rockwell Bros. 
& Co. was organized 
at Houston, which 
today operates twenty-four lumber yards in 
Texas, Oklahoma and New Mexico, and Mr. 
tockwell, as its president, became one of 
the most prominent retail lumbermen of the 
Southwest. He was one of the organizers 
of the Lumbermen’s Underwriters, was its 
president, and at the time of his death its 
treasurer. He was also vice president of the 
Bankers Mortgage Co., and president of 
Rockwell Bros. Land Co. Mr. Rockwell leaves 
a widow, who was Miss Sarah Wade Richard- 
son, of Cisco, Tex., a daughter, Miss Lillian 
Rockwell, and three sons, James W., Cecil C., 
and Henry M. Rockwell. There are also five 
sisters and two. grandchildren. 


Z. D. SCOTT, pioneer Minnesota lumber- 
man and a former president of the Minne- 
sota forestry board, died at his Duluth home 
recently after an illness of five months. He 
was one of the earliest operators in the 
northern section, having located in Duluth 
in 1880. After leaving college, he had spent 
some time in the government lake surveys 


and in railroad ‘surveys, and in 1874 he began 
working in the lumber yards and sawmills in 
Minneapolis, 

In Duluth, Mr. Seott organized the firm of 
Seott & Holsten, with D. E. Holsten. Ten 
years later he became vice president and 
general manager of the Scott-Graff Lumber 
Co., lumber and millwork manufacturers. 

Listed among those who made fortunes in 
the northern woods, Z D. Scott was one 


of the few who made an attempt to replace 
the trees cut with new growth, where such 
a procedure was desirable. He was one of 


first to see the value of reforestation and 
the danger of indiscriminate cutting of 
northern Minnesota’s timberlands. Many 
vears ago, before forest conservation became 
a popular and much discussed topic, Mr. 
Scott was spending thousands of dollars and 
much of his time in experiments through 
which he hoped to devise a plan of reforesta- 
tion. In one ofr his experiments he even 
sent to Germany for 30,000 young pine and 
spruce trees. Many of the methods tried 
by Mr. Scott were borrowed from the Ger- 
man experts. In his efforts to restore and 
perpetuate the forests, Mr. Scott sought help 


(Continued on Page 62) 
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BLAMED 


Witnesses testified that the 
truck was a yellow one. Lumber 
dealer owned yellow truck. Con- 
viction seemed almost certain — 
and then—attorney proved by a 
mechanism on lumber dealer’s yel- 
low truck that it had not been 
driven a sufficient distance on date 
of accident to reach vicinity of 
accident—furthermore the mech- 
anism proved truck was not in mo- 


tion from 11:00 A. M. to 3:00 P. M. 


Just one of the reasons why it pays 
lumber dealers to have a Pitts- 
burgh Truck Recorder on EVERY 
TRUCK. 


At the same time, this Pittsburgh 
Recorder will make it possible for 
you to know each day just what 
your truck does—a small invest- 
ment—a big saving. 


WRITE TODAY 


for booklet pointing the way 
to real truck economy. 








Pittsburgh Taximeter Co. 


Exclusive Manufacturers 
PITTSBURGH, PA. 


IE SE NI LE 
SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; Hints toLum- 
ber Dealers; Wood 
Measure; Speed of 
Circular Saws; Care of 
Saws; Cord Wood 
Tables; Felling Trees; 
Growthof Trees; Land 
Measure; Wages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 


| Standard Book throughout the United States 
and Canada. 


Sent FOR. ©650 Cents 


S. E. FISHER, P. 0. Box 197 


ROCHESTER, N. Y. 
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MERRY 


Do Your 
Christmas 
Shopping . 


Early, Easily and 
Inexpensively 






tome 
yes" 
i 


HRISTMAS 





As you are a lumberman, the most 
unique, appropriate and delightful gift 
for you to give is, of course, one of the 
books of Douglas Malloch, “the lumber- 
man poet.” 


Early 


Do it now. Make up a list of those 
you wish to remember, and decide which 
books you wish to give. 





For relatives and friends it will be 
| “The Heart Content” or “Come on 
Home,” or both. $1.50, each. 


Easy 


To your son or employes give “Be the 
Best of Whatever You Are.” $1.25. 


To associates in business, “In Forest 
Land,” $1.25, or “Re-sawed Fables,” $1. 


Inexpensive 


One letter, one check and your shop- 
ping’s done. Tell us how many copies 
you want of each book, and they will be 
sent promptly, postpaid. 


AMERICAN LUMBERMAN 


431 South Dearborn St. 
Chicago, Ill. 
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AE Pak ak Pak ak Pak Pek Pak ak ak 
Settle That 
Christmas Question 

NOW—EASILY 


American Lumberman, 
431 South Dearborn St., 
Chicago, Ill. 
Gentlemen: 


Please send me, postpaid, the following 
books by Douglas Malloch, “the lumberman 
poet”: 


—copies of “The Heart Con- 
tent” .....cccccccccceeee @ $1.50—G— 


—copies of “Come _ on 


EERE RRS eeeeeee-@ $1.50—$— 
—copies of “In Forest Land” @ $1.25—$—— 
—copies of “Be the Best”...@ $1.25—$—— 
—copies of “Re-sawed 


Fables” ....... @ $1.00—$—— 


I enclose check herewith for total $—— 





name 





address 





city and state 


Wai Dek Fe Fa a ak Pak Fa a eh 


LUMBERMAN 


December 5, 1931 


What the Associations Are 
Planning and Doing 


Dec. 7—National Homes Finance Corporation, Con- 
gress Hotel, Chicago. First annual stockhold- 
ers’ meeting. 

7-9—Associated Leaders of Lumber & Fuel 
Dealers of America, Congress Hotel, Chicago. 
Annual. 
Dec. 10—Lumber Dealers’ Association of Connecti- 
cut, Shuttle Meadow Club, New Britain, Conn. 
Annual. 
q 2—Massachusetts Retail Lumber Dealers’ 
Association, Hotel Statler, Boston, Mass. An- 
nual, 

12—Lumbermen’s Club of Memphis, 
Gayoso, Memphis, Tenn. Annual. 


Bus, _ Reale Manufacturers’ Club, Columbus, 
ja. 


Dec. 


Dec 


Dec. Hotel 


Dec. 
Ark 

29-31—-Society of American Foresters, 
Hotel, New Orleans, La. Annual. 

13-14, 1932—Retail Lumber Dealers’ 
ation of Indiana, Claypool Hotel, 
lis, Ind. Annual. 

14-16, 1932—Mountain States Lumber Deal- 
ers’ Association, Cosmopolitan Hotel, Denver, 
Colo. Annual. 

15, 1932—New Hampshire Lumbermen’s Asso- 


16—West Side Hardwood Club, Pine Bluff, 
rk. 
Dec. Jung 


Jan, Associ- 


Indianapo- 


Jan. 


Jan. 


ciation, Hotel Carpenter, Manchester, N. H. 
Annual. 

Jan, 19-21, 1932—Northwestern Lumbermen’s As- 
sociation, Auditorium, Minneapolis, Minn. An- 
nual. 

Jan. 20-22, 1932—Ontario Retail Lumber Dealers’ 
Association, King Edward Hotel, Toronto, Ont. 
Annual, 

Jan. 20-22, 1932—Pennsylvania Lumbermen’s As- 
sociation, Bellevue-Stratford Hotel, Philadel- 
phia, Pa. Annual, 

Jan. 22, 1932—Indiana Hardwood Lumbermen’s 
Association, Severin Hotel, Indianapolis, Ind. 
Annual. 

Jan. 26-28, 1932—American Wood Preservers’ Asso- 


ciation, Jefferson Hotel, St. Louis, Mo. Annual. 





Jan, 26-28, 1932—Southeastern Iowa Retail Lum- 
bermen’s Association, Hotel Burlington, Bur- 
lington, Iowa. Annual. 

Jan. 26-28, 1932—Northeastern Retail MLumber- 
men’s Association, Hotel Pennsylvania, New 
York City. Annual, 

Jan. 27-29, 1932—Southwestern Lumbermen’s As- 
sociation, Ararat Temple, Kansas City, Mo. 
Annual. 

Jan. 27-28, 1932—Tennessee Lumber, Millwork & 


Supply Dealers’ Association, Hotel Noel, Nash- 
ville, Tenn. Annual. 


Jan, 27-28, 1932—Western Retail Lumbermen’s Ag. 


sociation (Canada), Royal Alexandra Hote} 
Winnipeg, Man. Annual, ; 
Feb. 2-3, 1932—Canadian Lumbermen’s Associa. 


tion, Mount Royal Hotel, Montreal, Que. An. 
nual, 

Feb. 2-4, 1932—Iowa Lumber & Material Dealers’ 
Association, Coliseum, Des Moines, Iowa. Ap. 


nual, 

Feb. 3-5, 1932—Michigan Retail Lumber Dealers’ 
Association, Pantlind Hotel, Grand Rapids 
Mich. Annual. ; 


Feb. 9-10, 1932—National Lumber Exporters’ Aggo. 
ciation, Brown Hotel, Louisville, Ky. Annual, 


Feb, 9-11, 1932—Illinois Lumber & Material Deal- 
ers’ Association, Stevens Hotel, Chicago. An. 
nual, 

Feb. 9-11, 1932—Southwestern Iowa Retail Lum- 
bermen’s Association, Hotel Chieftain, Council 
Bluffs, Iowa. Annual. 


10-12, 1932—Retail Lumber Dealers’ Associ- 
ation of Western Pennsylvania, William Penn 
Hotel, Pittsburgh, Pa. Annual, 

Feb. 11-12, 1932—Hardwood Manufacturers’ 

tute, Brown Hotel, Louisville, Ky. 

12-13, 1932—Virginia 
Supply Dealers’ Association, 
Hotel, Richmond, Va. Annual. 
Feb. 16-17, 1932—Carolina Retail Lumber & Build- 
ing Material Dealers’ Association, Charlotte, 
N. C. Annual, 

16-18, 1932—Wisconsin Retail 
Association, Auditorium, 
nual, 

Feb, 18-20, 1932—-Western Retail Lumbermen’s As- 
sociation (U. S.), Davenport Hotel, Spokane, 
Wash. Annual. 

Feb, 22-24, 1932—Kentucky Retail Lumber Dealers’ 

Association, Brown Hotel, Louisville, Ky. An- 


Feb. 


Insti- 
Annual, 

& Building 

John Marshal] 


Feb. Lumber 


Feb, Lumbermen’s 


Milwaukee, Wis. An- 


nual, 
Feb, 24-25, 1932—North Dakota Retail Lumber- 
men's Association, City Auditorium, Fargo, N, 


D. Annual, 


Feb. 24-26, 1932—-Nebraska Lumber Merchants’ As- 
sociation, Lincoln Hotel, Lincoln, Neb. Annual, 


Feb. 25-26, 1932—Mississippi Retail Lumber Deal- 
ers’ Association, Robert E. Lee Hotel, Jack- 
son, Miss. First annual. 





March 10-11, 1932—South Dakota Retail Lumber- 

men’s Association, Watertown, S. D. Annual. 
12-14, 1932—-Lumbermen’s Association of 

Texas, Texas Hotel, Fort Worth, Tex. Annual, 

May 12-13, 1932—Florida Lumber & Millwork As- 
sociation, Orlando, Fla. Annual. 


Apr. 





Plans for Connecticut Annual 


New Britain, Conn., Dec. 1—Hugh S. Mc- 
Kenna, of the New Britain Lumber Co., as 
chairman of the convention committee is look- 
ing for an exceptionally large turnout of Nut- 
meg State lumbermen at the thirty-ninth annual 
convention of the Lumber Dealers’ Association 
of Connecticut, to be held December 10, at the 
Shuttle Meadow Club, here. Assisting Mr. Mc- 
Kenna in his ambitious task of making the com- 
ing annual an outstanding success are W. F. 
Terrill, Meriden Lumber Co., Meriden; H. E. 
Thompson, Watertown Lumber Co., Water- 
town; H. E. Sheppard, New Britain Lumber 
Co., New Britain; George H. Loewenthal, Gus- 
tav Loewenthal & Sons, Middletown, and Earl 
Chappell, Capitol City Lumber Co., Hartford. 


Will Hold a Certified Convention 


In an announcement of its coming annual 
meeting which has been called “A 1941 Con- 
vention Held in 1931,” the Associated Leaders 
of Lumber & Fuel Dealers of America asked 
“Why not a guaranteed convention?” Then by 
way of showing its faith in the constructive 
value of this meeting the following guaranty is 
offered : 

The Associated Leaders guarantees the 
“1941” convention to be a sound and construc- 
tive value to every dealer who attends the 
session. To any dealer who for any reason 
considers that his attendance costs more than 
the ultimate benefit to him, we will give full 
credit for his cash expenses in attending, ap- 
plying this credit against his Associated Lead- 
ers’ membership franchise or materials. 





This convention will begin on Monday, Dec. 


7 and continue through Wednesday, Dec. 9. Its 
program is intensely practical and in order that 
those in attendance may get the full benefit of 
the time expended there will be no entertain- 
ment features. 

Indications are that this convention will be 
largely attended and will be one of the most 
constructive ever held by any branch of the 
lumber industry. 


Arkansas Plens Second Annual 
Forest School 


Littte Rock, Ark., Noy. 30.—Lumbermen 
of Arkansas and others interested in forestry 
have been invited to attend the second Arkansas 
Extension School of Forestry to be held in 
Camden, Dec. 17 and 18. The school will be 
conducted by the extension service of the Col- 
lege of Agriculture, University of Arkansas, 
under the direction of Charles A. Gillett, ex- 
tension torester. 

An excellent program has been arranged for 
the two days with several prominent lumbermen 
participating. L. K. Pomeroy, president of the 
Ozark-Badger Lumber Co., of Wilmar, will 
discuss “An Economic Analysis of the Lumber 
Industry ;” G. M. Neal, manager of chemical 
plant, Crossett Lumber Co., of Crossett, will 
tell about “The Chemical Wood Industry ;” Al- 
bert Strauss, of the Malvern Lumber Co., of 
Malvern, and chairman of the Arkansas Forest 
Commission, will take for his subject “The 
Arkansas Forest Commission—Its Plans ;” and 
an address on “Permanent Forests and_ the 
Manufacturing Industry,” will be made by T. 


J. Gaughan, president of the Rockwell Manu- 
facturing Co., of Camden. 


Other features of 
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December 5, 1931 

the program will include a talk by L. H. Hart- 
wick, a farmer of Arkadelphia, on “Have My 
Farm Woods Paid?” and an address on the 
evening of the first day by R. K. Barner, of 
Fordyce, boy winner of the State essay contest 
on fire prevention, whose topic will be “The 
Value of Forest Fire Prevention to Dallas 
County.” 





New York, Dec. 1.—Directors of the Nylta 
Club have announced that its annual Christmas 
party will be held on the night of Dec. 19. It 
will take place in the grand ballroom of the 
Hotel Astor, and will hide under the disguise 
of “Un Nuit a Paris.” Decorations and the 
menu will be French, the directors say, but 
they hasten to explain that the entertainment 
will be strictly Nylta. Members whose dues 
are paid up are entitled to one ticket each. 
Guest tickets will be $10 apiece. 

At its meeting last Friday the club was en- 
tertained by movies of the construction of the 
new George Washington Bridge across the 
Hudson. A. W. Richardson, of the Port of 
New York Authority, explained the pictures 
to the lumbermen, and answered questions 
about the construction problems. The bridge, 
one of the largest suspension jobs in the world, 
is hung from 232 strands of wire, the weaving 
of which from Manhattan to Jersey was clearly 
shown. Mr. Richardson was introduced by 
Willi Welch, of A. M. Oesterheld & Son. 


Vermont Retailers Organize 


Barre, Vr., Dec. 1-—Lumber dealers of the 
Green Mountain State have organized the Ver- 
mont Retail Lumber Dealers’ Association, 
whose first annual meeting was held here in 
the Barre Hotel. Earl B. Smith, Smith Lum- 
ber Co., Rutland, acted as temporary chairman 
of the organization meeting and later was 
elected secretary of the new association. Loren 
Allen, Allen Lumber Co., Barre, was chosen 
president. It was voted to affiliate with the 
Northeastern Retail Lumbermen’s Association 
and hereafter to hold the annual meetings in 
September. 

There was interesting and spirited discussion 
of the Vermont lien law and it was agreed that 
the present law should be studied and amended 
to make it more effective from the viewpoint 
of the building material dealer. Another vital 
local problem considered was that of competi- 
tion between the lumber dealer and small saw- 
mills operating in his territory. 

Secretary-Manager Paul S, Collier of the 
Northeastern Retail Lumbermen’s Association, 
told about some of the many benefits to be 
derived through co-operation and association 
trade activities. 


Expect Record Attendance at Bay 
State Meet 


_ Boston, Mass., Dec. 1.—Led by Fred D. 
Sterritt, of the F. D. Sterritt Lumber Co., 
Cambridge, as chairman, the convention com- 
mittee is putting the finishing touches on ar- 
rangements for the thirty-first annual conven- 
tion of the Massachusetts Retail Lumber Deal- 
ers’ Association, to be held Dec. 12, at Hotel 
Statler, here. Preliminary indications promise 
that the coming annual of the Bay State dealers 
will be a record breaker in attendance, in in- 
terest and in all-around worth while program 
leatures. 

_Following registration, the first business ses- 
sion is scheduled for 10 a. m. with an opening 
address covering up-to-the-minute dealer prob- 
lems by the president, Ulmont D. Carlton, of 
the Dix Lumber Co., Cambridge. Joshua A. 
Nickerson, of the Nickerson Lumber Co., 
Chatham, will lead discussion of a topic that 
intimately concerns every branch of the lum- 
ber industry, namely, that a retailer may not 
claim rights in the distribution of lumber out- 
side his own trade territory that he does not 
accord to manufacturers and wholesalers in his 
own lumber area. 
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A feature will be an address on “Your Busi- 
ness and Mine” by Benjamin W. Downing, 
president of the Northeastern Retail Lumber- 
men’s Association, discussing the question of 
whether or not the retail lumber dealer is doing 
a good job in selling his materials to the con- 
tractor and the consumer and selling himself 
to his fellow dealers. Interesting details of 
President Hoover’s conference on home owner- 
ship being held in Washington this week and 
what it means to the retail lumberman are to 
be the subject of an address by Secretary- 
Manager Paul S. Collier, of the Northeastern 
association. 


South Dakota Association President 


Resigns 

HarrispurG, S. D., Nov. 30.—C. H. Casler, 
formerly of Huron, S. D., but now connected 
with the J. H. Yost Lumber Co., of Hastings, 
Neb., last week tendered his resignation as 
president of the South Dakota Retail Lumber- 
men’s Association. At a meeting of the asso- 
ciation directors President Casler’s resignation 
was accepted with sincere regret and Max F. 
Nobis, of Mitchell, S. D., was chosen to serve 
as president until the next annual convention 
to be held at Watertown on March 10 and 11, 
1932. 





New Hampshire Retailers Elect 


Nasuua, N. H., Dec. 1.—The annual meet- 
ing of the New Hampshire Retail Lumbermen’s 
Association was held here at the Nashua Coun- 
try Club and officers were elected for the en- 
suing year as follows: 

President—James L. 
& Co., Nashua. 

Vice president—F. R. 


Bickford, J. H. Tolles 


Meredith. 


tobinson- 


Prescott, 
Treasurer—Ernest R. srett, 
Brett Lumber Co., Keene. 
Secretary—C. P. Cronk, 
tries, South Tamworth, 
Directors—John A. 
& Sons, Hampton, 
Littlefield Lumber 


Tamworth Indus- 
Janvrin, J. A. Janvrin 
and Harold A. Littlefield, 
Co., Portsmouth. 

Reviewing lumber trade conditions in New 
Hampshire, President Bickford stated that al- 
though there have been great changes in the 
prices of building materials and many adverse 
circumstances, the construction business in New 
England has held up better than in most sec- 
tions of the country. 

W. D. Veazey, of the Boulia-Gorrell Lumber 
Co., Laconia, urged the dealers to stress the 
use of native woods for all purposes to which 
they are adaptable. Stating that native lum- 
ber can be manufactured to meet the standards 
set up by other species, Mr. Veazey pointed 
out that New Hampshire conditions are such 
that a large number of sawmills may be profit- 
ably operated in conjunction with retail yards. 

George Chick, of John F. Chick & Son, Sil- 
ver Lake, said that the big problem before the 
dealer is to keep down overhead costs and to 
pay strict attention to collections. John A. 
Janvrin spoke hopefully of conditions in his 
territory and suggested ways and means for 
stimulating business. A. W. Stevens, Concord 
Lumber Co., and E. F. Boutwell, Boutwell 
Lumber Co., Concord, brought out some of the 
dealers’ everyday problems in the interesting 
discussions they led. 

President Benjamin W. Downing, of the 
Northeastern Retail Lumbermen’s Association, 
and Secretary-Manager Paul S. Collier and 
lield Secretary James F. Luby were conven- 
tion guests. Mr. Downing spoke on the value 
of co-ordination and co-operation in solving 
mutual problems of the dealers. He stressed 
proper markup as an essential element of suc- 
cess when volume of business is reduced. He 
said that a serious deterrent to renewed build- 
ing activity is high cost of labor, while there 
is an actual shortage of small single houses 
which banks refuse to relieve by loosening up 
on mortgage money. 

Mr. Collier asserted that his active travels 
throughout Northeastern territory had con- 
vinced him that many concerns will show a 


47 








Low Cost of Operation 
Guaranteed Results 


um 


NATIONAL 
DRY KILNS 


If you now have kilns which are not 
satisfactory or sufficient we will re- 
model them at nominal cost, giving 
you 25% increase in capacity and 
I} best quality dry lumber. 








Results guaranteed 


| 


Financing to suit you 
Our estimate costs you 
nothing 


The National Dry Kiln Co. 


437 West Georgia Street 
Indianapolis Indiana 


Eastern Representative: 
C. A. FIELDS, Eagle Mills, Troy, N. Y. 

















Make Profits for Your Shop 
With a Lange Glass Edger 





Our smallest model 







The Lange 


“ECONOMY” | 
EDGER 


for Your 
Shop Bench 


Less Motor $55 


With Motor $70 


There is a model of Lange Glass 
Edger for every glass shop need. 
Lange Edgers cost little to buy, 
and less to run. 


SEND FOR OUR 
LITERATURE TODAY 


Henry G. Lange Machine Works 


Manufacturers of all types of 
glass grinding machinery. 


166 N. May St. CHICAGO, ILL. 
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good profit for 1932 despite general business 
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of the structure, which will be completed April 




















conditions, resulting from eager willingness to 14, 1934. 
try out new methods, aggressive selling of prod- It will be Chicago’s largest office building 
ucts at adequate markup, and harmonious co-  withanet rentable area of about a million square 
operation with fellow dealers in their trading feet, and a height of 535 feet. In the Corridors 
area. Interesting technical details of markup above the second floor, and in the offices, the 
principles were discussed by Mr. Luby, based trim, doors, frames, and wire molds will be 
on a paper prepared by William Lucas, of the American walnut. All the office spaces wij The su 
Eastern Millwork Bureau. have maple floors. The main sections’ of the Yet su 
—E building will ~ 23 stories, and a 19-story Have Vv 
tower will rise above that. It is interesting to 
Goes Into Auto Headlight note -_ one of the numerous new ideas which No pit 
J 2 the architects, Graham, Anderson, Probst & Tt has 
Y ellow Pine Business White, are including in the plans for this build. — , 
Pi : . : ing is consideration for the appearance of the 
| . ; PoRTLAND, Ore., Nov. 30 —Charles G. Atkin- roof. Instead of the usual black tar, or dirty And, a 
The Aristocrat of Structural Woods son, former lumberman with a host of friends gravel, the roofs of this building will be con. Thi Be 
in all branches of the lumber industry through- structed of quarry tile in pleasing color com- r — 
[he mill shown above is cutting out the United States, has entered a new field binations. d ; Great 
of effort. He has recently become distribution Work already is under way, and in all about — 
the same strong, durable Long manager for Light-Er-Way_ Safety-Lite Co., 700,000 feet of Douglas fir will be used for the ean 
Leaf Yellow Pine that vou have with offices at 701 Board of Trade Building, lagging of the caissons. The George A. Fuller om : 
: : Portland. Co. is the general contractor. In the middle = % 
known for generations. Mr. Atkinson was for many years connected West, only the Chicago post office surpasses . 
with the Arkansas Soft Pine Bureau, and was this building in magnitude, and it is having q For ot 
“WIER” Long Leaf Yellow Pine particularly well known in the middle West beneficial effect on the business minds in this And h 
; and the South before coming to the Pacific city, aiding in the relief of the unemployment Anoth 
embraces all items from the coast. He came to Portland as sales manager situation, for already 500 men are employed : 
smallest pattern in mouldings to for the Pacific Spruce Corporation; later he in three 8-hour shifts, on the caissons, and later Inevit 
. ai engaged in the manufacture of spruce lumber, 2,000 will be busy at once. The v 
large structural timbers. and also conducted a wholesale lumber business. ———— And ¢ 
Light-Er-Way lights are made from the high- | TF Ss | ? 
est grade Mazda bulbs for automobile head- nsta ing pecia ‘Conveyor Now 
I’'sthe FIBER that Counts lights. This light provides a great improve- D Some 
ment for automobile road illumination. The end ryer Becav 
of the bulb is a mirror which throws the light Portsmoutu, Va., Nov. 30.—The Planters § 
back against the reflectors in such way that it Manufacturing Co., manufacturer of fruit and 
WIER Ho} ‘le a WN 3 is concentrated on the read, where the light is vegetable packages, of Portsmouth, is making 
needed, coming off the upward slant, and at some important improvements at its West Nor- CoLt 
LU 4 <j co the same time it eliminates the glaring light in Loan ] 
e the eyes of approaching motorists. Mr. Atkin- this we 
ss lolUl-yneol. tana > ¢-<— son is very enthusiastic about this new product, For tv 
v . which he says is the best auto light available, closely 
: : A} =oand makes driving at night more safe. should 
Mills, WiergaTe,.Texas. teen. i a 
-_ Award ailioe Coseeain for ie ' — 
. . IDAHO “1 ye i (Res 
: ¢ 
White Pine MINNESOTA New Mammoth Office Building ¢ 
For a week or so there has been much specu- H 
LONG and SHORT LEAF lation in the Chicago lumber trade as to the Wi 
ALSO ll ° placing of the orders for the lumber and veneers the 
Ye Ow Pine = be used in the construction of the Field = ——- - — aS 
suilding, which is expected to be completed . — 
WM. SCHUETTE CO, | ior the Marshall Field Estate in about three fligh powered Moore conucyor basket diver 
. years, to take an important place in the La Salle ? <7 aes Sena — interes 
Pittsburgh. Pa. New York, N. Y. Street canyon eg It nes adie Gan at West Norfolk, Va. hear } 
weeks ago that the millwork contract had been 2 , ° : , , obsess 
»~ slaced with Carlson, Holmes & Bromstad et ones “— eae oS of den” 
(Inc.), and this Chicago firm last week told Se ae ye ae Geyer © world 
GOLDSBORO the AMERICAN Pee that the 350,000 age a, rhe oe bang at m a . We 
feet of . » ‘ - o " le plan d 1S CIN remoc eled to use Compriete vavine 
RN. e. PINE ro oa — — ‘Ca new heating, humidifying, ventilating and forced — 
Our “Jiffy Service”, by rail and water, will cago. The 150,000 feet of walnut veneers has Circulation equipment. A special design of pat- Fare fi 
keep you supplied with all items in ‘ not been bought yet. — psd —s also is — — go in 
Several lumber manufacturers were compet- Wich will make the dryer a continuous system. eople 
YARD STOCK SHED STOCK ing for the job of furnishing the 1,500,000 feet Wet or “green” baskets and hampers will be fed vies 
Let us prove it on your next order. of maple flooring, and there were frequent imto one end of the dryer and at the opposite they 
JOHNSON & WIMSATT rumors as to who got the contract. Wednesday, ¢nd they will be discharged properly dried. The As 
WASHINGTON, D. c ry however, from the office of Carlson, Holmes & "ew type dryer, which is of patented design, 1s but hn 
Bromstad (Inc.) came word to the American — being engineered and the equipment supplied by year 
LuMBERMAN that the flooring had been bought the Moore Dry Kiln Co., Jacksonville, Fla. back 
1 Kinds o _ the Robbins Flooring Co., of Rhinelander, . — ned : 
is. wreak 
PINE LUM BER The 42-story building, in the heart of the Uses Only IIlinois-Made Prod- sut t 
for Building or Loop financial district, will occupy the entire : <<“ - home 
ratir Purposes half-block bounded by La Salle and Clark ucts in New Building savin 
AIR DRIED KILN DRIED streets on the west and east and Adams Street Lacon, Iut., Dec. lndicotion (ts frm be could 
on the south. The Home Insurance Building, ie is inner had | 
ROUGH OR DRESSED the world’s first steel-skeleton skyscraper (this lief in the use of home products and also show- ;* 
Tell Us Your Needs fact has been definitely decided, after a lot of ‘8 the wide diversity of Illinois industries, the that 
PM.Bar ger LumberCo.| argument, by a committee of architects, his- Public Service Co. of Northern IIlinois, in the and | 
RESVILLE. N.C. torians and others), was torn down to make Construction here of a new store and office takes 
room for the first section of the building, the >uilding, used nothing in the work that was not ofter 
= caissons of which already are being sunk, and @ Product of Illinois. A statement by one of intri 
17 17 when, on May 1, 1933, the first unit is com- the officials said that from the lock on the front acter 
VON PLATEN-FOX COMPANY pleted, it will house the tenants of the old ‘oor to the shades on the rear windows and call 
Atay nating Ap aan Edison Building and the Standard Trust Build- from the stones of the foundation to the roof, wan 
. . ing, as well as the tenants of the Home Insur- Illinois-made products were used. Among the to | 
Manufacturers of 17 different species ance Building which have been moved to quar- rece a2 that nt preter ae oe that 
ters in the Standard Trust Building. Then the new building are Chillicothe, North Chillicothe, say 
of Northern Hardwoods other two buildings (Edison and Standard) will Sparland, Kankakee, Waukegan, Chicago is 
17 17 be demolished to make way for the remainder Heights, Streator, and Lacon. 








a, 193) 


ed Aprij 


building 
1 Square 
¢ Tidors 
Ices, the 
Will be 
ces will 
5 Of the 
19- Story 
sting t 
iS. which 
“obst & 
1s build. 
> of the 
or dirty 
be con- 
Or Com- 


ll about 
for the 
. Fuller 
middle 
Irpasses 
aving a 
in this 
lovment 
nployed 
nd later 


yor 


lanters 
uit and 
making 


st Nor- 





n of a 
rver of 
use at 
plete 
forced 
of pat- 
stalled, 
system. 
be fed 
pposite 


I. The | 


ign, is 
ied by 
la. 


od- 


m_ be- 
show- 
2s, the 
in the 
office 
as not 
me of 
front 
s and 
roof, 
2 the 
r the 
cothe, 
licago 


' 


lad 





December 5, 1931 


AMERICAN LUMBERMAN 











[THE LUMBERMAN POET 


lt Must 


The summer is the time of growth. 
Yet summertime and wintertime, 
Have we not both? 


No pine-tree grows through all the year. 
It has its spring and summer days, 
Then winter’s here. 


And, as it is with every pine, 
Things have their seasons, even this 
Great land of mine. 


For years it grew—perhaps too fast 
And now it’s standing still awhile 
Till winter’s past. 


For only fools are whimpering, 
And say this land will never know 
Another spring. 


Inevitably time moves on— 
The winter time, the summer time, 
And dark, and dawn. 


Now all we need is work and trust. 
Some day the turn will come again, 
Because it must. 


Between Trains 


Cotumsus, Onto—The Ohio Building & 
Loan League had its annual convention here 
this week and its annual banquet here tonight. 
For two reasons, the fact that they are so 
closely identified with the lumber industry, or 
should be, and the fact that there is so much 
talk of frozen real estate loans, we were rather 





is the 


HE. thrifty 


man who spends his money. 


man today 


With prices at present levels, it is 
the buyer who makes the profit. 











(in your behalf, gentle reader), to 
the members felt about the present 
(Some people call it the “depres- 
we think “obsession” is a_ better 


interested 
hear how 
obsession. 
sion,” but 
world). 

We found that people are keeping up their 
payments to the building and loan remarkably 
well. The reason is that they are people who 
are figuring on owning a home, and they didn’t 
go into this thing blindfolded. That kind of 
people don’t, as a rule. They not only figured 
what they could pay, but they also figured what 
they couldn't pay, if anything happened. 

As you know, anything did, and everything, 
but human nature saved the day. The $3,000-a- 
year man who bought $3,000 worth of stocks 
back in 1928 wasn’t the kind who figured very 
far ahead. He knew everything was going to 
break right for him, so now he is broke right. 
But the $3,000 a year man who bought a $3,000 
home wasn’t so sure, even when he was only 
saving for it. He didn’t bite off more than he 
could chaw. So the building and loans haven't 
had such a hard time of it. 

And real estate hasn’t bothered the concern 
that realized what real estate is. The building 
and loans did, but many of the banks didn’t. It 
takes months to realize on a foreclosure, and 
often 30 percent of the principal, thanks to the 
intricacies of the law, but a lot of the banks 
acted as though a real estate mortgage were a 
call loan. In consequence, when depositors 
wanted their money in a hurry, and banks had 
to have their money in a hurry, they found 
that real estate loans are not collected in that 
Way. 


In other words, to put it plainly, though un- 
kindly, the building and loan people knew their 
business, but a lot of the banks didn’t know 
theirs. 


We See b' the Papers 


As wheat goes, so goes the nation. 


in Wall 


“bullish rumors” 
We'll say they are. 


There are said to be 
Street. 

If the 
engage the 


Navy team loses its goat it might 


Northwestern team. 

A lot of the losers are going to wonder why 
they called them charity games. 

A lot of people advocate taxing the rich man, 
but where you going to find one? 

The wife says pigskin will wash. She surely 
didn’t get the information from a pig. 

“Chicagoan May Marry Roszika Dolly.” 
Well, he may as far as we are concerned. 

It must be remembered, too, that the South- 
ern California team didn’t have its climate 
with it. 

This seems to make 
tional champion, if 
Northwestern. 


Northwestern the na- 
you happen to be from 


A Chinese general says he will 
last man.” 
last man. 

Northwestern won the championship. 
some fool friend said, “Come on, let’s 
just one more.” 


i “fight to the 
And he will see to it that he’s the 


Then 
have 


number of people now wish 
that awful income tax they 


A considerable 
they had to pay 
used to have to. 


Dublin has Kathleen Plunket, 111 years old. 
Well, some of us may yet see stocks back 
where they were. 

Not mentioning any place in particular, a 


lot of people believe that a tax raise will raise 
something else. 

At the Depauw-Boston game they seated us 
in seat 9, row 9. People can spot a Hoo-Hoo 
as far as they can see him. 

Chicago teachers have been paid only once 
since April. If we were the teachers we would 
announce a recess until we were. 

We had a nice visit Saturday night with Vice 
President Curtis. He is the kind of fellow who 

well, it’s hard work not to start calling him 
Charlie. 

Who is_ the 
You'd be surprised. 
the other day that it 
of Depauw. 


season's greatest halfback? 
We told Grantland Rice 
was Don Wheaton, 


Judgment 


The man around the place today 

Had need of posts, posts right away, 

And so we cruised about a bit 

And found two oaks we thought would fit. 
They weren’t very much as trees, 

And so I told the man, “Take these. 

None of the other timber touch, 

3ut these two won't amount to much.” 


3ut, when he came with ax and saw, 

I asked myself, “Am I the law 

And judge and jury to condemn 

Two trees to death, as I have them? 
They’re crooked. Was I always straight? 
They lean. But have I not of late 
Leaned also with the storms of fate?” 


And so unto the man I spoke: 

“Take that dead hemlock—leave the oak.” 
“All right, sir,”—but his look was plain: 
He said all right, but thought insane. 

Yet, in the errors of my youth, 

What if some other judge, forsooth, 

Had walked life’s woods and looked at me 
And judged me as I judge a tree? 
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GRADE MARKED—TRADE MARKED 


YELLOw PINE 


YARD AND SHED STOCK 
LATH AND SHINGLES 
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Our modern dry kiln facili- 

ties enable us to season lum- 

ber to the moisture content 
you require. 
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EMPORIUM FORESTRY CO. 
General Office: Conifer, N. Y. 
Mills: Conifer, N. Y., Cranberry Lake, N. Y. 


New York Office New England Office 
5635 Grand Central Term. 161 Devonshire St., Boston, Mass. 
Phone, Murray Hil16514 Phone, Hancock 6789 


Manufacturers of Band Sawn 
HARDWOODS, SPRUCE 
HEMLOCK, WHITE PINE 
HARDWOOD FLOORING 








“WARS AW-71 COM 
LONG -LEAF PINE” 


GRADE MARKED 
2x4 2x8 


2x6 


THOROUGHLY AIR DRIED—STRAIGHT 


WARSAW LUMBER CO. 


WARSAW, GEORGIA 











“The Heart Content’’ 


Have you delayed giving your wife this 
new book by ‘‘the lumberman poet’’? Let 
us send it to you—take it home to her— 
how it will cheer her up! $1.50 postpaid 


Address the Publisher 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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CI PACIFIC COAST Co 





YES 


WE ARE STILL 
IN BUSINESS 


Operating the largest (rail shipping) 


Wholesale Lumber Organization 
on the Pacific Coast! 


Our entire force is still on the job—no re- 
duction in personnel—_AND NO REDUCTION 
IN SALARIES. 


We cover the ENTIRE FIR BELT west of 
the Cascades from and including British 
Columbia and Vancouver Island to Southern 
Oregon with our own buyers. 


We offer our selling connections this unsur- 
passed service and source of supply 365 days 
in the year. We also offer our entire organi- 
zation to EASTERN and MIDDLE WESTERN 
WHOLESALERS as a BUYING SERVICE. 
(Write for particulars.) 


THERE IS A REASON 


why we have been able to maintain our 
position during this period of depression. 


SEND US YOUR NEXT 
ORDER—OR INQUIRY 


M.A.Wyman Lumber Co. 


907-8 White Bidg. Seattie, Wash. 


MEMBER NATIONAL - AMERICAN 
WHOLESALE LUMBER ASSOCIATION 











SURETY BOND BRAND 
“PROTEKT-WRAPT” 





V X 


Red Cedar Bevel and Bungalow 
Siding and Surety Bond 
Brand Shingles are 


SUPERLATIVE QUALITY 
NATIONALLY ADVERTISED 
EASIEST TO RESELL 


Anything in Cedar, and — through our 
Coast connections — any mixture of Fir, 


Hemlock and Cedar 
BROS. MILL CO. 


RIDGEFIELD, WASH. 





Factory Lumber 
Both FIR and SPRUCE 
also Fir Battens, Lattice or Mould- 


ings in straight cars or mixed with 
other items of yard stock. 


John D. Collins Lumber Co. 
White Bidg., SEATTLE, WASH. 








LUMBERMEN! 


Write now for our catalog telling 
about our books that'll 


HELP YOU MAKE MONEY 


AMERICAN 431 S. Dearborn St. 
LUMBERMAN Chicago, III. 


AKOOW 
AKROO™D 
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Hardwood Trend Stronger 


Prices Tend to Advance 


MEMPHIS, TENN., Nov. 30.—Domestic de- 
mand for southern hardwoods continues excep- 
tionally slow, while there is still a good demand 
from overseas, particularly from England. De- 
mand from England is not quite as lively as it 
was, but shipments are heavy. Prices are show- 
ing some tendency to advance, particularly those 
of red and white oak, and advances tend to 
discourage foreign buying. Domestic demand 
continues very spotted. A nice inquiry comes 
from the automobile manufacturers. There is 
slightly better demand from furniture manufac- 
turers, but it is far from normal. The box and 
crate manufacturers continue to buy. Demand 
from sash and door and interior trim plants is 
poor. The flooring manufacturers are not in 
the market for any volume of rough stock. 

Production of hardwoods continues around 30 
percent of normal. Mills are not planning on 
larger output. Hardly any mills are running 
more than three or four days per week, and 
some are on only temporary operation. 

The extension of the present intercoastal rate 
of 35 cents on hardwoods, either light or heavy, 
from all Gulf ports to Pacific Coast ports, 
through January, 1932, was announced this 
week by the Phillips Forwarding Co. 

The same organization also announced reduc- 
tion in the rate on hardwood lumber, both light 
and heavy, from Gulf ports to Buenos Aires 
and Montivideo, South America, from $19 per 
thousand feet to $12. The rate is good through 
December, 1931, on the contract basis. 

R. C. Stimson, Stimson Lumber & Veneer 
Co., and J. D. Huffman, secretary National 
Lumber Exporters’ Association, will leave to- 
night for New Orleans to attend a meeting with 
the steamship operators in reference to chang- 
ing the present form of contract, which has 
been signed by the majority of hardwood ex- 
porters. Emmett Ford, New Orleans, will join 
the Memphis men at this conference. 

Axel H. Oxholm, director National Commit- 
tee on Wood Utilization, addressed a group of 
exporters at a meeting held at the Tennessee 
Club on last Wednesday. The meeting was 
called by Joe Thompson, president National 
Lumber Exporters’ Association. Mr. Oxholm 
outlined a program of co-operation which he 
thought should be undertaken by hardwood 
manufacturers. 

E. C. Gause, president Gause-Beard Plywood 
Co., Memphis, who has been seriously ill, is 
reported improving. 


Small Orders Make Good Total 


3oston, Mass., Dec. 1.—Hardwood distribu- 
tors are pleased by the interest shown by for- 
eign customers. Domestic demand for No. 2 
common oak is fairly good, and prices show 
a rather firmer tone. Ash and chestnut have 
been receiving attention. Demand for gum is 
disappointing, and inquiry for poplar is inclined 
to drag. Well equipped distributors find that 
sales during the last few weeks have absorbed 
more lumber than is generally realized. 

Flooring remains quiet, and prices are easy. 
Quotations: Plain white oak, clear, $58@61.50; 
select, $46@50.50; No. 1 common, $33@38.50; 
first grade Michigan maple, $58.50@60; first 
grade Michigan and Wisconsin birch, $53.50@ 
56. 

Lumber. quotations, 4/4, FAS and No. 1: 
Ash, $68@77 and $44@49; basswood, $63@67 
and $42@48; beech, $67@72 and $46@50; 
birch, $70@80 and $45@52; maple, $70@75 and 
$4853; oak, plain hard red, $68@72; No. 1 
common, $50@53; white, $88@93 and $53@55; 
plain soft white, $105@110 and $61@67; quar- 
tered medium texture white, $120@125 and 
$75@80; soft, $145@150 and $83@90; poplar, 


medium texture, $73@.80; saps, $50@53 anj 
$40(@44; soft, $97@103; saps, 
$48@52. 

The Barris Lumber Co. brought in a ship- 
ment of 3,954 pieces of red lauaan lumber from 
Manila last week. 

Maple is much in vogue of late for reproduc. 
tions of Colonial furniture, which are being 
featured here in the Northeast by leading retajj 
establishments. The Paine Furniture Co., of 
Boston, is featuring maple in full page adver. 
tisements, some in rotogravure. 


$6672 and 


Coast Using Local Hardwoods 


San Francisco, Catir., Nov. 30.—Hard- 
woods continue to reach San Francisco mainly 
by boat, the southern hardwoods being shipped 
via the Canal from New Orleans. Magnolia 
and oak are reshipped from San Pedro by rail 
for interior California, and by boat for San 
Francisco and other Pacific Coast ports. Hard- 
woods from the Wisconsin region are reaching 
San Francisco by rail, but orders for these 
species are not frequent. 

Philippine mahogany reaching San Francisco 
is principally for local consumption. The East 
is buying this type of lumber on a hand to 
mouth basis, and what little is used is shipped 
by rail. Philippine hardwoods, red lauaan and 
white lauaan, are used primarily for furniture 
and interior trim, while a good quantity of 
Philippine hardwood is being used by railway 
companies and for the manufacture of automo- 
bile bodies. 

Local hardwoods, Oregon alder and Oregon 
maple, are now being used extensively for the 
manufacture of cheaper furniture, and have con- 
siderably cut into trade in magnolia on_ this 
Coast. 


Mill Stocks Are Depleted 


Lovuisvitte, Ky., Nov. 30.—Only a few scat- 
tered orders for hardwoods are reported, and 
there is not a great deal of business on the mill 
books. Few consumers have any business of 
size in hand, or anticipate much before Jan. 1 
to 15, with the exception perhaps of the auto- 
motive industry. Demand for material from 
planers or millwork concerns is_ seasonally 
smaller. Hardwood flooring trade has held up 
fairly well, however, and has been responsible 
for fair sales of Nos. 1, 2 and 3 A grades of 
oak, at slightly better prices. Red oak inch No. 
1 common has been the best seller of late, there 
being some domestic as well as export demand 
reported. Some white oak, in 5/ to 8/4, No. 1 
common, was sold. Reduction of red oak stocks 
is resulting in white oak moving a bit better. 
Oak stocks are becoming depleted. Common 
poplar has been in more active demand, and at 
slightly better. prices, and stocks of common as 
well as FAS and saps and selects are reaching 
a low point. Quartered sap and plain red gum 
have been in slow movement but some inch 
Nos. 1 and 2 common has sold. Ash is about 
the slowest item. A little No. 2 magnolia and 
No. 1 cottonwood have been moved. Willow 
is quite dull. Veneer and plywood business is 
very dull, with but few plants operating more 
than 40 or 50 percent of capacity. Some such 
concerns are down, or those having more than 
one plant are operating only one. 

Prices of inch stock f. 0. b. Louisville are un- 
changed; Poplar, FAS, southern, $65; Appa- 
lachian, $80; saps and selects, southern, $45; 
Appalachian, $50@52; No. 1 southern, $29@ 
31; Appalachian, $3537; No. 2-A, southern, 
$23@25; Appalachian, $28@30; No. 2-B, $19@ 
21. Walnut, FAS, $175; selects, $125; No. 1, 
$60; No. 2, $32; Sap gum, FAS, $35; common, 
$2325; quartered, FAS, $45@50; common, 
$30@ 34. 


Red gum, plain, FAS, $70@75; com- 


For Current Market Prices on Hardwoods See Pages 58 and 59 
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mon, $38. Ash, FAS, $65; common, $37. Cot- 
tonwood, FAS, $34(@37 ; common, $25; South- 
ern plain red oak, FAS, $58; common, $37; 
plain, white, southern, FAS, $70@75; common, 
339; Appalachian plain red oak, FAS, $65; 
common, $42; Appalachian plain white oak, 
FAS, $80; common, $45; Appalachian quart- 
ered white, FAS, $125; common, $65@70; 
southern quartered white oak, FAS, $110; com- 
mon, $62@65; southern quartered red oak, 
FAS, $80; common, $52.50; sound wormy 
oak, $24. 


Larger Size Radio Cabinets Staging 
Comeback 


Consumption of hardwoods by the radio cabi- 
net factories declined during the last year be- 
cause of the encroachment of midget size radios. 
There is evidence, however, that the public is 
turning once more to larger radios, because of 
the fact that they give a better quality of repro- 
duction. The midget set is shrill, because it is 
unable to reproduce true low notes or true over- 
tones. In order to reproduce correctly both low 
and high notes a certain amount of baffle board 
is required along with the loud speaker, radio 
engineers stating the amount of the needed 
bafe to be thirty inches. This amount of baffle 
can not be provided by the midget set. The 
larger cabinet sets can easily provide for it, and 
the margin of difference in their performance is 
sufficient to win them the preference in many 
instances. It is therefore expected that there 
will be a trend to increased consumption of 
hardwoods for radio cabinet manufacturing. 


Auto Body Builders Buy More 


JACKSONVILLE, FLA., Nov. 30.—Very little do- 
mestic business is being offered the hardwood 
mills, but there is a much better export demand 
than domestic trade. Further curtailment is in 
view at all of the hardwood mills in the South- 
east. It is noted that the automobile body 
builders are buying more stock than they were 
afew weeks ago. 


Larger Inquiry Finds Prices Firm 


CINCINNATI, Oun10, Nov. 30.—Substantial in- 
crease in inquiry from planing mills and eastern 
wholesalers, also from automobile plants and 
furniture manufacturers, featured the market 
this week. The inquiries are largely for No. 1 
common, 4/4 and thicker oak, ash, chestnut 
and poplar. Demand for dimension stock is 
improving, mills are getting a good volume of 
inquiry from automobile body builders. Makers 
of cabinets and davenports are also coming back 
into the market more actively. Oak flooring is 
very draggy, with prices barely steady. 

There is difficulty in turning inquiries into 
orders, because of variance of price views. 
Most prospective buyers are trying to pick up 
bargains, and seem to realize that prices will 
not stay long at present levels. Sellers of hard- 
wood are not eager to make sacrifices, and are 
inclined to stiffen in their price ideas. Distress 
stocks are virtually exhausted. The Appalachian 
market is pretty well in hand, by reason of cur- 
tailment and restrictions of offerings by pro- 
ducers in West Virginia and Kentucky. Dry 
stocks at mills are becoming much broken, and 
there is not the assortment that there was avail- 
able thirty or sixty days ago. Placement of 
mixed-car lot orders is becoming difficult. It 
is dificult to obtain straight cars of some items, 
especially 14-foot lengths, but as a rule straight 
cars are easier to obtain than mixed. 

The Canadian situation is clearing. Some 
customers are asking for extensions in the hope 
that Canadian exchange will come back. Buy- 
ing from Canada is on the increase, because 
customers there are imbued with the idea that 
hardwoods are due for a price advance. United 
Kingdom trade is also on the mend and a num- 
ber of sizable orders and inquiries are being 
received. No. 1 common oak, poplar and gum 
are the items most sought. French, Belgian 
and Italian customers are also inquiring. Ex- 
port trade in flooring is quiet. 


AMERICAN LUMBERMAN 


Softwoods are rather dull, although a fair 
volume of fill-in business is reported from 
local, nearby and up-State yards. Some straight 
car business is being booked. Cypress is very 
dull, with prices softer than usual. Pacific 
coast woods are being favored with an occa- 
sional order. 


Demand Encourages Producers 


Macon, Ga., Nov. 30.—Hardwood manufac- 
turers report no decline in trade as compared 
with the previous month, but if anything a 
slight improvement. Shipments have not been 
heavy, but their volume has brought further 
encouragement. Oak has been in good demand. 
The gums have been sought by buyers, and 
there appears a scarcity in most centers. The 
furniture plants continue to be fair buyers, and 
some stock is being taken by the radio trade. 
Shipments are above production. No more of 
the idle mills have resumed operation, and some 
that started up recently are running on limited 
time. 





Attacks Exclusive Patronage 
Ocean Rate Contracts 


New OrLeans, La., Nov. 30.—The future of 
tramp steamer use for special charter in the 
Gulf-United Kingdom lumber trade, declare 
counsel for the American Pitch Pine Export 
Co., hinges on the decision of the Federal court 
here in the injunction proceedings instituted by 
the export company against steamship compa- 
nies that are members of the Gulf-United King- 
dom Steamship Conference. Oral argument was 
heard by the court during the last week, and 
briefs were filed by counsel today. 

Substantially, the case rests on whether the 
Shipping Board’s approval of the conference 
agreement extends to the exclusive patronage 
provision in contracts, whereby shippers that 
give all their business to members of the con- 
ference are accorded a 25 percent reduction 
below the prevailing ocean rates. The American 
Pitch Pine Export Co. contends that contracts 
complained of would create a monopoly, driving 
out tramp steam competition. The company 
alleges that, since the Shipping Board has not 
definitely approved the exclusive patronage con- 
tracts, these contracts are not granted exemp- 
tion from the Sherman and Clayton Acts. The 
export company counsel bases his case on the 
construction to be placed on the actual wording 
of the Shipping Board act, and conference 
agreement. Defense counsel, while resting his 
case on the same grounds in respect to his 
assertion that the approval of the Shipping 
Board is extended to the detailed rate agree- 
ment, also maintains that the case ultimately 
rests on the reasonableness of the rate discount, 
and is therefore subject to administrative adju- 
dication, not judicial. 


Importers Ask Extension of Time 


Exporters of lumber of Great Britain are 
confronted by a financial predicament, according 
to comment here, because British importers who 
owe for shipments received there prior to the 
decline of the pound, are offering to pay interest 
on their accounts. A number of firms of excel- 
lent standing, it is said here, are asking export- 
ers on this side to hold their obligation open 
until the pound returns to par or thereabouts. 
While this arrangement is satisfactory to some 
extent, its extension ties up the capital of ex- 
porters. 





Hardwood Plant Now Running 
Full Time 


SPARKMAN, ARK., Nov. 30.—The plant of 
the Sparkman Hardwood Lumber Co. now is 
running full time. Approximately 100 men are 
drawing weekly pay checks from this concern 
and it is having a marked effect upon business. 
“So long as we can sell enough to meet the 
payroll and find yardage for the surplus, the 
mill will continue full time,” is the edict of 
J. R. North, manager. 


Co PACIFIC COAST Co 


The Polleys 
Lumber Co. 


Pondosa 


Pine 





Manufacturers of 


eee ol 


Dry Selects 


General Offices and Mills: 
Missoula, Mont. 


Shipments via N. P. 
and Milwaukee Rys. 








Pa 











MOUNTAIN GROWN 


'PONDOSA 








PINE 
OD LUMBER CO. 
+e ELGIN.OREGON 


SOFT TEXTURED 








Cap. 
Quick Shipments 


Will be made from complete assortments of Cut-to- 
length Dimension stock, Mouldings Cut-to-length or 
Lineal, Wrapped Trim, 11/16ths Shiplap, Selects or Com- 
mon lumber, Specialty Shook and Box Shook. 


Let us know your needs and furnish quotations. 





Pondosa Pine Lumber Co. 
ELGIN, OREGON 


Member Western Pine Manufacturers Assn. 














Our Main Lumber Business 
Our Real Lumber Business is 


LONG TIMBERS! 


and it always has been! We know our 
business, yet we charge no more! 


OSTRANDER timsie'cs. 


TIMBER CO. 
OSTRANDER, WASH. 
“The original long timber mill.” 


Have You a 
Lumbermen Problem to Solve? 


in logging, log transportation or harvesting tan bark 

and turpentine ecoromically? ‘*Logging’* will tell 

you how. An_ invaluable 

reference book for logging 

“icesixs = LOGGING 
By Ralph C. Bryant 


superintendents, 
owners, etc. 


Cloth, Postpaid $4.50. 
American Lumberman 


431 S. Dearborn 
St., Chicago 
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Sugar Pine 
California Soft Pine 
Arizona Soft Pine 

White Fir 


LOUIS WUICHET, Inc. 


Shop—Selects—Common 
Dimension—Lath—Shiplap 
Pattern— Flask 


WRITE 
712 Railway Exchange Bldg., Chicago 




















Feather River Lumber Co. 


Delleker, Plumas Co., Calif. 


Manufacturers of 


Feather River Canyon 


Soft California 
Pine 

White Fir 

Incense Cedar 


Annual Capacity 60,000,000 Feet. 
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HOTEL RADISSON 


MINNEAPOLIS, MINN. 


In the center of 
the commercial 
district. 


You wil! appre- 
ciate its courte- 
ous service and 
thoughtful at- 
tention. 
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The Home 
of the 
Lumbermen 





Rate $2.00 up. Four Beautiful Cafes | 
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Bird Houses 
Boys Can Build 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the book, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lumberman, 431 So. Dearborn St., Chicago 
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News Notes from Anj,,;, 


Spokane, Wash. 


Nov. 28.—The 
Lumber Co. 


sawmill of the 
finished its cut of 
and shut down for an indefinite period, prob- 
ably until March 1. The planer, box factory 
and frame factory will run as steadily as busi- 
ness will permit. Some logging will ke done. 


Deer Park 
logs recently 


A hot pond is being installed. 
The Chelan Box & Manufacturing Co., at 
Chelan, Wash., made a very substantial first 


season run, When they manufactured 1,125,000 
boxes. 


The Peshastin Lumber & Box Co. mill has 
resumed work in all departments, and will 
continue for an indefinite period. 

The Tunk Valley Box & Lumber Co., at 


Okanogan, Wash., has started logging and will 
deck nearly a million feet of this fall, 
for spring cutting. 

The Federal Match Co. plant, with its match 
block factory, together with four other match 
factories owned by the Federal company, at 
Joliet, I1l., Duluth, Minn., and Bloomsburg and 
Bellfonte, Pa., have been sold to the Vulcan 
Match Co., a subsidiary of the Swedish Match 
Co., the largest maker of matches in the 
world, controlled by Krueger. The Spokane 
plant, with a capacity of 120,000 feet of lum- 


logs 


ber a day, has a storage yard and its own 
miniature railway for hauling to the planing 
mill. The Swedish company specializes on 


boxed safety matches, that require basswood 
or cottonwood, and it is reported it first ac- 
quired large tracts of these, also that the 
plant will be enlarged so as to turn out the 
completed match, instead of only the block. 
Krueger dickered for a long time to gain a 
foothold in the United States, the only coun- 
try in the world outside of Russia where he 
does not have factories. He sold real 
estate in Chicago. 


once 


Tacoma, Wash. 


Nov. 28.—The lumber industry is the 
support of the Pacific Northwest, and the 
Pacific Northwest should support the lumber 
industry. This was the message delivered by 
Col. W. B. Greeley, secretary-manager West 
Coast Lumbermen’s Association, Who was the 
principal speaker yesterday at a joint meet- 
ing of the Tacoma Lumbermen’s Club and the 
Young Men’s Business Club, which brought 
out a large attendance. “The mills are making 
desperate efforts to keep as many men em- 
ployed as possible,” he said. “‘What can we 
do to help? In the first place, more attention 
should be paid to use of lumber in public 
construction. To get the improvements needed, 
and at the same time reduce taxes, we must 
use the most economical .material, which is 
local timber. It will be many years before 
business men will again be able to buy lum- 
ber as cheaply as they can today. Now is 
the time to encourage new construction and 
the modernization of old buildings.” Phil 
Garland, president of the club, presided. Roy 
J. Sharp, president Mountain Lumber Co., dis- 
cussed local conditions. The club will hold 
its annual election of trustees at next week’s 
meeting. 

Cargo shipments from Tacoma during Octo- 
ber totaled 51,641,251 feet, a gain of 8,000,000 
feet over September. Of the October total, 
32,855,579 feet went to domestic markets, and 
18,785,636 feet to foreign countries. The great 
bulk of the increase was in the foreign ship- 
ments. Other wood product shipments totaled 
10,210 tons, an increase of 400 tons over Sep- 
tember. 

The largest shipment of box shook from 
Tacoma to South America made this year, of 
more than 800 tons, was made this week, 

For the first time in forty years, the entire 
plant of the St. Paul & Tacoma Lumber Co. 
will be closed for a considerable period. Mai. 
Everett G. Griggs announced today that al? 
four mills will shut down next week, and will 
remain closed until after the Christmas holi- 


main 


days. The company’s logging camps. shut 
down several days ago. The company has 
been operating two of the local mills on a 


part time basis for the last two months. 
The Western Fir Lumber Co.’s plant on 
the North End waterfront resumed operations 


yesterday after a shutdown which has laste 
for nine months. The mill will Operate one 
shift and will give employment to forty men, 
The $3 minimum wage scale advocated by the 
Four L will be paid. Donald S. Whitman, see. 
retary-manager, declares he ‘believes condi- 
tions in the lumber industry to be improving. 

A civil suit brought by the United States 


against the Hobi Timber Co., of Hoquiam, 
was settled out of court this week. The Goy- 


ernment complaint charged negligence in a}- 
lowing forest fires to get out of control, go 
that Government timber valued at $43,383 was 
destroyed. 

F. R. Titcomb and Corydon Wagner have 
been elected trustees of the Tacoma Country 
& Golf Club. Herbert S. Griggs retired 
from the presidency. 


Portland, Ore. 


Nov. 28.—Of all the camps affiliated with 
the Columbia River Log Scaling Bureau, only 


has 


one is now in operation, the Crown-Willam- 
ette camp, at Cathlameth, on the lower Co- 
lumbia River. How long the others will re- 
main idle during the winter depends on log 
demand. Just now log inventories are not 
large, perhaps below normal, but since none 


of the mills seem to want sawlogs camp op- 
erators have concluded to let their equip- 
ment rest while awaiting further develop- 
ments, 

Lumber production has been reduced to 
about 28 percent of mill capacity, and will in 
all probability go lower with the complete 
shutdown of some mills for the holiday sea- 
son. 

The market situation as a whole is reported 
to be more encouraging than in a long time, 
but no one seems to look for a marked im- 
provement until after New Years. Export 
shipments of fir lumber are holding fairly 


well, with freight rates to Japan stiffening. 
A mill with annual capacity of 10,000,000 
feet will be constructed eight miles from 


Brownsville, Ore., by the Patka Lumber Co., 
now operating near Philomath. It is planned 


to have the new mill ready by next May. 
Krosman Bros. of Scio, Ore., have pur- 
chased about 3,000,000 feet of timber a few 


miles west of Cascadia. Logs will be trucked 
to Lebanon, the smaller to be cut at the mill 
of the Fir Lumber Co., the larger to be 
hauled to Albany and transhipped by water to 
Vancouver, Wash. 

W. B. Ayer has resigned as president of 
the Eastern & Western Lumber Co., and has 
been succeeded by Frank H. Ransom. The 
company has one of the largest sawmills in 
this district. Mr. Ransom has been with the 
company for 31 years, and was vice presi- 
dent and treasurer. He is succeeded as vice 
president by K, H. Koehler, who for five years 
has been manager. Mr. Koehler has been 
with the company 26 years, 


Minneapolis, Minn. 


Dec. 2.—With sawmill production at Head 
of the Lakes mills showing a decline of 50 


percent aS compared with that of last year, 
and sales only about 30 percent lower, stocks 
are at a comparatively low ebb, so there are 
good prospects of an advance in northern pine 
prices next spring. Present quotations have 
been in effect for some months and have 
held fairly firm, though concessions are made 
here and there to meet competition from out- 
side the territory. Demand comes largely 
from the retail trade, and is light, as is usual 
at this season. Box and crating interests 
are taking little material. Prospects are that 
this year’s output of logs will be considerably 
under that of last season. 

A few dealers are taking advantage of low 
quotations on northern white cedar to lay in 


stocks of posts for spring, when an upturn 
in prices is expected. Recent sleet storms 
have had little effect on the pole market 


for, while some damage was done, power and 
telephone companies for the most part have 
some stocks on hand. 

Five hundred thirty-two retail yards in 
the ninth Federal Reserve district sold 9,255,- 
000 feet of lumber last October, as compared 
with 13,596,000 in October, 1930, and 8,314,000 
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A Real Sales Help For Lumbermen 
Try It For 60 Days FREE—No Obligation 


Hundreds of new buyers 
are listed in each new edi- 
tion of the Red Book and 
many others are announced 
by us TWICE a week as 
— they start in 
business Red 
Book credit rat- 
y ings and reports 
are recognized by 
lumbermen as the 
most reliable 
Ask for Pamph- 
let No. 49-S and 
rates, also the 
details of the 60 
day FREE Trial 
offer. 

Our Collection 
Department has 
had many years 
of experience collecting lum- 
bermen’s accounts and will 
be glad to assist you, 


LUMBERMEN’S CREDIT ASSOCIATION 


Executive Offices, 608 South Dearborn St., Chicago, 111 
East. Headquarters, 35 S. William St., New York City 
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—_ . Credit | Loss 
in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your. credit 
months is determined 
nothing can increase it. 

The cost of Credit Insurance is small 
colapared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 


OF NEW YORK 
511 Locust St. 
q St. Leais, Mo. 


loss is 


loss for twelve 
in advance and 





Chicago, Ill. San Francisco, Cal. 
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220 So. State St. 537 Mer. Exch. Bldg, 














GILBERT NELSON & CO. 


Public Accountants 
ll SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 














Established 1847 


Foreign Forwar- 
ders, Customs 
Brokers. We 


Richard Shipping Corp. 


44 Beaver Street. NEW YORK 


Ocean Freight Brokers ofcargo and at 
collection 
and Contractors of invoices. 





Special department handling export lumber shipments 








Dependable Wire on 


The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 


Established 1857. 


A. Leschen & Sons Rope Co. 
ST. LOUIS 
New York Chicago Denver 
San Francisco 























W. A. Brown, of the Dessert & Brown Lum- 
ber Co., Saginaw, Mich., was in Chicago Mon- 
day and called at lumber offices here. 


G. H. Bulgrin, of Marshfield, Wis., sales 
manager of the R. Connor Co., was in Chicago 
Wednesday and called at local lumber offices. 


E. T. Williams, of the R. D. Walker Lum- 
ber Co., Mobile, Ala., was in Chicago Wednes- 
day, and visited friends in the lumber trade 
here. 

C. H. Watzek, of Wauna, Ore., general man- 
ager of the Crossett Western Co., was in Chi- 
cago Wednesday to confer with Crosset Watzek 
Gates officials. 

H. O. Galloway, of Hoquiam, Wash., mana- 
ger of the Posey Manufacturing Co., was in 
Chicago Wednesday and visited friends in the 
lumber trade here. 


J. F. Higman, St. Joseph, Mich., wholesaler, 
was in Chicago Wednesday to call on the local 
lumber trade, and met with the wholesalers who 
gather daily at the Boston Oyster House for 
lunch. 


Shevlin, Carpenter & Clarke Co., of Minne- 
apolis., Minn., has announced the election of 
Robert Hixon as a director of that company 
and its affiliated companies, to succeed his 
brother, the late Frank P. Hixon. 


Homer Eccles, of Baker, Ore., sales manager 
of the Oregon Lumber Co., was in Chicago 
Tuesday, to confer with his firm’s local repre- 
sentative, R. C. Swartz, in the Association 
Building, and to call on other lumbermen here. 
He left Tuesday night for the East. 


C. W. Graves, of Jonesville, Mich., secretary- 
treasurer of the Jonesville Lumber Co., spent 
last week in the woods north of Newberry, 
Mich., in the Taquamenaw River country, hunt- 
ing deer. Previously he had been hunting in 
Ontario, but in a letter to his father, F. W. 
Graves, president and manager of the company, 
he reported that the animals are unusually hard 
to find this year. 


“Those Depression Blues” can not be con- 
sidered the theme song of lumbermen in Chi- 
cago any more. Hard luck stories are much 
less frequently heard. Everybody realizes that 
business is far from brisk, but inquiries are 


more numerous and of a more encouraging 
character. Nearly all the trade confidently ex- 
pects noticeably better business, come early 


spring, and a few see it better even now. 


It will be of interest to those in the industry 
who have dealings with that concern, to know 
that the J. A. Gillespie Lumber Co. in Phila- 
delphia is now located at 4027 Old York Road 
in that city, with a new telephone number, 
Michigan 4100. Mr. Gillespie is well known 
to the trade in Chicago territory. having been 
northern sales representative here for the Peavy- 
Wilson Lumber Co., of Shreveport, La., before 
going to Philadelphia and engaging there in 
business as a manufacturers’ representative. 


V. I. Ruhmer, of Park Falls, Wis., secretary 
and treasurer of the National Lumber & Cedar 
Co., passed through Chicago on Wednesday of 
last week, on his way to the South; he was 
accompanied by his wife. They expected to 
visit St. Louis, Mo., Memphis, Tenn., and New 
Orleans, La., on their way to Miami, Fla., and 
Cuba. They intend to make it a combined 
business and pleasure trip of about six weeks, 
during which Mr. Ruhmer will have an oppor- 
tunity to visit customers and mill connections 
in the South. 


C. W. Hornibrook, sales manager of the 
Ewauna Box Co., Klamath Falls, Ore., was in 
Chicago the first of the week, having been called 


——}, 


East by the sudden death of his father, Harry 
C. Hornibrook, which occurred at the latter's 
home in Marinette, Wis. In discussing condj- 
tions in the lumber industry, Mr. Hornibrook 
said that as a result of curtailed production 
there was little shop lumber available and that 
already some of the large industrial users are 
beginning to worry a bit over the difficulty they 
will encounter in securing prompt shipment of 
material of this kind when business opens up 
to the extent that it becomes necessary for them 
to replenish their lumber stocks. 


C. L. Foretich, sales manager of the Bradley 
Lumber Co. of Arkansas, was in Chicago the 
latter part of last week and after spending a 
day here conferring with that company’s local 
representative, he left for Washington, D. C. 
After looking after some important business 
matters there, Mr. Foretich expected to call on 
some of his company’s eastern connections be- 
fore returning to his home in Warren. While 
the demand just now is inactive, Mr. Foretich 
confidently expects a marked revival early in 
the coming year and views with considerable 
satisfaction the fact that his company will be 
prepared promptly to supply practically any 
demand that is made upon it for anything in 
the line of flooring, general hardwoods and 
yellow pine. He reports that it has a well 
rounded out stock that makes possible prompt 
shipment of orders, either in mixed cars or 
straight carloads. 


R. L. Curtis, of the Louis Werner Saw Mill 
Co., St. Louis, Mo., was chatting with C. C. 
Vanlandingham, of the Vanlandingham Lumber 
Co., in the latter’s office in Chicago Wednesday 
when a representative of the AMERICAN Lum- 
BERMAN dropped in. Business, the lumbermen 
agreed, is some better. “I was in Ohio Tues- 
day,’ Mr. Curtis said, “and an industrial plant 
there said that its business is actually looking 
up. The central and eastern sections of that 
State are showing real improvement.” When 
Mr. Vanlandingham mentioned the bettered 
condition of the South, Mr. Curtis agreed, and 
mentioned particularly the territory around 
Gastonia and Charlotte, N. C. “I noticed that 
textile mills are working about 85 percent of 
normal, and that some of them are actually 
expanding.” Except for a few sections in the 
vicinity of large industrial centers, he con- 
tinued, his firm’s business is doing reasonably 
well, and inquiries are coming in considerably 
greater volume. 


Amend Code to Permit Use of 
Good Wood Shingles 


TeRRE Haute, INnp., Nov. 30.—At a recent 
meeting of the Terre Haute city council the 
city’s building code was amended to permit of 
the better grades of wood shingles for roofing 
purposes, in the residence districts. The amend- 
ment conforms with the provisions for wood 
shingles made in the new 1931 building code 
recommended by the National Board of Fire 
Underwriters. 

Lumbermen generally are hailing the action 
of the council as a distinct victory, and a means 
of inducing more building activity here. It 
amends an anti-shingle ordinance that has been 
in effect in Terre Haute for nearly ten years. 








Merge Mutual Insurance Companies 

Announcement was made Wednesday _ that 
the Federal Mutual Fire Insurance Co. had 
consolidated with the Twin Mutual Fire Insur- 
ance Co., to operate as the Federal Mutual Fire 
Insurance Co. with headquarters in the Mutual 
Insurance Building in Chicago. The boards of 
directors of the two organizations already had 
approved the change and Wednesday _ the 
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policyholders ratified the agreement. The new 
company rates as one of the strongest mutuals 
writing fire insurance and allied lines, having 
more than $72,000,000 insurance in force. 

“This merger,’ President James S. Kemper 
said, “will provide the policyholders of both 
companies with protection of larger assets and 
surplus and a wider distribution of liability. 





Leaves Lumber Industry to Resume 
Private Law Practice 


An announcement that will be received with 
genuine regret by practically the entire lum- 
ber industry is that Judge W. S. Bennet has 
tendered his resignation as a member and vice 
chairman of the advisory tax committee of the 
National Lumber Manufacturers’ Association, 
and effective Jan. 1, 1932, has resigned as vice 
president and general counsel of the Edward 
Hines Associated Lumber Interests. 

Judge Bennet has been associated with the 
Edward Hines interests for the last twelve 
years. Feeling that the particular work for 
which he had been called to the Hines organ- 
ization had practically been accomplished, Judge 
Bennet orally tendered his resignation in 1927 
and again formally, in writing, in 1929. Mr. 
Hines, who placed great reliance upon the legal 
ability and business judgment of Judge Bennet 
and for whom he had the highest personal, 
friendly regard, declined to consider this res- 
ignation until recently. In announcing to offi- 
cials of the National Lumber Manufacturers’ 
Association his resignation as vice chairman of 
the advisory tax committee, Judge Bennet said: 

The reasons’ which 
actuated me were con- 
nected with our cutting 


out in the South and 
also certain shifts in 
our business which 


make it possible for 
me to discharge certain 





duties from the East 
WwW. S. BENNDT, 
Resigns Vice Presi- 


dency in Hines 
Organization 





more easily than from 
Chicago. While I am 
resigning as general 
counsel of the Edward 
Hines Associated Lum- 
ber Interests my inter- 
est in the success of 
the organizations is in 
no way diminished. 
From time to time I shall be upon to 
attend to certain of their matters, but, ob- 
viously, those in close daily contact with the 
various organizations will be asked to attend 
to association activities, and, therefore, I re- 
gretfully present my resignation as_ vice 
chairman and member of the Advisory Tax 
Committee of the National Lumber Manufac- 
turers Association, so that this position which, 
at times, has real and important duties, can 
be speedily filled. 

I have enjoyed the exercise of my duties 
in connection with tax matters relating to the 
lumber industry and have appreciated a num- 
ber of expressions from leading figures in the 
industry to the effect that what I have been 
privileged to do in connection with such ac- 
tivities, has been of some benefit to the in- 
dustry and to its constituent parts. 

Judge Bennet, who formerly represented the 
New York district in Congress, plans again to 
make his home in New York City, where he 
will resume his private law practice. 

No man stands higher in the estimation of 
every one in the lumber industry, who is ac- 
quainted with him personally or with the work 
he has done, than does Judge Bennet. By his 
sincerity, the high moral ground he has taken 
on every subject, and the modest but effective 
way in which he has accomplished important 
things, not only for his company but for the 
industry at large, Judge Bennet has endeared 
himself to many in the industry. While wish- 
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ing him abundant success in the private prac- 
tice to which he is returning, his friends regret 
sincerely to lose the benefit of his pleasing per- 
sonality and wise counsel in connection with 
industry affairs. Indicative of the standing of 
Judge Bennet in the industry may be noted a 
letter written to Edward Hines on Thanksgiv- 
ing Day by Frank G. Wisner, Laurel, Miss., 
chairman of the advisory tax committee of the 
association, who said: 

Personally and for the committee, I wish to 
express appreciation of the generous contribu- 
tion you have made through having made pos- 
sible the services of Judge Bennet. It is one 
of the things we have to be thankful for on 
this day. Iam sorry that we are losing the most 
active and most valuable worker we have had 
on the committee in recent years. 


In another letter to a member of the commit- 
tee, Mr. Wisner said: 

Through severing his active connection with 
the lumber industry, the committee and the 
industry as a whole lose the service of a man 
who brought to us a rare combination of un- 
usual ability, a wide and favorable acquain- 
tance with leaders in Washington and else- 
where, a thorough knowledge of law and legis- 
lative procedure, coupled with tireless energy 
and determined effort. It has been my privi- 
lege to be associated with Judge Bennet fre- 
quently and for considerable periods of time 


in Washington on matters of interest to the 
industry. This association has resulted in a 


strong personal friendship for him and a deep 
and sincere appreciation of his character and 
service. 

Mr. Wisner has thus voiced the sentiment of 
the entire industry. 





Executives Are Promoted 


Peoria, ILt., Nov. 30.—Several promotions 
of executives in the personnel of the Cater- 
pillar Tractor Co. have been announced by 
President B. G. Heacock recently. L. B. Neu- 
miller, who has been for several years general 
parts manager, has been appointed head of the 
service department, and L. G. Morgan, who has 
been identified with the parts department for 
over a decade, is the new general parts mana- 
ger. R. H. Gardner has become assistant sales 
manager in place of W. H. Goodwin, who now 
is working directly with Sales Manager Bell 
on territorial matters. 

Paul Weeks, formerly general service mana- 
ger, who for years has been prominently identi- 
fied with military uses of “Caterpillar” tractors, 
working with the British Government and later 
the American Government during the World 
War in the development of this type of ma- 
chinery, has been made Washington manager, 
and will have full charge of the company’s office 
in the national capital. Col. Weeks is recog- 
nized as an authority on the subject of military 
tractors, motor gun carriages, and military 
tractor apparatus. He is a lieutenant-colonel 
of the United States Army ordnance reserve. 


Expands Its Credit Service 


Continuing the expansion program of the 
Blue Book credit and collection service begun 
two and a half years ago, the executive com- 
mittee of the National Lumber Manufacturers’ 
Credit Corporation, through George W. Dulany, 
jr., treasurer, and chairman of the committee, 
has announced that the National has completed 
negotiations whereby the Blue Book will be 
operated in conjunction with the Credit Clear- 
ing House, which has executive offices in New 
York and thirty branches elsewhere through- 
out the country, in important cities. It gives 
the Blue Book an additional staff of trained 
agency investigators and solicitors, and a travel- 
ing adjustment service by means of which debt- 
ors in any part of the country can be personally 
contacted on collection business placed with the 
Blue Book collection department. Commenting 
on the arrangement Mr. Dulany announced 
that the executive headquarters of the Blue 
Book will be continued in Chicago with C. J. 
Morgan in charge, and added: 

The year 1931 is proving to be the most 
successful in the history of the Blue Book. 
We have never experienced such a satisfac- 
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ONE SALE BRINGS 
DOZENS 


With each installation of a 
Brown’s Supercedar lined 
closet, the lumber dealer adds 
an enthusiastic salesman to his 
staff. Practically every woman 
who owns such a closet takes 


keen delight in showing it off 
and praising it to her friends, 


Brown’s Supercedar closet 
lining is nationally known and 
appreciated for its unusually 
high quality—guaranteed 90% 
or more red heartwood and 
100% oil content. Only the red 
heartwood contains the neces- 
sary moth-repelling aromatic oil. 


Are easy to install in old 
closets—cost little in new 
homes as it eliminates need of 
lath and plaster. 


Brown’s Supercedar closet 
lining is easy to sell. Invest- 
ment is small and it will mean 
a steady source of profits for 
you. 


Send today for free mini- 
ature sample box with detailed 
information and quotations, 


yy 
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arker’s == _ 
rimerless Ne Prime: of any kind ig 


+ ¢ bare wood and works just 
u y as well on bare wood as if 





primed. 
Is Just Whatthe Name Implies ALSO USE AND SELL— 
“‘Parker’s”’ Calking Putty. “‘Parker’s’’ Steel Sash Putty. 


“*Parker’s’’ End Wood Sealer Keeps Out Moisture. 
Write for Prices and Information. 


IRA PARKER & SONS CO.., Oshkosh, Wis. 
(CARRIERS IN EE 








Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber 
CENTURY, FLORIDA 





Co. 































Pulley 
Mortiser- 
Pocket 
Cutter- IMPROVED 
Saw Table combined. PHILLIPS 
Saves time and labor} WINDOW FRAME 


makes more profits MACHINE 
Atlas Manufacturing Co. 
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| ORLANDO FLORIDA | 


WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pacte GRAND PRIZE 
mene ne ee ecm 


Internationa! Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 














“The Heart 
Content” 


(Third Edition) 
AND 


“Come on 
Home” 


(Sixth Edition) 





As Christmas gifts to wife, mother, 
brother, sister, daughter, or son, or 
friend, neighbor or business associate, 


you will find nothing finer, than these 
new editions of these two latest books 


By Douglas Malloch 


“the lumberman poet” 


Beautifully bound, stamped in gold, with 
an attractive jacket in colors, they are a 
delight to the eye when received, and to 
the mind and heart for years to come— 
gifts that last a lifetime. 


Give Both or Either 


No shopping, no worry, no hurry, no 
crowds. Just write us a letter and say, 


“Send me — copies of “The Heart Con- 
tent’ and — copies of ‘Come on Home,’ 
for which I enclose check for $——.” 


Per Copy $1.50 


You know “the lumberman poet,” his 
fun, his faith, and his philosophy. Why 
not share them with your folks and 
friends, and let them know what sort we 
lumbermen really are? 


Address: 
AMERICAN LUMBERMAN 
431 South Dearborn St. 
Chicago, Ill. 











tory increase in subscribers and collection 
business as during the last ten months. The 
officers are pleased to be able to assure our 
old subscribers and those who have recently 
joined our ranks of an even better service 
than they have heretofore received. We are 
now in position to make immediate, personal 
and thorough credit investigations anywhere 
as well as to per- 
sonally contact 
debtors on collection 
items. In complet- 
ing these negotia- 
tions we are accom- 
plishing the purpose 
for which the Blue 
Book was estab- 
lished, that of hav- 
ing within the in- 
dustry itself an ef- 
fective credit and 
collection service, 
believing that the 





5B 


industry itself 
should gather and 
disseminate credit 


information. 

The Blue Book continues in the control of 
the industry and the same staff which has 
performed so remarkably in our expansion 
program will continue, being augmented by 
the staff and facilities of the Credit Clearing 

We intend to extend the Blue Book credit 
interchange established in the re- 





service 
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gional associations, which is an exclusive Blye 
Book feature and which is recognized py 
experienced credit men as the most valuable 
source of credit information available to any 
agency. We intend to establish report files 
in every branch office. but until this can be 
accomplished we will be able to reach any 
office by private wires immediately. Other 
important steps of interest to the lumbermen 
will be announced later. This service wi}! 
we believe, prove invaluable. 





Lumbermen Are Mighty Hunters 


BocaLusa, La., Nov. 30.—Col. A. C. Good- 
year, president of the Great Southern Lumber 
Co., spent a few days here last week, looking 
after business interests, and then went to Lake 
Arthur to hunt wild ducks and geese. He is 
expected to return to Bogalusa this week to at- 
tend to business as well as hunt quail. Col, 
Goodyear said that despite the fact that there 
is a more optimistic feeling, he has noticed no 
improvement in business conditions. 

O. H. Campbell, assistant sales director; 
Joseph Cassidy, logging superintendent, and M. 
L. Wuescher, auditor, of the Great Southern 
Lumber Co., made a perfect duck hunt on Sat- 
urday and Sunday, each hunter bagging the 
limit each day. They returned to Bogalusa 
with 90 ducks and 15 geese. 


Hardwood Club Stresses “Silver Lining” 


(Continued from Page 42) 

you can just about write the rules of the 
game. And even though an occasional egg 
does smell bad, you can get a fairly decent 
omelet. Fortunately men, unlike eggs, can 
change their habits. And the way to profit 
is a great educator to better business prac- 
tice. You can not be made to do _ these 
things. No one can force you to regard 
market conditions. You either play the game 
or you do not. And you benefit or lose ac- 
cordingly. A man does not have to be crazy 
to sell below cost—but it does help. 

Following the address of Dr. Haake there 
was a paper by C. H. Clendening, late of 
Nashville, Tenn., who joined the forces of the 
Hardwood club this year to handle its infor- 
mation service. Mr. Clendening’s paper ex- 
plained to the hardwood producers the modus 
operandi of the information service and told 
how it is of benefit to the industry. He thanked 
the lumber press for the support given him dur- 
ing the period of his incumbency. 


Special Transportation Committee Reports 


\n important feature of the afternoon ses- 
sion was the report of C. L. Goodwin, president 
of the Blue Jay Lumber Co. and chairman of 
the special committee on transportation ap- 
pointed last May to make a study of the de- 
structive competition of Pacific coast lumber 
coming at low water freight rates through the 
Panama Canal to the Atlantic seaboard and 
its distribution from such ports as Norfolk, 
Baltimore, Philadelphia, New York and Bos- 
ton to interior points as far West as Cincin- 
nati and St. Louis. Associated with Chairman 
Goodwin on this committee were John Raine, 
of the Meadow River Lumber Co.; J. J. Line- 
han, of Mowbray & Robinson Lumber Co.; 


W. E. Weakley, W. M. Ritter Lumber Co., 
and C. W. Boyd, Virginia Hardwood Lum- 
ber Co. 


Chairman Goodwin said that while the com- 
petition of Pacific coast lumber was felt more 
by yellow pine operators of the South and 
Southeast, yet its destructive influences were 
being felt also by the Appalachian operators, 
especially the manufacturers of Appalachian 
hemlock. Furthermore, the Pacific coast lum- 
ber has undoubtedly displaced large quantities 
of chestnut, white pine, yellow poplar and other 
\ppalachian woods in the logical markets of 
these forest products east of the Mississippi 
River. In this manner it is in unfair com- 
petition with lumber which is less than 500 
miles from its natural market, whereas the 
Pacific coast lumber has to be hauled more than 


6,000 miles in many instances. In this manner 
the Pacific Northwest operators have an advan- 
tage of $34 a thousand in the Philadelphia 
market over West Virginia operators and also 
over the western North Carolina operators, 
and operators in western Virginia, eastern 
Tennessee and eastern Kentucky. Prices of 
West Coast hemlock and fir dimension, 2x6-12 
to 20, S4S are $18.75 to $19.75 a thousand feet. 
Kor hemlock the price is $1 more delivered at 
Atlantic ports from Boston to Norfolk. Fir 
siding is delivered for $20 for 1x4 grade B&bhet- 
ter and $25.25 for 1x6 with corresponding 
prices for flooring and ceiling. 

Chairman Goodwin suggested and the conven- 
tion ratified his suggestion that the meeting ap- 
prove a resolution to the effect that all the in- 
terested lumber associations meet and protest 
against these low water freight rates from the 

acific coast and do their utmost to induce 
Congress to establish a minimum rate for such 
service in coastwise trade. It was suggested 
that the association try to have the Interstate 
Commerce Commission have supervision over 
the Panama route rates. 

Following the address of Mr. Goodwin there 
were papers by E. R. Linn, field representative 
of the club, and by Trade Extension Manager 
David G. White. [Note: Mr. White’s paper 
will be covered in a later issue.—lI¢pitor.| Mr. 
Linn told of the reaction of the architects to 
Appalachian hardwoods and Mr. White spoke 
on “The Future of Appalachian Hardwoods.” 


Election of Officers 
Officers of the club were then elected as fol- 
lows: 
President—John Raine, Meadow River Lum- 
ber Co., Rainelle, W. Va 


John W. Kitchen, 
Ashland, Ky. 


Vice president 
Lumber Co., 


Kitchen 


Secretary-treasurer—F. 
Tenn. 


R. Gadd, Memphis, 


Directors: Northern West Virginia—C. D 
Howard, Howard Lumber Co., Cowen, W. Va; 
southern West Virginia—R. J. Carroll, 
Wilderness Lumber Co., Charleston, W. Va.; 
western Virginia—C. Ww. Boyd, Virginia 
Hdwd. Lumber Co., Tazewell, Va.; western 
North Carolina—J, W. Mayhew, W. M. Ritter 
Lumber Co., Columbus, Ohio; eastern Ten- 
nessee—M. L. Tipton, Little River Lumber 
Co., Townsend, Tenn.; eastern Kentucky— 
Fred Bringardner, Bringardner Lumber Co., 
Lexington, Ky.; at large—K. M. Bonner, New 
tiver Lumber Co., Cincinnati, Ohio; C. E. 
Irish, Tennessee Eastman Corporation, Kings- 
port, Tenn. 





Decem' 


East 
change. 
to date 


Floo: 


1x3” ri 
Bé&bett 
Shortle 
Longle 
No. 1— 
Shortle 
Longle 
No. 2. 
1x3” fil 
grail 
B&bett 
No. 1. 
No. 2. 
1x4” °° 
B&bett 
Shortle 
Longle 
No. 1 
Shortle 
Longle 
No. 2. 
1x4” fi 
grail 
B&bet' 
No. 1. 


ize” 
1x5&1( 





1x10” 
1x12/” 

For 
Prices 
No. ] 


2x 4” 
2x 6” 
2x 8” 
2x10” 
2x12” 


of Ni 


193] 


: Blue 
d by 
Uable 
) any 
files 
in be 
| any 
Uther 
rmen 
will, 


ers 


700d- 
amber 
Oking 
Lake 
He is 
to at- 

Col. 
there 
ed no 


ector: 
nd M. 
uthern 
1 Sat- 
2 the 
galusa 


”) 
ig 
anner 
advan- 
lelphia 
d also 
rators, 
astern 
ces of 
2x 6-12 
d feet. 
red at 
. Fir 
s&bet- 
onding 


onvel- 
ng ap- 
the in- 
protest 
ym the 
induce 
r such 
rested 
erstate 
1 over 


1 there 
ntative 
anager 
paper 
| Mr. 
ects to 
spoke 


ods.” 


as fol- 
r Lum- 
-itchen 
mphis, 


—{". DPD. 
NV. Va; 
‘arroll, 
V. Va; 
‘irginia 
vestern 
Ritter 
1 Ten- 
sumber 
ucky— 
er (Co. 
r New 
Cc. 
Kings- 





December 5, 1931 


AMERICAN LUMBERMAN 


57 


THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 




















East and west side mills have reported the following average f. 0. b. mill sales prices on southern pine to the Southern Pine Lumber Ex- 
change, New Orleans, La., for sales made in the period Noy. 21-24, but, where prices for this period were not available, prices for the month 
to date have been inse rted and distinguished by asterisk: 

West East West East West East West East West East West Bast 
Side Side Side Side Side Side Side Side Side Side Side Side 
dar Surfaced Finish Oeiling, Standard No. 1 Fencing and No. 1 Shortleaf Mo. 1 Longleaf 

a . 10-20’ Lengths Boards, 10-20’ — Dimension , Dimension 

" ee agp d line q ee ae 22.01 24.06 |2x4” Sue pena 
1x3” rift— Inch thick— | B&better.. 19.00 20.001; 6» 411 24.31|12 & 14 16.69 14.28)12 & 14’.. 17.50 15.80 
Bé&better . wvesees 30.41 *32.02| No. 1..... coos 918.56] 559” “°° °° OBR 28.13]16' ....... 18.57 13.83] 16’ ; 19.00 17.00 
shortleaf.. 50.54 52.50] 6” ...... 32.18 30.00] 5x4”"— sae 25.72 20 56 ” 2x6” 
ent wee .*58.75 70.00 > pebraes 33.19 30.38] B&better.. 21.80 18.31 = 38.3 7 Ses +H iD & 14’ 13.88 12.50)12 & t 5.20 15.00 
a ' ee oe 36.41 37.06]No. 1..... 18.80 17.25 No. 1 diate nny | ** 3597 1995116 6.00 14.00 

ee ee eee 53.54 51.08 ° Shi -_—* 77 ages , 
Shortleaf.. 43.25 |... . 5&6/4" ‘thick— : Casing & Base, 10-20'/1xs” . 21.86 22.38 |2%8 : easlte hea “asics 
Longle: af rr *48.00 eer —_— oon = 12 & 14 15 12.7 12 & 14’..%16.13 15.31 
se #97 9D #20 95 4, 6, - 45.50 40.00 B&better, 1x10 - *26.00 16’ 16.92 12.00] 16 18.00 6.12 
No. 2 .-- 427.85 *30:25/ Serge 54.00 41.671 1x4 & 6”.. 36.32 34.19 2x10” ” hahiode oe 
1x3” flat 12" Beenie #6695 *63.64 etiaiiiin * No. 2 Fencing, Stand- 12° ~~ 2x10 en 

grain— op Siding, Stané- ard Lengths eee 19.38 16.00\44° (77° ©53'89 31°96 
Bibetter.. 26.75 36.80/THER EDICKS,. 53 o1.90| and Lengths, 1x6” Jixi” .... 11.09 8.92/16" ooo... 20.19 16.37|16 1111111 24.83 22°91 
No, 1....- Say, Sent ae 9775 21. - x6” 2x12” , ~ 
No. 21... 15.27 14.54 é” seeees ccs Ge” Oe ec 13.08 12.73/12 & 14°.. 24.45 18.50|2%'% 14, san 99 04.69 
Leb. eam  feeers 26.00 27.75] REPstter one eis] Mo. 2 Shiplap and |!*’ ------. 25.30 *21.40) 16) 38.00 37.75 
etter i aenen keeaes [ite t.,. tie gaan 
Shortleaf.. 49.90 *53.85 w Assorted patterns— Boards, Std. Lgth. Mo. 2 Shortleaf No. 2 Longleaf 
zleaf 55.00| Rough Pinish 10-20’ 3 p - cca Dimension Dimensi 
Longleat.. .... 90. b B&better.. 26.31 25.00 247 9 49/2x4” aecen 
oo B&better— No 29°56 24.38)1X8”" ..... 13.97 12.49)2x4” x6" 

. - Inch thick— er bedi ane — 1x10” 14.49 13.32/12 & 14 14.02 12.62]12 & 14’.. 15.75 *14.84 
Shortlea ame ae eer 9.50 _.... Car Siding, Lining § [1 onclear— ear 15.04 13.50]16° ....... 17.00 16.50 
Longleaf. vo *See 3 #9500 onglea Re 10° . 

No. 2.....%26.75 *29.50] Q» ‘"°''" 9675 #2500 — ae «ae oles age 1D & 14.. 11.13 *11.28]72 & 14°.. 13.00 13.06 
1x4” flat BF cota 32.75 *32.00| B&better— ut 16.36 14.68 TG ses. «1164 12,00] 16" 14,00 15.82 

grain— | ator 47.75 *47.50)1x4" 8’. ag 17.00] Mo. 2 Boards, 1x12” |o 9” — pie 
B&better. 26.64 5.0814 5&6/4” thick— _ ai 9 hci 21.63 21.00 Standard Length 12 & 14°.. 12.69 10.91]12 & 14’.. 14.00 12.10 

O. 2b weeves fy 4 AS Sd 3.75 Set Le, __|Shortleaf.. 16.63 a | eee 13.55 20.80828 2 ccccce 15.00 14.00 
- ae 3 2 -*15. . os oy ia}0 449, 88 °47.00 ae , 14.50] Longleaf.. 20.00 26.28 nate” . ve 2x10” 

as ase & Jam 2 eee ee . ae . ; 2 & . 13.38 11.75)12 & 14°..°15.80 *13.87 

” 10-20 Bovion Partition, 16&18’ .... 21.00 *23.00 Plaster Lath de ce a 14.63 12.00]16’ ....... 17.27 25.75 
B&better, Standar ngths No. 2— %x1%”, 4’— 2x12” 2x12” 
—  . 97.48 35.98111/16x4"— 1x4” §-20’. 12.55 ... |No.1..... 2.56 2.36/12 & 14’.. 14.95 10.44]12 & 14’..*15.20 *15.08 
1x5&10” 41.87 39.43} B&better.. 23.66 29.33}1x6” 5-20’. 12.50 *11.57|No. 2..... 1.65 LOE bien wes ce: a. oS | ian *20.00 *20.236 

ENGELMANN SPRUCE DOUGLAS FIR | WESTERN PINES 

Prices f. 0. b. Chicago on air dried Engel- Special telegram to AMERICAN LUMBERMAN ae ee Peete 
mann white spruce boards, D&M, shiplap, drop ei z ; [Special telegram to American LumBerMAn ] 


siding and ceiling: 
Inch— 4” 


6” Rg” 10” 12° 
"> 6-16’.$45.00 $46.00 $46.00 $67.00 $77.00 
btr.,* 6-16’. 43.00 45.00 45.00 62.00 74.00 
No. 1, 6-16’.. 42.00 44.00 44.00 54.50 64.50 
No. 2, 8-16’.. 40.50 38.50 38.50 38.50 47.00 
No. 3, 8-20’.. 29:00 30.00 30.50 31.50 33.50 
No. 4, 4-20’... 24.50 26.00 27.00 27.00 26.50 
No. 4 common, 1x4-inch and wider, 4- to 20- 
foot, which may contain 20 percent of 4- to 
8-foot, is $26.00. 
5&6/4, 6-16’— 4”&wdr. 4, 6&8” 10” 12” 
eee $66.00 $68.00 $71.00 $81.00 
me BEOOP.. cacce 62.00 64.00 67.00 77.00 
_ ae 60.00 62.00 65.00 75.00 
For 5/&6/4 in No. 2, 4-inch, add $6; 6-inch, 
add $9; 8-inch, add $6; 10-inch, add $8; 12-inch, 


add $6; No. 3, 4-, 6-, 8- and 10-inch, add $7.50; 

12-inch, add $8; No. 4, add for all widths, $4. 
*Contains 40 to 50 percent D&better. 
Specfied lengths—In Dé&better, No. 1 and 

better and No. 1, add for 16-foot $5; for other 
lengths, including 18- and 20-foot, $2. In No. 

2, add for 18- and 20-foot, $2; other lengths, 

$1; for 10- and 12-foot in 1x12-inch, add $4. 

In No. 3 common, for 16-foot in 4-, 5- and 

6-inch, add $1; for 10- and 12-foot in 10- and 

12-inch, add $1. 

Bevel siding, 12-inch, odd lengths, 3- to 20- 
foot, but not over 20 percent shorter than 
10-foot. 

D&btr., 4-inch. .$22.00 E., 4- o ae eet $16.00 

6-inch.. 27.00 6-in .00 

Lath, gg and pine, 4-foot; No ‘i. $6.50; No. 

2, $5.4 


WISCONSIN HEMLOCK 








Following are f. o. b. Wausau, Wis., prices: 

Wo. 1 Hemlock Boards, 818— 
8 10, 12&14’ 16’ 

MET: Geena aisha du eteiel $19.50 $20.50 $21.50 
ee ee 23.00 24.00 25.50 
9 SS RRR 24.00 25.00 26.50 
ET igs ws tel hi ash noord 26.50 27.50 29.00 
OSS ae 27.50 28.50 30.00 

For shiplap or flooring, add 50 cents to 
Prices on No. 1 boards. 
No. 1 Hemlock Dimension, S1S1E— 

8’ 10’ 12&14’ 16’ 
ren $24.50 $24.50 $24.50 $25.50 
oe cine 22.50 23.50 24.00 25.50 
a oa a bak ate 23.50 24.50 24.50 25.50 
BT clea soa mee 23.50 29.50 28.50 28.50 
De 0 is amare 23.50 30.00 29.00 29.50 

For No. 2 dimension, deduct $3.00 from price 
of No. 1. 


Portland, Ore., Dec. 1. 
on actual sales of fir, 


rect only, 


reau, were 





F. o. b. mill prices 
Nov. 27, 28 and 30, di- 


straight and mixed cars, reported by 
West Coast mills to the 
as follows: 


Davis Statistical Bu- 


Vertical Grain Flooring 


B B&btr. e D 
1x4” . $25.25 $25.25 we ose 
0 ear gee 22.50 a 
BIGRe coxeewe . 22.50 hed 

Flat Grain Plooring 
lS Se 16.50 12.00 
EE” ‘ied seem ae ‘. 18.50 14.50 
Mixed Grain Flooring 
Pe oi tances ; ‘ $10.00 
‘Ceiling 
Shoe © es 14.50 13.00 
BE” sauenewes wad 15.25 14.25 

Drop Siding, 1x6” 
eer 18.00 14.25 
1: reer ae 17.00 14.75 
eee ee ee <a 11. 00 

Finish, Kiln Dried _ Surfaced 

1x6” 1x8” 1x12” 

B&better .$33.50 $27.00 $40.00 
Common Boards and Shiplap 

1x6” 1x8” 1x10” 1x12” 
a Beer ere $10.50 $12.00 $12.00 $15.00 
ES ae 5.75 6.00 6.25 7.00 
a ae gs cnelee 3.50 4.75 4.75 

Dimension 
No. 1, 2” thick— 
12’ 14’ 16’ 18 20’ 22&24’ 26-3 
1”. $11.00 $11.00 $12.00 $13.25 $13.00 
6”. 10.75 11.00 11.75 12.00 11.75 $14.25 $16. 50 
8”, 10.50 10.50 11.75 13.00 12.25 14.50 16. 50 
207. 13.50 ii: 50 12.25 12.75 11.75 14.50 16.50 
12”. 12.00 12.25 12.50 13.00 13.25 14.50 16.50 
aus Ws $11.25: 10’, $11.00; 2x6”, 10’, $8.75 
Random— <4” ae 2x8” 2x10” 3x12” 
Se See $6.00 $5.2 $5.50 sper $6.00 
Se: Panchen 3.50 4.25 a Sener area 
No. 1 Common Shakes 
3x3 to 4x12” to’ 20’, surfaced .......-.. $12.50 
Se6 to 12212" to: 40’, FOUR .cccccccces 9.00 
5x5 to 12x12” to 40’, surfaced ......... 11.50 
Pir Lath 
Ma, 1, PRE, GEE cc ccccvcsirisenecvnses $2.50 
B&better, Plat Grain Car Siding, 9 or 18’ 

CO gk ccd ha tsa0s 64 USNS ROCRADEAR SD RKCOEN $19.00 
i a a ae aa ae ee See ee Oe ee 19.00 


Portland, Ore., Dec. 2.—Following f. o. b. 





mill prices on actual sales were reported to 
the Western Pine Association by members 
during the period of Nov. 24-30, inclusive. 
Averages include both direct and wholesale 
sales and are based on mixed car orders. 
| Quotations follow: 
| Ponderosa Pine 
} 5/4x6” 6/4x6” 
SELEcCTs S2 or 4S— _ 1x8” &wdr. &wdr 
ae ae} Pe $35.20 $46.63 $39.10 
| D select AL....... 25.42 35.75 ie 
| SHop S2S— No. 1 No. 2 No. 3 
a eee $24.31 $18.11 $13.03 
Te sekexvaas¥aebwen 24.25 18.24 13.35 
| CoMMONS S2 or 4S— No.1 No. 2 No. 3 
| oS oe iia $19.31 $12.89 
|  $ut8* Ab ...:2>. $43.25 25.23 14.12 
| No. 4 common S82 or 4S RW, RL......... $9.15 
Idaho White Pine 
| 5/4x4" 6/4x4 
SELECTS S2 or 4S— 1x8” & wdr & wdr 
| C select AL....... $47.11 $67.80 $71.00 
D select AL....... 34.57 52.43 54.00 
| COMMONS S2 or 4S— No.1 No. 2 No. 3 
ee wiv ewes $37.10 $26.65 $16. 90 
is & le | er 71.04 35.07 22.52 
| No. 4 common S82 or 1s R Ww, eibteirs 548s $10.00 
| Sugar Pine 
| 1x8” 5/4x8” 6/4x8” 
| SELEcTS S2 or 4S— & wadr. & war. & war. 
B&better AL ..... $89.75 $82.25 $82.25 
| C weneek. Biss < cso 76.50 oes 
| Dselect AL....... 55.75 37.50 
SHop S2S— No. 1 No. 3 
rey” cuts dneeute maw pwn $235.46 $18.75 
We acdc neaws as 34.92 18.75 
Se te ccwsaniawenle 45.02 one 
Larch and Douglas Fir 
No. 1 dimension 2x4" Als.....cccseseess $13.91 
No. 1 dimension 2x6G8” Als......ccceoe 12.50 
No. 3 common S2or4S 1x8” AL.......-+- 7.50 


Vertical grain flooring C&better 4” 


WEST COAST LOGS 








Everett, Wash., Nov. 28. ogs: 
Fir: No. 1, $18; No. 2, $15; No. 3, $10. 
Cedar: Shingle logs, $11@12; lumber logs, 


$20@ 21. 
Hemlock: No. 2, $9.50@11.50; No. 3, $9@11. 
Spruce: No. 1, $17@18; No. 2, $14; No. 3, $9. 











58 
RED CEDAR SHINGLES 


Seattle, Wash., Nov. 28.—Following are prices 
direct to the trade, on carload or part carload 
lots, f. o. b. mill, all prices being based on 
four bundles to the square, and shingles mixed 
with fir lumber being 10 cents higher than 
these prices: 


New Grades 

Washington-Oregon Mills— Per Square 
Royals, 24” 

i hc nene Se eheherereoneedenene $2.07 @ 2.80 

Dc. - cvetiesdedatseraeernsaney 1.25 @ 

te. ce epebecss es es enestewee Oss eee en ee 
Perfections, 18’ 

ek Pe aetesie kere hanas ean 1.76 @ 2.25 

2 aor rrr rr Tre Ts 1.15 @ 1.50 

De © <ccewadsbecasebadtesweunen .90 @ 1.25 
16” 

No. 1, XXXXX Perfects........ 1.45 @ 2.00 

No. 3 or All CIORP.ccccccescves 1.20 @ 1.65 

No. 3 or 10” clear or better..... .90 @ 1.25 
Dimensions, 5/2, 5x16”.........++- 1.55 @ 1.65 


British Columbia Mills— 
Royals, 24”"— 


Pe > ae eee cen haaeh hw eem $2.40 @ 2.53 

i © cpa aetekuednenhne seneeean 1.80 @ 

SE oi ass eRe ORLECCEDESR TO heated 
Perfections, 18”— 

> nee ry errr ry ee eT 1.80 @ 1.96 

hi 2s cenenataketenendeenwn eae 1.00 @ 1.10 

= Gen rere. are ter 
16”— 

No. 1, XXXXX Perfects......- 1.65 @ 1.70 

No. 2 or All Clear........+.+-- 1.25 @ 1.35 

No. 3 or 10” clear or better..... 90 @ .95 





PHILADELPHIA PRICES 


Philadelphia, Pa., Nov. 30.—Following are 
prices srevaliing today in this market: 


LONGLEAF YELLOW PINE FLOORING, 1x3-inch— 

Bé&better, $36.00; No. 1 common, $33.00; No. 2 
droppings, $25.00. 

LONGLEAF YELLOW PINE TIMBERS, 


Rough, merchantable grade, water delivery— 
6&8-inch 10-inch 12-inch 14-inch 16-inch 
$35.00 $40.00 $53.00 $61.00 $71.00 


GrEorGIA AIR DRIED ROorERS— 

Tongued and grooved, %-inch, 
$18.00. 

KILN DRIED YELLOW PINE ROOFERS— 

——- and grooved, standard, 6-inch width, 


22 
NorTH PINE RovuGH Box, No. 1— 
10-inch, $24.00. 12-inch, $25.00. 
NORTH CAROLINA PINE FINISH, 
meepetter, I1nG-Ineh...ccccciccces 
NORTH CAROLINA PINE STEPPING, 
B&better, 5/4x12-inch...........eee0- $54.00 
NORTH CAROLINA PINE DIMENSION, No. 2 & bet- 


ter— 
S48, %-inch scant, 9-foot,. $18.50; 
Rough, 2x10-inch, 


6-inch width, 


. $36.50 


2x3-inch, 
$19.00. 
$21.00. 


CROSS TIES 


St. Louis, Mo., Nov. 30.—The following 
tie prices prevail f. o. b. St. Louis: 


_ Untreated S’th’n 
White Southern Heart 


2x3-inch, 16-foot, 
10- to 16-foot, 





cross 


7 Oak SapPine Pine 
No. 5, 7x9”, 8’, 9” face. .$1.10 $0.90 $1.75 
No. 4, 7x8”, o? 8” face.. 1.00 .80 1.45 
No. 3, 6x8”, 8’, 8” face.. .90 -70 1.23 
No. 2° Gz7*, a bod face.. .80 .60 1.07 
No. 1, 6x6”, 8’, 6” face... .70 -50 .89 


Red oak jt: heart cypress ties, 10 cents less 
than white oak; tupelo and gum cross ties, 15 
cents less than white oak; sap cypress, 20 
cents less than white oak. 


Switch Bridge 
Whit ak $34.00 332 00 
RO: wsdewsadéweaesweden R , 
rrr 31.00 ’ _ 
2 sap pine, untreated— 
Dh btaethiewendeeebuteons 5.00 
int Vi deobebenenaeeaneews 27.00 





WEST COAST SPRUCE 


[Special telegram to Aurarcan ummm) 
Portland, Ore., Nov. 30. following are 
prices for mixed carlots ae. today: 





Finish— Factory stock— 
ll a $43.00 an -sakabeowea $17.00 
1x4—10” 33.00 |, eee - 21.00 

Dee. chinancea 2.00 

Bevel siding— | eee 3.00 
Mee... $19.00 10@12/4 ..... yer 
%x6”",Plat gr. 20.00 Lath 


00 
Vert. gr. 25.00 Green box 11. Coals. 00 





AMERICAN LUMBERMAN 


NORTH CAROLINA PINE 


Following are typical average f. o. b. Nor- 
folk prices received during the week ended 
Nov. 28, aS reported by the North Carolina 
Pine Association: 


Rough 

Edge 4/4— 
ER ee rr en ee $32.90 
hak b kag es hain ad aK wR are oe nine 24.10 
i Mh Basiweee seuss cad caaeaes Guanes 15.20 
Be Ps Ne esde brie sicssecedeneereuens 12.50 


No. 1 No. 2 
B&better No. 1 box box 


SS séuetsne wes 34.45 ae 
a 2” careasans naa 36.00 TT re coe 
Pe vescnaseewe 35.55 $26.90 $16.25 $14.00 
are 36.80 err eae cece 
ina ate ace Sow arn 37.95 28.60 16.80 15.05 
DT tie hen aecmted 39.85 33.40 18.50 15.50 
Se 2a ene aces 52.20 36.45 21.80 16.15 
Edge B&better— 
DEE vase bCCREEERE EDA EDDURVONORDO RATES $37.40 
DE | Faeriessedaewbndrnssdeneakanawee 51.05 
I ac nig lene gars oe itn “orem asp ae ag wa cee 55.30 
ee” wwatawedavn® bctbs¢00eew a ceew awe 39.50 
Bark Strips— 
=, gr Oe Pe eee Pere re rr ree E $24.20 
Ee er ee er ere 10.50 
Dressed 
2% ” 9” & 
Flooring— Wide Wider 
DE 2 Scccnevaenowee $32.00 $30.55 
a. 2 me, BE caw iene 28.15 27.05 
Pre. F CORO, FE oo wcecees 18.45 18.70 
B&better, bark strip partition.......... $25.55 
Dom DEP Giri, Greneed... ccc ccivccvess 14.35 
No. 2 
Roofers dressed 
DE sekeEN Ce RP Acne dadneemewesea need $16.85 
Pa” tet vtedd sti naekereaehbaveus vee 17.50 
Se” cKntiec dae te Se Ceres Kes DESDE KRESS 18.15 
” chbeercbnunadecc wed sernn aoe eeee ee ee 22.60 





WESTERN RED CEDAR 


Seattle, Wash., Nov. 28.—Prices for red 
cedar siding in mixed cars, new bundling, 8 to 
18 foot, f. o. b. mill, are: 


Beveled Siding, %%4-inch 


Clear 66 As “B_B” 
CO ccncteenseeaund $20.00 $18.00 $16.00 
OT Tre . 24.00 20.00 17.00 
6-inch ..... eererrrey 19.00 17.00 
Clear Bungalow Siding 
%inch % inch 
PD <i ceainm emanate eich . - $39.00 $26.00 
10-inch ‘ctkccbeaanewtaxeaes 48.00 38.00 
DG scsctncerasasoasecns 60.00 55.00 
Finish, B&better 
$2S or S4S 
or Rough 
EF cccceeeinieteenanveneks ere $ 45.00 
gl eA aS cheneswheawnewus 0.00 
DEE te0ecekeeea ‘otataweeaueeaes scoce Se 
ee saeeees ééuweuae wedbnanee aan oks 85.00 
De cidceweennus i-netheebaadaauceunsn 90.00 
1x18” extseeknsdacneeewabneeaws - 95.00 
Si : snc pbensheheesctredereiceerkhens 100.00 
See ORE OE ccc vcaresceses saveneens -.» 105.00 
Clear Ceiling or Flooring, One Side V or B 
ft £2 eer Pe 
Se. BOP OP atcesencese seebnes Sa cane 40.00 
Discount on Moldings 
Made from 1x3” and under.......... 


Made from other sizes........ % 
For 50,000 feet or more additional discount 5% 


Clear Lattice, S48, 4 to 16’ 
100 lin. ft. 
25 


ee ee ee ee 


1%” le 
| Lao coccccccccccces Hivontnreoncee ae 
1%” 





December 5, 1931 


NORTHERN HARDWOODS 


Following are prices of northern hardwoods, 


f. o. b., Wausau, Wis.: 
AsH— 

FAS Sel. No.1 No, 2 0.3 
4/4..... $47-49 37-39 $28-29 $20-21 cs 
5/4 js 55-57 45-47 33-35 22-23 165-16 
|, See 60-62 50-52 38-40 25-26 15.16 
, ee 70-72 60-62 43-45 28-30 15-16 
BircH— 
|: 50-52 35-37 25-26 19-21 14-15 
| 53-55 38-40 28-30 21-22 15-16 
| ear 58-60 43-45 34-36 23-2 14-15 
DiGsase< 65-67 50-52 40-42 30-32 14-15 
I 73-75 58-60 53-55 45-47 FO Ce 
ae 78-80 63-65 58-60 50-52 
| 128-133 113-118 98-103 ‘ , 
sb wr 43-44 33-34 23-24 17-18 
| 3 23- 24 17-18 


23-24 


Price of No. 2 and better, 1x4 
wider, 4- and 6-foot lengths, $24-25. 


For select red, add $10. 
Rough birch, 6- to 16-foot, 


inch and 


1x4 inch, two 





face clear, $56- 52; one and ‘two face ‘clear, 
$38-40; 1x5- inch, two face clear, $60-62, one 
and two face clear, $48-50. 
Sorr 
4/4..... 45-47 35-37 25-26 17-18 14-15 
| eS 50-52 40-42 30-32 21-22 15-16 
|, a 60-62 50-52 35-37 23-24 14-15 
8/4. - 60-62 50-52 35-37 28-30 14-15 
Sort ELmM— 
‘AS No. 1&sel No.2 No.3 
4/4. - 40-42 28-30 20-21 17-18 
ene 47-49 35-37 22-23 19-20 
| =e 47-49 35-37 22-23 20-21 
| 50-52 35-37 25-26 20-21 
Rock ELM— 
FAS Sel No.1 No.2 No.3 
ee 80-82 55-57 25-26 16-17 
| Rae 85-87 60-62 30-32 18-19 
| ae 90-92 65-67 30-32 19-20 
|, 95-97 75-77 38-40 25-26 
) ae 105-107 oeme 85-87 652-54 eens 
12/4.....115-117 site 95-97 57-59 30-82 
Bass woop— 
oS 48-50 38-40 14-15 
|”, ee 51-53 41-43 15-16 
, = 55-57 45-47 15-16 
|) 60-62 50-52 15-16 
I ee 68-70 58-60 a ae 
ee 78-80 68-70 ond 
Keystock, 4/4 No. 1&better, $55-57; or on 
grades, FAS, $65-67; No. 1, $45-47; 5/4 No, 


l&better, $60- 62; or on grades, FAS, $70-72; 
No. 1, $60-5 ; 

One and two face clear 6- to 16-foot, 1x4- 
inch or 1x4-5-inch, $45-47; 1x5-inch, $50-52. 


RED Oak— 
Raoul 60-62 45-47 33-35 23-25 12-13 
|. Sa 65-67 50-52 38-40 28-30 13-14 
| 70-72 55-57 45-47 30-32 13-14 
ee 80-82 65-67 50-52 35-37 13-14 
HARD MAPLE— 
|" 7a 48-50 38-40 28-30 20-22 11-12 
ee 58-60 43-45 30-32 22-24 13-14 
|: 63-65 48-50 32-34 24-26 13-14 
|, 63-65 48-50 32-34 26-28 13-14 
eR éiwns 78-80 63-65 48-50 35-37 een 
ae 93-95 8-80 58-60 40-42 
7 143-145 128-130 108-110 ; 
Harp MAPLE ROUGH FLOORING STocx— 
No.1 No.2 No.3A 
com. com. com. 
ee ee ..-$28-30 $20-22 $14-15 
DE shinee cnceeveciesanees 30-32 22-24 16-17 
Dn. chdventebieweduet ee «eee 24-26 16-17 
BEECH— 
No. 2 and better 
De cvnaeusee o> ced cutee Jmekaenee $33-35 
E> sacar sh:uln ae andesite ail ak rears ae ‘ a 


FAS Sel. a 0.2 No.3 

6/4..... $62-64 $52-54 $32. 44 $30: -32 $14-15 

Additions for special widths of No. 1 and 

better in all hardwoods, standard lengths, are: 

8-inch and wider, $12; 10-inch and wider, $30; 
12-inch and wider, $35. 





APPALACHIAN WOODS 


Cincinnati, Ohio, Nov. 30.—Average whole- 
sale prices, carloads, Cincinnati base, on Ap- 





palachian “soft texture” hardwoods: 
PLAIN WHITE OAK— 
4/4 5&6/4 8/4 

Oe $95@100 $105@115 $110@120 
No. 1 com.&sel. 45@ 50 60@ 65 70@ 75 
No. 2 com..... 30@ 33 38@ 40 
No. 3 com..... 20@ 22 24@ 26 26@ 28 
Sd. wormy . 35@ 38 55@ 57 60@ 62 

PLAIN RED OAK— 
Me seeks daawe 75@ 82 80@ 85 90@100 
No. 1 com.&sel. 38@ 50 652@ 55 58@ 62 
No. 2 com..... 28@ 30 36@ 38 38@ 40 
No. 8 com..... 20@ 22 27@ 30 28@ 30 


CHESTNUT— 
ee 70@ 75 80@ 85 90@ 9 
No, 1 com..... 42@ 46 61@ 65 61@ 65 
No. 3 com..... 20@ 21 20@ 21 20@ 21 
Sd. wormy & 

No. 2 com... 25 28 29@ 32 33@ 35 
No. 1 & btr. sd. 

wormy ..... 28@ 32 30@ 33 35@ 37 

PoPpLAR— 
Panel & No. 1, 

18” & wdr...130@135 140@145 150@155 
| 7a - 85@100 105@1i5 320@130 
Saps & sel.... 60@ 75 Ht 4 90 95@106 
, ye eRe ~-- 40@ 45 50 55 55@ 60 
a . eawens 28@ 30 32 35 38@ 40 
Se eer 22@ 24 26 28 27@ 29 

MAPLE— 
SRR ere 0@ 75 75@ 73 78@ 80 
No. 1 com.&sel. 45 50 52@ 55 57@ 60 
No. 2 com.... 3 36 38@ 41 39@ 42 





Decem' 


Follo 


Rep GU 
Qtd. 
No. 
Pin. 
No. 
SAP GU 
Qtd. 
No. 
Bo: 
] 
Pin. 
No. 
No. 
BLACK 





BOS’ 
spruce 
contint 
mal at 


—_—_ 


Sales 
mills ¢ 
ported 
Associ: 
floorin; 
Nov. 2 


§§x2%4' 





EN 


Pric 
mills, 


4/4 


6/4 
8/4 
10/4 
12/4 


Chic 
and s| 
L. c. 
Trade 
Sive, 
28, w 
spond 


Lumb: 
Nov. : 
Nov. : 
Inc. 0 
Jan. 1 
Noy, | 
Ine. o 
Nov. | 
Nov. | 


Inc, 0 


Jan, 
Nov. 
Inc. o 


§La 
betwe 
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S N LUMBERMAN 
Or 
ods Following were aver: SALES PRICES OF S 
average sales prices recei OUTHE 59 
4/4 es received for soutl HARDW ies 
No.3 RED GumM— / 5/4 ‘o southern hardwoods duri ODS 
=16 Qtd. FAS... 69.25 om 0/4 ; ng the week e 7 
15-16 aa ale k ended Nov. 24, Chicag 
15-16 Pin. FAS... $3 50 2: (ehcp bes lt MIxeD Oak 4/4 . ossalliacmmenia 
15-16 No. 1&s8el. 35.00@ 41. Falla ath Seki ple ete 5 von Sd. Sear a 5/4 g/4 
sap GUM— 00 46.50@ 48.25 1... 2. 2iiii: ae Re PopLar— y. 28.75@ 29.75 31.75 8/4 
14-15 Qtd. FAS... 39.75 Hasetetetes.  saaedenabuen Pln. FAS... 59.95 a 37.75 
15-16 No. 1&sel. 27.00@ : | avaauabs: Sateaspaetese illite... Saps & sel a ane ia i 
Box bds . fic lhl one N sel, 41.25@ 45.75 ee Fe oF 
13 ee 29.04 Gn 24 75 45.50 ‘0. 1 com, 31.254 a fo 44.75@ 48 ae (S.40 
P B17”. . 42.25 29.00@ 34.75 31.25@ 35.25 No. 2-A.. tT 5.75... Sy acre we aig hah: 
In. FAS. OF OF — D 3o9.29 No. 2 cece 6696 »» F¢ bgt + 
No. 1&sel. ogee 40.50 teeeeeceecee seecenses hed 2-B.. 23.75 27.75 wees essen ee 32.50 dagger! oss: 
i ae 21.00@ 28.75 30.50@ ‘go, ch abeeeeriies -sxewieukine? FAS A, 23.50@ 25.00 baernniaseits 4 ce eee 
BLACK Gum— BE wiekaes - wee _——aAa. No. 1&sel.. 50.00@ 51.75 cine eet Selah ener 
ace Gu On PY reer 3EECH— aaa ag i Sao 
No, 1&sel. 27.50 ny eee oe FAS treet e eee ee eet teesen ieee eaes 
pinoy sel. 27.50 seseeeeeeeee Seeeeeeetins —— ggg ee 50.75 eae a ee en ae 
sel ee 88.25 &S¢ ] oe 75 cere 
Eales 25.50@ 26.25 ceeeecceeee ceeseeeseee 28.25 Sort MarpLe— ae ES Lee | Siew 
Mo. 3.2406 B2.98 SD seeecerreces laa a Fiat 
, ag OaKk— daddies Mirah lars hi ec Asin CSN a, i a es 
i wo *In. FAS. Bache ns 7 BY 
clear, No. 1&sel. yr @ en a, Leer ans Lag _ i SIs 27.25 
'» one No. 2.... si 35a oe ee 52254 53.75 53.75@ wi ities phe Aa SOG: 
r ‘ - 31.25@ 36.5 ) 53.75 53.75 ee T EK nn cavcensasxan. Snerteearens havens = 
No. (or fig. 22.00@ ee I56 Pa AIS 53.75 @ 64.75 60.754 pare a Seer ey 45.00 
No.3 com. 21.25 96.50 .... 37.25 @ 69.50 Corn “ao cs eee ae 10.00 
14-15 Rep OAK— sil Seetecaeteee seueeeeerers teeeeceeress a sig Se 30.00 1 00 
15-16 Qtd No. 1 RON a BCs Uren Rte OB ry No. l&sel.. 26.25 90 ss od 
leis ; on re a a 29.25 ve0e 
y be woe BOE . ae eee 27 a ae: yale 
14-15 Pin. FAS.. 62 506 e Ter Pin NN ane 2666 34:50 $.-6. °° °+=s...3.. 
n. FAS. . 62.50@ 64.50 65.00 65.75 erg a: 
No. 2 . 40.00@ 48.00 47.4 alata tre telie —  - - = 
No.3 2. 3000@ 3675.6... te he nweneab ens MAGNOLIA— 2 
36.75 Rae CO eee 
UD = nccqcenmnniimniichaiandnnamaitias B03 evant eee, INAS ee: 
19-20 juaecenhees No. lé&sel. * 85 50@ 32.75 es ee OR ie OT 
30-31 No. 2 com ot ke G ee re), cm Sane 42.75 
-21 t e ~- 24.50@ 26.75 ee Ne erence iD 
9 cone 286 6468 O80 6@4 26.75 ae earn 
Xs his Wee 
16-17 S a b 
‘tter ‘ 
18-19 eo e é r than carg 
* : have ‘ go. Some * 
19-20 For Editorial Review of C por S petits been cutting aamaiae Bay al wholesalers 
25-26 EAS urrent Market Conditi ae of a large voir ne meet the com- 
30-89 TERN SPR tions See Page 25 tations are: Scantli or. Boston dock 
0-82 BOSTON, MASS E eut this. wi cage differentials; on $12 off page 9% 
spruce m: ae. ASS., a se 20-foot ; nter. Quotations: a ir board situati s; other sizes, $12.50 1, 
14-15 market is deci 2 The east Png and under, 2x3 S. Dimensi ample, < uation offerings ar 2.50 off. 
15 6 continue weak. Pr creas quiet, and poe 2x8-inch, $30@G 39. A ae to 7-inch $25@ 28: , and prices are easy s are more than 
5- ge ak. sadieattion tn walk | ice -inc - 32; ran oh, 920@28; lhc. A 
15-16 mal and plans are omg ng is well below aoe aa h, $22; nok anh geod lengths, 2x3- and NEW YORK. D —_—__—_ 
15-16 an exceptionally light ion gorse 2x10-inch, $33@ bgt door 2x8-inch lower than =r _ 1.—Douglas fir prices « 
M aa ae ae D1S, 5 tape boards, cover- months. Seemann a been in the tant me 
eee > ), 24; m: “— a th and u = it is ¢ oo 25 sion can no . as ew 
or on APLE FLOORING and 7-inch $264 ne — random cul Pg — cal = ady in transit Baca sold unless 
= lath, 1! ssc 27; furring, 1x2-i sths, 1x6- yesterday to wire a sre Was no , 
4 No Sales by Michi , 1%-inch, $3.75 g, 1x2-inch 99 start i ire orders move 
. “ ._ - igan _ ’ 3.75@4: 5 . wis $22@ 23: start loading . to the Coas 
70-72: mills of norther and Wisconsi - 15-inch, $4.75 @5 a4 ‘ gz on boats saili oast, to 
; “rn har sconsin —_ , $4.75 @5 vember ope ats sailing " , 
ported to the Ma mpg maple poe oe ail ae a er rate rule, as tl eg under the No- 
Association, aver: ple Flooring Mi . a ESTER as that the Dece 1e general feeli 
» a flooring 7 as follows aparneturers BUI PINES rate of $9 sail mber-January inter js es 
De. lee asis 4 . . o. hm ears SUF of lar ait not eS 2rcoasta 
Nov. 28: asis during the Seas hori’ ber, is a N. Y., Dee. 1.—Too f large parcels Be pee long in the case 
“4 ; = e complai a ee much 1 : : 
12-13 " First thn weber atin ' nt made by um- 
r s Sec , stern pine tr y members of 
a =< © ond Ink ua : rade, . : rs of 
13-14 + $51.35 $40.43 $24.70 ong and hist nave eer ane a im the CINCIN CYPRESS 
13-14 : next : basi 1igher prices ar stocks of many tis NNATI, OHIO, N 
xt spring. Idah “es are predicted befor tinues soft N , Nov. 30.—Cypre 
supply. Pw — shop lu “rege petore for finis - An occasion: Sypress con- 
“= ) END DRIED WHITE MAPLE Supply. Twelve-inch "No. 2" common” is. "re for finish at the Duvers price’ "Some "mixed 
13-14 Prices “e scarce aa mon is re- p s are being take ‘ 2. Some mi 
: ; +s on en , mostly stesg ‘ . Sugar ‘ a e are . z gz taken by yards w ixed 
13-14 mills, lower 7 i aon white maple, f owing Pa and are expect “9 prices are pet badly broken, but ’ 11 * ds whose stocks 
13-14 igan: ._ %& a g to the seasonal closin ed to remain so, 1 e offered. Mill pric nly when bargains 
ee FAS : : me osing down of mi Sg many distress offeri ces are demoralize nw 
ee stteerecnsees No. 1 & sel NEW YORK — ills.  cordi s offerings are bei ed, and 
Se: sgawacuwirantaawnatans $105.00 Ser. a IRK, Dec. 1.—T ing to dealers’ are being made : 
 Betahteactabiabecturteition 110 $ 70.00 market is v . : The Px ler s’ reports e, ac- 
8/4 i etsieneah her torte selene ste ae 80.00 to. tan = very quiet, with y: nderosa pine 3ALTIMORE se 
No. 3A oe eeteeeeteaeeeeeuees 115,00 ye Soak at alee inventory sy — cypress sec ag MD., Nov. 30.—Inqui 
y SL pedachedebenpieee ’ 35.00 saphindh sducation has pt 5 1e city ss seems perhaps ¢ eee iry f 
es, <= oxerenans ciachdmaiishai aee.09 110.00 for over 200,000 fee has put out one int ie An undercurrent of nade trifle more acti = 
$14-i5 ... 150.00 12000 °° i me tae oat of Penterens 0 2 works vails. Some busi increasing confidence - 
e . s 1ew sc aa mo selects : a siness “~— 3 us yre- 
8 . Queens, and Fale hools in Brooklyn : _ time, with i re is being done all the 
ry CHICAGO RECEIPTS ee eee aaeak Gene from the fw clining to greater ~ the quotations = 
order has be . Bidding for gies 1ess. ; , 
better S M . part « f been slow and reluc e the oy 
: Hil - f mill representatives uctant on the HA W ¢ ) 
0 Chicago receipts P ENTS arate men have not hei ap but ifn CINCINNAT RD ODS 
No.3 and shingles — and shipments of prices somewhat Pr oa ed to put in bids at the Unit — TT, OHIO, Nov. 30 # 
$14-15 7" Cc. West . were yn Mog es is moving Psssce the market Idah pared “g? Kingdom are caees nh to 
rade for the fot stician f ed by ering fr . y, and prices ; | 8 ed in the last te orted much i 
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more active, but are 


le factories are 
ra irge orders. 


Nov. 30.—There seems 
among domestic con- 
of whom are plac- 


ML)., 
feeling 
imers of hardwoods, 


MORE, 
be a bette 


some 


ing orders with greater confidence. But the 
requirements of furniture manufacturers and 
other users are not yet sufficient to create a 
good demand 


SOUTHERN PINE 


CINCINNATI, OHIO, Nov. 30.—Demand for 


southern pine by up-State and local yards, 
for fill-ins, is increasing and the market is 
steadie Some items are scarce, notably 2 
by 10-inch in 14-foot lengths. Assortments 
ire becoming broken, and it is not so easy 
to plac mixed-car orders. Straight cars of 
some items often sell at low prices. Low 
grade ir dried stocks are being sacrificed, 
£0 as to get 


them out of the way before win- 
ter rains set in. 
BALTIMORE, MD., 
for Georgia pin has 


strengthening tendency. 


Nov. 30 The market 
shown a gradually 
While 12-inch stocks 

firm, other items are 

iat more active demand, with re- 


alone ap] 


ear definitely 
in somew! 


quirements of consumers slowly expanding, 
and producers as wWell as distributors becom- 
ing more hopeful Stocks in yards are of 





very moderate proportions. A little more in- 
terest is shown in North Carolina pine offer- 
ings. Stocks on the wharves are small, and 
no important additions are in prospect. Some 
avenues of absorption are still very much 
clogged, while others are clearing up, and 
some members of the trade have grown more 


hopeful of a revival. 


NEW YORK, Dec. 1. 


ness is dull and prices are 


Southern pine busi- 
low. Retail yards 
are selling their stock to each other at prices 
below those offered by regular wholesalers, 


in an effort to reduce their inventories. 
Shortleaf is finding difficulty in meeting the 
price competition of Douglas fir and othe 
western little of it is being sold 


woods, and 


here. Dense shortleaf and longleaf are com- 


peting for a restricted market at low prices, 
which do not vary much. In general, south- 
ern pine specialists are not dissatisfied, as 
they think a good many being 


orders are 
intil after the new year. 


held back 


BOSTON, MASS., Dec. 1.—The southern 


pine market is dull, and the disposition of 
some sellers to offer concessions tends to 
make buyers more cautious. tetail stocks 
are exceptionally light. Quotations: 8-inch 
air dried roofers, $21@22; Bé&better }}-inch 
partition, $33@37.25; shortleaf and longleaf 
lx4-inch flooring, B&better rift, $58.50@66.25; 
C rift, $48@55; B&better near rift, $48.50@ 


51.25; B&better flat, $34@35.50. 


KANSAS CITY, MO., Dec. 1. 


bookings last week 


Southern pine 
were in fair volume, con- 


sidering that buyers are still trying to get 
accustomed to the firm price policy which 
the mills adopted a fortnight ago. Yards are 
willing to buy only to provide for current 


requirement 


“ HEMLOCK 


BOSTON, MASS., Dec. 1.—Eastern and 
northern hemlock prices are low, but not 
low enough to meet competition of western 
stock Wholesalers quote $25 for native 
clipped boards, and $24 for random. Several 
sellers who have cut prices on western hem- 
lock are securing most of the light current 
business. Boston dock quotations: Scantling, 
$13 off page 9% Atlantic differentials; other 
sizes, $13.50 off. The supposed $9 cargo rate 
has been shaded $1 or more of late for im- 
mediate shipment. 


CLAPBOARDS 


MASS., Dec. 1.—Very few clap- 
now moving out of the retail yards. 
Dealers’ stocks are light. The supply of east- 
ern spruce and native white pine clapboards 
in first hands is very small, and quotations 
remain fairly steady. Some bargains in clap- 
boards from the West Coast are offered. 


BOXBOARDS 


MASS., Dec. 1.- 


BOSTON, 
boards are 


BOSTON, 


Boxboard con- 
sumption is well below normal, and prices 
remain unprofitably low. Many Maine and 


New Hampshire operators have dry box lum- 
ber from last season's cut, but numerous op- 
erators are eagerly seeking contracts for box 
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lumber to be cut this winter, and accepting 
some very low offers. Several box makers 
have lately noted a little improvement in 
demand for containers. Log run white pine 
round edge inch is $18@25. 





Week's Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that the 
revenue freight loadings for the week ended 
Nov. 21, 193 totaled 653,503 cars as follows: 
products, 21,325 cars; grain, 36,872 
cars; livestock, 25,555 cars; coal, 116,699 cars; 
coke, 4,850 cars; ore, 4,901 cars; merchandise, 
209,032 cars, and miscellaneous, 234,269 cars. 






Forest 
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(Continued from Page 53) 

B&better fir ceiling %&x4-inch is $22.50@2 
%x4-inch is $27.50@28.50. 
dimension, air dried, no moisture content 
guaranty, is $12@13 for kiln dried stock; 
$9@9.50 off Rail B list for lengths 22-foot and 
longer. Fir timbers up to 12x12-inch, 40-foot 
and under, full sawn, rough, No. 1 common, 
are $32.50; select common, $34.50; select struc- 
tural, $36.50. 

All above prices are f. o. b. St. Louis. 

Hardwood business is of slightly better 
volume, both the furniture and automobile in- 
dustries contributing to the increase. Prices 
remain at a very low level. Oak flooring 
sales are very small, though manufacturers 
in some cases have offered dealers special 
dating on invoices. 

John J. O’Mara, editor of Electrical Trade 
teview, gave a short talk to the board of 
Girectors of Hoo-Hoo Club No. 6 last Wednes- 
day, in which he outlined the business situa- 
tion in the electrical trades, and gave some 
interesting information on workers’ insurance. 

D. L. Brown, sales manager Ingram-Day 
Lumber Co., Mobile, Ala., spent two days here 
last week. 

Cecil Whitmarsh, vice president W. T. 


fzuson 


3.50; 
No. 1 common fir 


Fer- 
Lumber Co., is vacationing in southern 
California for December. 


Kansas City, Mo. 


Dec. 1.—Mills expect last week's dullness 
to continue during December, and in early 
January the yards will be engaged in taking 
inventory and will let their stocks remain 
low. Soon after the first of the year, how- 
ever, a bulge in demand is expected, as yards 
begin to send in their fill-in orders. 

Sales of lumber to industrial consumers 
have not shown much change. Scattered lots 
were bought by furniture manufacturers, 
who are finding their retail sales holding up 
well, probably because of prevailing low re- 
tail furniture prices. Motor car builders were 
more disposed to buy, and inquiry from this 
source was quite active. Lack of building 
demand has forced curtailment of operations 
at millwork and flooring plants, and conse- 
quently purchases by this class of trade are 
small. tailroad bookings are in good vol- 
ume, but not as large as those of the previous 
week, 

Retail yard stocks were reduced somewhat 
during October, and even greater reductions 
were made during November. Stocks of 169 
retail yards in this district were reduced 2.9 
percent during October, and Oct. 31 were 8.7 
percent lower than they were a year before. 
Total sales were 7.1 percent larger in Octo- 
br than in September, with dollar sales 7 
percent larger. However, lumber sales foot- 
age was 31.9 percent smaller, and dollar lum- 
ber sales 42.3 percent smaller, in October this 
year than in October, 1930. October collec- 
tions amounted to 25.5 percent of accounts 
outstanding Sept. 30, as compared to 35 per- 
cent on that date last year. Retail sales of 
lumber during November were curtailed 
somewhat, as colder weather was prevalent 
throughout the Southwest. 


Birmingham, Ala. 


Nov. 30.—Most 
vanced Nos. 3 


manufacturers have ad- 
and 2 common shed stocks, 
and No, 2 dimension. While some advances 
have been too stiff to be convincing, firm 
prices are maintained and occasional further 
advances are expected. Price changes include 
an advance of. $1 on 1x4- and 6-inch No. 3 
flooring; $2 on 1x4-inch No. 2 flooring and 
1x6-inch No. 2 drop siding, and $1 on all items 
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of No. 2 S4S boards. Yards are not readily 


meeting the advances. Retail inquiry hag 
been heavy, but buying is limited to mixed 
cars. Mill reports that stocks are exceedingly 


low and in poor assortment have caused re. 
tailers to wonder whether they will be able 
to get their orders filled promptly. Reluctance 
of mills to renew retail paper has caused a 
bit closer figuring on yard requirements, but 
there are occasional reports of invoices being 
dated Jan. 10. Alabama retailers have re. 
duced their selling prices and in some ip- 
stances their margin does not permit a reg. 
sonable profit. No. 3 sub-flooring and sheath. 
ing cost them about $9 and $10, and sell at 
$12 to $15, delivered on job. Demand for 
high grade stock is sluggish, and prices are 
weak, and there has been an increase in 
purchases of the cheaper short lengths. Yards 
concentrating on repair jobs have induced 
carpenters to buy short lengths. Industrials 
are buying more freely than for two months, 
as increased demand for their products has 
resulted in more active operations. 


Macon, Ga. 


Nov. 30.—Roofer mills have found consider- 
able home demand for their products recently, 
in connection with local construction projects, 
And there have been limited shipments to 
other markets. Prices are too low, but some 
manufacturers, hard pressed for money, are 
accepting limited orders. 

Limited shipments of longleaf are being 
made, with prices not satisfactory to the pro- 
ducers. Production is greatly curtailed, and 
stocks at the end of this year will be much 
lower than at the end of last year. Smaller 
mills are more active than the larger ones, 
they are bringing in huge truckloads of lum- 
ber, especially dimension, to distributing 
centers. 


Shreveport, La. 


-The South has been visited with 
constant downpour of rain for the 
last week, which renders shipping of dry 
lumber very difficult. Most mills, large and 
small, are behind in shipments. Orders, how- 
ever, have been coming in rather slowly. Log- 
ging has also been extremely difficult, except 
on high ground, and specially cut timbers are 
rather hard to secure. Smaller units which 
are some distance from railroads are at some 
disadvantage in filling orders promptly. Or- 
ders for straight cars of some items are hard 
to place for prompt shipment, because of the 
generally wet condition of common _ stocks 
in open mill yards. Assortments at the mills 
are only fair, and a little extra demand would 
cause them to become badly broken. 

Volume of hardwood 


Nov. 30. 
an almost 


little 


business is a 


larger than it has been, and stocks are be- 
coming more or less broken at nearly all 
mills. Prices are low but firm. 


Norfolk, Va. 


Nov. 30.—There has been very little activity 
in the North Carolina pine market, and Novem- 
ber business will be less than October. The 
weather has been warm and dry, just ideal for 


logging, milling and_ shipping. However, 
buyers of lumber have been interested only 
when necessity forced them to come on the 
market. There is still a disposition on the 


part of some buyers to hammer prices down 
further, but a good number of orders for 
North Carolina pine and low grade hardwoods 
have been refused because offered prices were 
too low. Unsold stock at mills is less than 
it was thirty or sixty days ago, and popular 
items are in low supply. 

There has not been a very good demand for 
edge B&bhetter, 4/4 either band or circular 
sawn. Offers at $1 less have been received 
and turned down. B&better 4/4 stock widths, 
rough or dressed, are in poor demand. A 
little interest has been shown in No. 1 com- 
mon kiln dried, but recent offers have been 
too low. More good bright air dried B&bet- 
ter boards are being offered now by small 
mills at low prices and, until these are taken 
up, yards are not going to buy kiln dried. 

Edge box 4/4 has been inactive. 30x 
makers are showing some interest in good 
wide edge box, that will enable them to avoid 
buying stock widths at higher prices, but 
narrow edge box is hard to dispose of. The 
box makers are taking stock rather readily, 
but are not increasing weekly shipments. The 
price remains the same. The small millman is 
keeping the price down, but as soon as bad 
weather curtails his production the larger 
mills will be able to get better prices. There 
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has been very little demand for No. 1 stock 
pox, except in 5/ and 6/4 dressed and resawn. 
Inquiries for these thicknesses have picked 
up, but other woods offer severe competition. 
The demand tor flooring, ceiling etc. has 


peen very light. Prices show little change. 
Air dried roofers have weakened a little, sev- 
eral mills offering 6-inch beaded at $9.50 
f. 0. b. cars Georgia main line rate, but most 


mills demand 50 cents 


Buffalo, N. Y. 


Nov. 30.—The beginning of this week marked 
the end of the navigation season on the State 
parge canal, the last vessels clearing on Mon- 
day. It has been a fairly active season in 
general freight movement, with Pacific Coast 
lumber moving in large volume. Much of 
the lumber moving has been brought for- 
ward by the Ralph C. Lumber Co., of this 
city, for various points along the barge canal. 

William J. Guilbert, of the Cham, 2r of Com- 
merce, addressed the Buffalo Lumber Ex- 
change, at its weekly luncheon of Nov. 27, 
on “Accident Prevention.” His remarks dealt 
particularly with motor accidents, 

The B. Brady Lumber Corporation, 1409 
Seneca Street, is making improvements to its 
office building, and will add a general line 
of builders’ hardware and paints to its re- 
tail lumber stocks. 

Visitors last week included: R. C. 
Winton Lumber Co., Minneapolis; C. C. Brown- 
lee, Brownlee Lumber & Manufacturing Co., 
Chattanooga, Tenn.; R. F. Taylor, of New 
York, vice president of the Biles-Coleman Lum- 
ber Co., Omak, Wash. 


Seattle, Wash. 


Nov. 30 Top prices for cedar logs have 
advanced $1 to $2 for each grade, and good 
logs are very scarce. This scarcity is likely 
to continue. The prices of other kinds of 
logs are unchanged. <A log inventory is now 
being taken, the results of which will be 
known next week. 

A prominent manufacturer of spruce re- 
ports that clear spruce is in fair demand. A 
considerable volume of inquiry is coming in, 


more. 


Winton, 


especially from foreign buyers. Production 
of spruce is at the lowest level in many 
years, and present stocks are being rapidly 
liquidated. Curtailment has been going on 


for the last thirty days. 


“We have business ahead to keep us busy 
for two weeks,” a shingle wholesaler said, 
"The Southwest, particularly Texas and Okla- 
homa, Arizona and Arkansas, are in the 


market We believe buyers are taking ad- 
vantage of present low prices. We are using 
the stop-in-transit privilege a great deal. 
We find that about thirty percent of our cus- 
tomers still demand the old pack, but this 
percentage is gradually being reduced.” 


Jacksonville, Fla. 


Nov. 30.—The general outlook for southern 
pine is considerably better than it has been 
for several weeks There have 
orders placed for timbers for 
tion in New York City. Prices have not ad- 
Vanced much, but there is every indication 
that they will strengthen shortly, on timbers 


large 
dock construc- 


been 


f not on smaller sizes and shed _ stocks. 
Orders for a large amount of timber have 
already been placed with Florida mills. It 
ls Impossible to estimate just what the price 


advance will be, but wholesalers in this sec- 
lion are getting cautious in quoting on any 
large quantities of 10-, 12- and 14-inch. It 
is not that these will all 
come into the territory at one time, as the 
buyers know that four or five orders each 
for a million feet or over of timbers would 
Cause prices to advance sharply. Some of 
the buyers are not aware that the number 


( 
of large, responsible mills in this section, in 
position to handle 


expected orders 


large timber orders satis- 


factorily, is very limited. At present there 
ire not over ten responsible mills, cutting 
OVer 75,000 feet a day, in operation. Most 
of the others in the territory have closed 
down because of low prices. 


The railroads for the last 
not been buying pine 
Placed during the last 
Delaw ire. 


few weeks have 
The only large order 
few days was by the 
Lackawanna & Western, calling 
for 225,000 feet. Some of the largest dealers 
expect the railroads to start buying in larger 
quantities in the spring, as their stocks are 
‘ower than they have been for years. 

‘yp! producers are still complaining 
about the shortage of orders, and low prices. 
The yards in the East have not bought 


Cyprese 
ypress 
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anything recently to speak of. It will be 
necessary for them to start buying soon, as 
they are carrying lower stocks than for many 
years. 

Building in Florida is showing 
crease, as most of the repair 


a slight de- 
work under- 


taken in preparation for the winter tourist 
season is already completed Jacksonville 
building showed a slight decrease last montl 
but the yards are hoping the December total 
will be larger, as more oS are now peing 
figured or 


than for the last few weeks. 








BUSINESS CHANGES, INCORPORATIONS, ETC. 








Incorporations 


ARKANSAS. Fort Smith—Twin City 
Supply Co., incorporated. 

CALIFORNIA. Los Angeles 
& Door Co., incorporated, 

Los Angeles—Standard Crate Co., incorporated; 
capital, $50,000; George Kardashian interested. 


Lumber & 


Southwest Sash 


DISTRICT OF COLUMBIA. Washington—Galli- 
her & Klimkiewicz, incorporated. 
MARYLAND. Maugansville—Maugensville Ele- 


vator & Lumber Co., incorporated; 100 
Lewis S. Martin interested. 

MASSACHUSETTS. Woburn- 
working Co., incorporated. 

MICHIGAN Fruitport—The Spring 
Co., incorporated. 

Grand Haven—Nathanial 
rated; capital, 
als, ete. 

Rochester—Moulthrop Mfg. Co., incorporated; 
1,500 shares at $10; succeeds to planing mill of R. 
(. Moulthrop. 

MISSOURI. Kansas City 
Co., incorporated. 

NEW 


shares; 
Woburn Wood- 


Lake Boat 


tobbins Co., incorpo- 
$50,000; dealer in building materi- 


Kansas City Moulding 


JERSEY. Newark—H. 8S. Bond Yellow 
Pine Corporation, incorporated. 
Paterson—Modern Lumber Corporation, incorpo- 


rated; capital, $100,000. 
NORTH CAROLINA, 


son Co., 


Fayetteville—Adams-John- 
incorporated; capital, $100,000. 

WISCONSIN. Sullivan—Sullivan Lumber & Fuel 
Co., incorporated; 100 shares preferred at 
share and 150 shares common at $100; Otto Zahn 
interested, 


Business Changes 


ARKANSAS. Mountain Home—George Calloway 


and Leslie Easterling have leased the C. S. Ken- 
drick sawmill and are making repairs. before 
Starting operation. 

Warren—The machinery, equipment and build- 


ings of the hardwood sawmill owned by L. G. 
Hampton have been bought by the Bierne Lumber 
Co. and work has been started to move the plant 
to Bierne. 
Warren—Anthony-McLeod 
office to Camden, Ark., Jan. 


Lumber Co, 


moving 


CALIFORNIA. Stockton—Crescent Mill & Mfg 
Co. changing name to Crescent Showcase & Fix- 


ture Co. 


FLORIDA. Lake Jovita—J. P. Lynch withdraws 
from the San Antonio Lumber Co. 

ILLINOIS Murphysboro—Wright Lumber Co. 
moving from Eleventh St. to Thirteenth St. inthe 
old quarters of the Huthmacher Bros. and wil 
handle hardware and paints in addition to retail 
lumber, 

KENTUCKY. Louisville—Real estate and lum- 
ber stocks, equipment, etc., of the Southern Plan- 
ing Mills Co., in bankruptcy, was sold on Nov. 25 
to the Bankers Trust Co., the Frey Planing Mill 
Co. and A. Marks Co. 

MINNESOTA. Odessa—The Odessa Hardware & 
Lumber Co. discontinues business 

NEBRASKA. Benkelman—G J 
ceeded by Owens Lumber Co. (Inc.) 

NEW YORK srooklyn—J. H. MacDowell Co. 
will move Dec. 1 to 238 Lee Ave 

OHIO. Bryan—Bryan Hoop Co.’s mill has been 
purchased by the W. G. Noble Co., of Fort Wayne, 
and will be put in operation to replace the one re- 
cently burned at Napoleon. 

Napoleon—South Side Lumber Co 
Market Lumber Co. 

West Jefferson—The West Jefferson Hardwood 
Lumber Co. has been purchased by Charles Wal- 
ters of Gillivan and will be operated. 

PENNSYLVANIA Philadelphia—Pacific-Atlantic 
Lumber Corporation, new address 1318 New Lin- 
coln-Liberty Bldg. 

SOUTH CAROLINA. Lancaster 
Co.’s plant sold to Scarboro-Safrit 

SOUTH DAKOTA. 3owdle—Central Lumber Co. 
has purchased the Atlas Lumber Co.'s local yard. 


Owens 


suc- 


succeeded by 


3rown Lumber 
Lumber Co. 


TEXAS. Ingleside—Aransas Lumber Co, closed 
yard. 

Malakoff—Hawn Lumber Co. closed yard. 

WASHINGTON. Seattle—J. E. Pinkham Lum- 


Bldg. 


Stellmacher 


ber Co. moving to 1230 Joseph Vance 
WISCONSIN. Iron Ridge—Frank 
has purchased the lumber yard here. 


New Mills and Equipment 


ARKANSAS. 3rinkley—The St. Louis Cooper- 
age Co, has announced rebuilding of the mill 
burned in August. Work will begin at once on 
erection of new plant at cost of about $50,000 

Junction City—The Anthony McLeod Lumber 
Co. of Warren, is reported to have leased former 
properties of the Corine Stave Mill Co. and will 
install a hardwood lumber mill and office. J. D 
Sunderlin in charge. 

CALIFORNIA. Vernon—Patten-Blinn Lumber 
Co. has taken out a permit for erection of a fac- 


tory building on 
streets. 


the corner of Soto and W 








OREGON. Molalla—t Mor ho - 
been operating a planing mill at this point, has 
added a sawmill. 

Molalla Bros 5 n ting 





a saw 


TEXAS 









































of Detroit ted t ( stru | 
products plants in twelve u 
be built at once 

WASHINGTON Fortson—KI« nt & K 
will soon improvements t tk 
cost about 

Tacoma ( naug , r ¢ 
construction a : I < 
stroyed by in Augus first Jildings 
erected will be a cabinet and ‘ 
factur shop a st g S stru 
tion . ed “ ¢ 

l fi K I 

is burned 

WISCONSIN. Ir River A lustr is 
promised Iron River ear i J Oo J 
Behnke, Milwaukee lu I 
tablish a sa r ll here. 

Casualti 
asualties 

INDIANA. Hazelton—Planing : ging t 
the Umfleet Buil stores . r A 
machinery and ec t 

MICHIGAN. Sault Ste. Marie—Larg . i 
longing to the Cadillac-Seo Lur Co. destroyed 
by fire with loss of about $12 

MISSISSIPPI Vaiden—S. J. Pe r Luz : € 
loss by fire, $25,000. 

NEW YORK. Beaver Falls—Beaver x Mfg 
Co.'s plant destroyed Sy fire; new plant t n- 
structed at once, 

TENNESSEE Dungannor S ll belonging 
to A. L. Steele, of Dungannon, | ted on Cowans 
Creek eight miles from town, destr f 

New Ventures 

ARKANSAS. Gurdor A ‘new 1! i 
dry kiln will be erected at Biern t Bierr 
Lumber Co., ir rporated wit . G Clark 
Dallas Dalton ar M Ross f Arkadelphia as 
owners. Wi ut the James G. Clark ti! er hold- 
ings in Clark County Machine: pur sed; < it 
106 men will be emy 1 

CALIFORNIA Los Angeles—Th Ro Fl 
Co. has engaged bus Ss t 436 Gram 
Place under mana 1ent W ( risor 

COLORADO. Denver—Broadway Mill & Fixture 
Co. will start at 1295 S. Broadway 

F'LORIDA. Tarpon Springs—Walk Lumber & 
Supply Co. recently began business 

ILLINOIS. Chicago—Fritts & Ss er } 
started in molding manufacturing usiness at 
Superior St. 

INDIANA. Greencastle—Ellis & 


lumber store at 
streets; now in 


corner of Market 





handle also general lumber a! 
line; George Ensign and H. H Ss ¢ 

IOWA. Zearing—Froning Grain & Lumb ( 
starting a new lumber, coal, feed and elevat 
business. 

NEBRASKA Benkelman J V Mur} has 
started a retail lumber business 

OHIO, East Cleveland Ozie 


The Ct 
age Co. has leased the Wulige 
and has begun operation of a box fi 
Oxford—Miami Valley Lumber C: 
Joseph P. Wespiser, et al 
OREGON. Portland Trunk Mfg. Co 
will open a branch establishment at 349 Washing- 
ton St. 
TENNESSEE. 
Co. opens sawmill. 
Nashville—The Finished Flooring © 
has leased the former plant of the 
Flooring Co. and is making alterations and in- 





Oregon 


Bristol—Bristol Door & Lumber 
yrporation 
Tennessee Oak 


stalling machinery; will manufacture under brand 
of “Beau Parquet.” 
WASHINGTON. Seattle Pacific Lumber & 


Shipping Co, opening at 3327 White-Henry-Stuart 


Bidg. 





Trouble and Litigation 


NEW _ YORK, N. Y., Dec. 1.—With_assets of 





only $7,621, and liabilities of $55,743, the 
Greater New York Lumber Co, (Inc.), last 
week filed a petition of bankruptcy. Judge 
Coxe appointed The Irving Trust Compan) 
as receiver. Liabilities are divided between 
stock, valued at $4,000 and accounts recelv- 





able, listed at $3,621. The prin ipal « reditors 
listed are the High Veneer Co., $6,095; the 


ted River Lumber Co., $4,000; J. Cohen & 
Brother, $4,004; and the West Side Lumber 
Co., $2,544. The Greater New York Lumber 


Co. (Inc.), was formerly associated with the 
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Superi Lumber & Panel Corporation, of 
Newark. N. J., but officers of the latter stated 
a 

























oday t eir connection with the failed ; Das 
om ition le completely severed more RS ‘CG: Y 47° Use LAF 
than four years ago Se He waka Sy OES 
as A. IVERTISING 
WEBSTER, N. = Dec l. O'Dell Bros., = Seecracks 
manufacturers of doors, sash, blinds and 
other wood working products, have been ad- 


judicated bankrupt it was made known on 
Nov. 28 with filing of papers in bankruptcy 
court at Rochester. The firm is a partner- 
ship of N. Abbott O’Dell and Wilson H. 











WANTED - 






































O'Dell Assets of $190,511 and liabilities of 
$84,078 al given Of the total liabilities 
$62.875 are in secured claims. The bank- 
ruptey petition was voluntary. [ oe 
ate Sa | How to Figure Costs for Advertising mp oyment —— 
—_— 
BUFFALO, N. Y., Dec. 1. . a wes mg In Classified Department ' —_—“~_aeaereeeeeeerrers rere ees PUBLI 
ber & Mill Corporation, of which Arthur ; a 
Mallue president, made a general assign- Per Oe Rieck scsccccctcnceues 30 cents a line | ? SUCCESSFUL EXECUTIVE, MIDDLE AGE WHOL 
ment on Nov. 28 to James W. Persons, local cpa k li ' “5 years’ experience in mills and wholesale offices ——_— 
referee in bankruptcy The company has a | For two consecutive weeks......55 cents a line Have successfully held positions as Pres. and y 
retail vard at 1698-1712 Genesee Street and For three consecutive weeks..... 75 cents a line | As? --sardbd and Treas., Auditor, Gen'l Mgr. ang 
succeeded to the business formerly conducted * cent line Sales Manager Competent to handle executiy ; 
He Her : E Mallue & Bro. “ For four consecutive weeks oka ad sth position at mill, pine preferred; know the markets 
; ni we For thirteen consecutive weeks..... $2.70 a line Would like to take complete charge of a wholesale 
For twenty-six consecutive weeks. .$5.40 a line egg Southern city preferred. Will go any. 
‘ < where if position warrants. I would make ; " 
OBITU RY For fifty-two consecutive weeks...$10.80 a line ceptionally valuable asset to continue ® tee 
A , for an owner who wishes to retire. Past rec - 
a words of ordinary length make will stand strictest investigation. — 
° wesw $5000. Address “P. 29,” care American Lumberman 
(Continued from Page 45) Count in the signature. Heading 
from the State in the matter of taxation, his counts as two lines, YARD MANAGER 
dea being the taxes o ! ‘ should y isplay exce > adi is . 
idea hei that h ix n the land shou No. display except the heading is Age 26, now employed, 12 years experience. Good 
be released during the growing period of permitted. draftsman, salesman and collector. Desires a 
the trees, thus re ducing the cost of. produc- Extra white space figured at line tion in Illinois or bordering State. Good record 
tion. He was interested in many civic pro- rate and best of references 
jects and served for three years as president id : P : 2ss “P. 30.” care eric: 
of the Duluth school board Mr. Scott was One inch space advertisement is Addre P. 30, are American Lum erman, 
married many years ago to Mins Frances equal to fourteen lines. 
Gage. who died five years agi He is sur- R : — oe SALES MANAGER 
vived by two daughters, Mrs. ‘H. A. Dander temittances to Scorer cae Canes For large Michigan corporation wholesaling hard- 
of Duluth, and Mrs. E. E. Ellis of Short No extra charge for copies of paper woods and softwoods desires new connection with 
Hills, N. eae S. ee. Mrs. William Ashmore, containing advertisement. Copy must manufacturer. Thoroughly experienced executive, 
Santa Anna, If.. and by a brother, George : : : 4 Address “M. 26," care American Lumberman. 
Seott. Bl ~— “Cali f. Funeral services were bs in this office not later than Wednes- 
held in Duluth day morning in order to secure inser- WTD. POSITION AS MGR. OF LUMBER YARD 
rns ion in regular department. All adver- : * 
HENRY C HORNTR ROOK, secretary of the oa nition rag : Save ake nl : ace 4 a. farming community or fair sized city 
wy oo ee , Marinette. Wis, and the tisements received later will be placed Have had experience in country and city yards, 
Tsa ie cohen SO} a 3 | & ™ ber Co. of under heading Too Late to Classify. ee’ sare a pai liged a ee manager 
Wells. Micl died at his home in Marinette ddress 28," care American Lumberman. 
on Saturday afternoon, Nov. 21, at the age ae 
f 62 Death came without warning. Mr EXPERIENCED LUMBERMAN 
Hornibrook having beet n excellent health 


Capable of holding any position in retail lumber 


up to the last A heart attack. which seized yard. 15 years in retail business Will consider 
hin hortlv after luncheon. was the cause t | any position at reasonable salary. College educa- 
of death Mr. Hornibrook had remained ac- oOo a e nell lassit F 





tion. teferences 
tive in business. still holding the offices he Address “P. 31," care American Lumberman. 
had held for so manv years He was born 
SS tectaent ie Gat Fe 2068. Whe waved REPRESENTATION IN CHICAGO 


POSITION AS MGR. RETAIL LUMBER YARD 








to Marinette in 1883 and was emnvploved bv Experienced lumber and insulation salesman will Twent 

the Tsaac Stephenson interests and later bv rent reasonably and manage two story brick ware- bee _s ge gge mee AS yard-man, bookkeeper, 
the N. Ludington Co.. retaining his associa- house on R. R. Choice location in heart manufac- ww iat oe line-yard experience, 
ion with those concerns un to his death. | turing district on South Side Correspondence ee - 32," care American Lumberman 

Ho married Miss Josenhine Jones of Neenah, solicited oe : — 

who survives. together with three children: Address ! 5 care American Lumberman., EXPERIENCED YOUNG LADY 

Carleton W. HRornibrook. who is s les mana - Desires position in wholesale lumber office in Chi- 
rer for the Ewauna Rox Co of Klamath cago territory Capable taking complete charge 

Falls. Ore... Francis Hornibrook of Pitts- 


of offic 15 years’ exp. Excellent refs 


burch. Pa and Miss Catherine Hornibrook. Address “P. 36," care American Lumberman. 
of Neillsville. Wis also two brothers: Fred . 
of Minne: ic G e of V 4 


anolise and reorge incouver. A 














cites Wien Mantes Cante ant tin ately + DETAILER BILLER-ESTIMATOR 
Mrs William Hornibrook both living in Special and stock millwork, also store fixtures. 
Marinette. Funeral services were under the Can lay out work and superintend mill. Highest 


; , Ree references. Age 37. 
AUEDICeS aot the Masonic Lodge and the Employees Address “M. 18,” care American Lumberman. 


Knights Templar. beine attended hv mem- 
bers from Green Bay, Oconto, Peshtigo and 
Menomines WANTED—EXPERIENCED LUMBER INSPECTOR CONSOLIDATION OF YARDS 


prereers ot Makes available a yard manager of better than 








PO 











‘or hard and soft woods State if any experience 
































ALBERT JAMES McLEOD. extensive tim- | in operating dry kilns average, knowledge, experience and ability. 

ber holder and naval stores onerator of Address “P. 33.” care American Lumberman Address “‘P. 2,"" care American Lumberman. 

southern Mississinni and Alabama. died at 

his residence at McT.eod. near Bay St_ Louis. WANTING RETAIL CONNECTION 

Miss., on Nov. 29. He was born in Sumter. A CLASSIFIED ADVERTISEMENT BRINGS By man age 80 With 86 pence cuperionss; wal 

S. C.. 75 years age At an early age he BUYER AND SELLER TOGETHER stand yard work, buying, selling and estimating; 

entered the timber b isiness there. removing prefer in or near Cincinnati. 

to Alabama later, and settling at Catahoula, Address “‘P. 5,” care American Lumberman. 7 

Miss thirty-five vears ago when southern 14 

atestesipal was virgin fevest. me enters: E | t LUMBER MANUFACTURER AND EXECUTIVE | 
eo va stores s anc l er erecte , 

— mod ill at McTeo on the aaa River mp oymen Of broad experience wishes position as manager 

~ ay a there f. r manyv ye ars ; He also PPP or assistant, of pine lumber operation. Used to 

pe oo tree t ee a "Riv . TH “nenti o Os tough jobs. A result getter. Clean record 

organized the Jordan River rhe ‘Haas | POSITION IN COLORADO OR NEW MEXICO Address “P. 19,” care American Lumberman. 

As a yartner 1 ne rm o f ! ’ as ——t 

& Meleod he held an interest in large tim- Thoroughly experienced retail lumber yard man- 


ber tracts and naval stores operations in ager now employed would like to make a per- 


‘ * ‘ s <a 
# ee pe asia : erved as § manent connection. Can estimate ordinary build- I t | L b Y d 
+ n he Pre the H re a Paracas } he ings from excavation to completion, both labor e al um er ar S 


and materials. Make plans and details, long ex- 




















ee. bn ey +4 mares a perience in mill-work business. - Would like posi- 
9 iis holdings, le decease fas ac 2 tion as yard manage oO smé 
his chosen field un to the time of his death. A Ry ae enue nas — CASH FOR A GOOD YARD IN ALABAMA 
employing as high as 175 men He was the liable lumber, mill-work and building material Or Florida in town of 15,000 or less population. 
last survivor of early turpentine operators supply company. Address “‘P. 26," care American Lumberman. 
in south Mississipni and Alabama. Survi- Address “G. 109,"" care American Lumberman. meee 
vors include his widow and one daughter, WANTED To BUY 
Mrs. C. L. Joyner, of Fairhope, Ala POSITION WANTED Retail lumber business located in Chicago suburb, 
a — Experienced retail lumberman and planing mill or in Central or Northern Illinois. 

MRS. Cc. H. CROMWELL, widow of Charles superintendent, familiar with all phases. Prefer Address “P. 34,’" care American Lumberman. 

Hammond Cromwell, for many years presi- yard managership on salary basis with percentage —a 


dent of the Lafayette Mill & Lumber Co. of | of, net profits as bonus, also privilege of interest 
Zaltimore, Md., who died several months ago, after first year. Excellent record. 


did not long survive her husband. Mrs. Crom- Address “P, 24,” care American Lumberman. Business Opportunities 


well passed away early on Nov. 27 at her 








-~ wes ~ ~. Ne a a s™ “™ a ve 
home, Wilton, Howard county. She was for- SUPERINTENDENT OR GENERAL FOREMAN ~~ EXPERIENCED LUMBERMAN 
merly Miss Nellie Brown, daughter of the Planing mill, special and stock millwork, also store — ° 
late Mr. and Mrs. John B. Brown, of Center- fixtures, detailer, biller. Can draw up plans and Seeks opening where investment with services — 
ville. Md., and is survived by a son, Charles spec’s. for residences, etc. Age 37, ref. be had. Al ref 





“ ” p “Dp 40” on rics > an. 
H. Cromwell, Jr., and a brother. Address “‘M. 19,"" care American Lumberman. Address “P. 40 care American Lumberma 











